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HEAVY LOSS HITS PRRY- 
CLOQUET, MINN. COUNTRY 





Estimated That Fire Insurance 
Companies Will Have to Pay 
Out Some $10,00,000 





MUCH LUMBER DESTROYED 





Forest Fires Swept Over a Large 
Area and Even Caused Damage 
at Duluth, Minn. 





DULUTH, MINN., Oct. 16.—Min- 
nesota’s greatest forest fire catastrophe 
started last Saturday night, and is now 
slowly dying down. W. T. Cox, state 
forester, estimates the property loss at 





Howard J. Burridge of THE Na- 
TIONAL UNDERWRITER staff was dis- 
patched to the northwest to get the 
facts concerning the forest fire 
losses in the Duluth and Cloquet 
section. His story herewith is the 
first authentic and definite insur- 
ance information that has come 
from that section. 











$20,000,000. Considering the extent of 
the fires, and the amount of property 
destroyed, the insurance loss is com- 
paratively low, probably about $10,000,- 
000. The chief losses are at Cloquet, 
where the entire town was wiped out, 
at Moose Lake, which was practically 
destroyed, and to many of the finest 
suburbs of Duluth itself. 

Starting near Bemidji, Minn., the 
fires swept eastward to the very out- 
skirts of Duluth. As the flames ex- 
tended, their front widened fanwise, so 
that the eastern front of the burned 
area extends from Moose Lake, 56 
miles south of Duluth, to Grand Lake, 
about 25 miles northwest of the city. 
The fires covered a total area of 15,- 
000 square miles. In the territory de- 
Stroyed the stands of inflammable tim- 
ber were sufficiently near together so 
that the flames swept from one to the 
other. 

Cloquet Is About Gone 


Special agents began to arrive in Du- 
luth Monday night to adjust losses. 
Cloquet, about 30 miles from here, is 

(CONTINUED ON PAGE 10) 


Entered as Second-Class Matter February 
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Etna (Fire) Insurance Co. 
OF HARTFORD, CONN. 


Has entered the one hundreth year of its existence and has during that time paid 
more than $165,000,000.00 in losses. A Company that has faithfully carried out 
every obligation assumed during so long a period may be regarded as an important 
part in the foundation upon which our country’s prosperity rests. Its agents may 
be found in all cities and towns. 


Western Branch: INSURANCE EXCHANGE, CHICAGO, ILL. 


WM. B. CLARK, President L. O. — Asst. Genl. Agent 
THOS. E. GALLAGHER, General Agent B. IVES, Asst. Sec’y 








Great American 
Insurance C 


New Dark 


ORGANIZED IN 1872 


STATEMENT JANUARY 1, 1918 
CAPITAL 


$2,000,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


$12,927,269.91 


$8, $27,1 719.31 
$23,454, 34,989.22 


Western Department, Chicago 


WALTER H. SAGE, General Manager INGRAM & LERCH, Managers 
WALTER E. MILLER, Assistant Manager 














EDWARD MILLIGAN, President 
JOHN B. KNOX, Secretary 
GEORGE C. LONG, JR, Secretary 
HENRY P. WHITMAN, Ass’t Sec’y 
EDWARD V. CHAPLIN, Ass’t Sec’y 


GEORGE M. LOVEJOY Vice-President 
THOMAS C. TEMPLE, Secretary 
THEODORE, F. SPEAR, Ass’t See’y 
FRED C. GUSTETTER, Ass’t Sec’y 





Surplus to Policy-holders . 7'600'000 
Total Losses Paid . ‘ 600,000 
Cash Capital - Three Million Dollars 
Reinsurance Reserves - $6,782,134 
Reserve for re Losses and all other 

Claim : “ 4 ; 887,759 
NET SURPLUS - 4 2 6,859,040 
Total Assets - - $18,040,850 


NEED GREATER HARMONY 


IN FIRE INSURANCE 


Attitude Toward the Public and 
Government Authorities Should 
Be Most Cordial 








IS NOW ON THE DEFENSIVE 





Big Questions Will Arise After War 
and Business Will Be 
Put to Test 





BY EDWARD JAY WOHLGEMUTH 

WASHINGTON, D. C., Oct. 14.— 
There is one outstanding fact that 
everyone familiar with the conditions 





AGENTS SUPPLEMENT 


In Part 3 of this issue appears 
the “Local Agents Supplement,” 
devoted largely to educational 
matter that is of great interest to 
insurance men. Time should be 
given these days to a practical 
study of all phases of insurance, 
so that those in the business can 
render a larger service to the 
people. Insurance must be able 
to give a good account of itself. 
Those in the business at this time 
must accept individual responsi- 
bility and contribute their share 
to maintaining a high standard. 











in Washington regarding state or na- 
tional encroachment on insurance will 
accept and that is that the problems 
involved should be gotten at by con- 
ciliation and concession and not by 
attempts at dictation or by attack. 

If there are any differences between 
the American public and the insurance 
business they should be ironed out— 
to the satisfaction of the American 
people, who are the real owners and 
controllers of the insurance business 
after all. 

Can’t Assume Belligerent Attitude 

A perfectly good private business 
may easily become a function of the 
government in the times after the war 
if a truculent, distrustful or belligerent 
attitude is taken towards the public and 








(CONTINUED ON PAGE 15) 








THE PENNSYLVANIA FIRE INSURANCE COMPANY 
Independence Square—Philadelphla 


BUY LIBERTY BONDS 
To Insure “Life, Liberty and the Pursuit of Happiness” 
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Insurance Exchange—Chicago 
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FOREST FIRE LOSSES 


LOSSES IN SEPTEMBER 





SEEM ON INCREASE gneecone FOR THE NINE MONTHS 


Break Out Again in the Moose | | ieee of the Larger Fires for the Month 


Lake Region—Hard | 
Fight Is On 


FRIGHTFUL PICTURE SEEN 
Many Towns in Minnesota Are Wiped 


Out and Hundreds of Square 
Miles Devastated 


By HOWARD J. BURRIDGE 
DULUTH, MINN., Oct. 16.—Forest | 
fires have broken out again in the re- | 
gion of Aitkin, Solana, Lawler, Mc- | 
Grath, McGregor, Isle and other towns | 
within a sixty mile radius from Moose | 
Lake. By noon today little progress | 
had been made in fighting the flames, | 
which were advancing twelve miles 
wide on McGrath, White Pine and 
Solana, twenty-five miles west of 
Moose Lake. This new fire will prob- 
ably lay waste the entire Moose Lake- | 
Kettle River section. 


Losses in Duluth 


About twenty-five field men are in 
Duluth adjusting losses. Little has 
been accomplished in Cloquet or the 
Moose Lake section, the majority of 
the field men confining their attention 
to Duluth. 

The original estimate of a loss of 
from $700,000 to $800,000 to the sub- 
urbs in the east end of Duluth is cor- 
rect. The loss to the Duluth Log Com- 
pany is $33,000 on timber products. It 
is felt that the lumber loss in the west 
end of Duluth was of incendiary origin. 

A thorough checking up by the field 
men in Duluth indicates that the total 
loss at Cloquet will be easily $5,000,000. 
The total property loss in the region 
damaged by fire I estimate at $35,000,- 
000 and the insurance loss about 
$15,000,000. 


Biggest Since San Francisco 


This makes this the greatest confla- 
gration since the San Francisco fire. In- 
surance values in the small villages 
burned were not high and for this rea- 
son the companies will escape with a 
comparatively low list of losses cutside 
of Cloquet, Duluth and Moose Lake. 

Field men who have been over the 
ground in automobiles say that the fol- 
lowing villages have been practically 
destroyed in the Moose Lake-Kettle 
River territory: Moose Lake, Kettle 
River, Carlton, Lawler, Adolph, Munger, 
Five Corners, Harney, Grand Lake, 
Maple Grove, Twig, Barnham, Matthew, 
Atkinson, French River, Clifton, Brook- 
ston, Brevator, White Lake, Pine Hill, 
Kalbata, Ronald, Salo, Split Rock Mc- 
Gregor and Warba. 


Presents Frightful Picture 


The devastated aera presents a fright 
ful picture. Before the fire this stretch 
of territory was one of the most deso- 
late in the country and this great con- 
flagration has laid it waste entirely. It 
is found that the fire had been smolder- 
ing near Bemidji for several days be 
fore it commenced to. spread. Once 
fairly. started there was no _ possible 
change of checking it. Field men say 
that the state forestry appropriation was 
entirely inadequate to provide proper 
vigilance and the funds were not suffi- 
cient to patrol the great forest region 
with the proper number of rangers. 
Hence the fire spread on from one com- 
munity to another without warning be- 
ing given in time. 

There is a total loss to the Superior 
Box Company’s factory at Autona, Minn., 
amounting to $44,000. 





Shows Number of War 
Industries 





The losses by fire in the United 
States and Canada during September 


| this year, as compiled from the records 


of the Journal of Commerce, reach 
$13,434,300, or about the same as for 
September last year and a little over 
a million dollars in excess of the fig- 
ures for September, 1916. The losses 


| for the first nine months of this year 


reach a total of $213,470,585, as com- 


| pared with $194,330,365 for the same 


months in 1917. 
Losses for Nine Months 


The following table gives the losses 
by months for the first nine months 
of this and the two preceding years: * 


1916 1917 - 1918 
Jan. $ 21,423,350 $ 36,431,770 $ 37,575,100 
Feb. 24,770,770 29,587,660 20,688,155 
Mar. 38,680,250 29,587,660 20,688,155 
Apr. 12,861,050 18,597,225 20,108,900 
May 15,973,500 24,968,800 20,545,900 
June 12,247,500 15,513,270 24,890,600 
July 23,013,800 16,143,050 24,537,000 
Aug. 10,745,000 21,751,100 31,476,650 
Sept 12,244,625 13,814,490 13,434,300 





| Total $171,779,845 $194,330,365 $213,470,585 


List of Larger Fires 


Of the larger fires the foilowing are of 
sufficient importance to call for special 
mention: 
Hopewell, Va., bag storage house. $200,000 
Chicago, II1., milling DIANE. sic5 58 500,000 
Lincoln, Neb., lumber yards and 

grain elevator 500,000 
Camden, N. J., shipbuilding plant 600,000 
Chicago, Ill., hardware house and 


RANE MNES 2s os Ajale od Mie sss eons 200,000 
Frankford, Pa., chemical works.. 500,000 
Antioch, Neb., potash plant...... 300,000 
New Orleans, La., refrigerator 

plant of stock Yaras.s.....6sc8s 200,000 


Hope, N. J., warehouse and stores 200,000 
Olympia, Wash., railroad property 250,000 
Chattanooga, Tenn., shell making 

UG Biss whip oes naa em estate 410,000 

The principal September fires all in- 
volved property which was well insured. 
Industries connected with war supplies 
again figure extensively in the losses and 
it is clear that much more care should 
be exercised in preventing fires in such 
plants. 


Huber Buys Pray Agency 


INDIANAPOLIS, IND., Oct. 15—Albert J. 
Huber, for many years connected with the 


|large Indianapolis local agency of Greg- 


ory & Appel of which he has been an 
officer, has purchased the Pray Agency, 
Enos Pray having entered the war Y. M. 
C. A. service. Mr. Huber is recognized 
locally as one of the most capable among 
the younger insurance agents of Indiana- 
polis and will no doubt materially enlarge 
the agency he has purchased. 


To Regulate Interinsurers 


In the casualty section of this issue, 
Part 3, appears an article from Spring- 
field, Ill., indicating that Superintendent 
Potter, of the insurance department, will 
make some recommendations to the 
forthcoming legislature for more strin- 
gent regulations for Lloyds and inter- 
insurers. 


Mutuals to Hold Convention 


The annual meeting of the Federation 
of Mutual Fire Insurance Companies will 
be held at the Hotel La Salle, Chicago, 
Nov. 18. The annual meeting of the Na- 
tional Association of Mutual Fire Insur- 
ance Companies will be — at the Hotel 
Sherman, Chicago, Nov. 12-15. 





men are unable to locate assured. En- 
tire families have been wiped out and 
others have deserted the fire swept 
towns going to Duluth or Minneapolis. 
Losses are being adjusted rapidly on 
the Cloquet mill properties and in Du- 





In many of the smaller towns field 


luth. 





Make Secure Your Own 


Freedom and Capital 


BUY 
LIBERTY 
BONDS 


BUY 
LIBERTY 
BONDS 





“America Fore” 


Be Patriotic and Prudent 





Continental Commands Confidence 


October 17, 191 

















THE LIVERPOOL & LONDON & GLOBE 


Insurance Company Limited 


Its United States assets are $16,153,068.57, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policy holders and subject to strict 
supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, — 
CINCINNATI, DEPT., 401 Fourth Nat. Bank Bldg., CINCINNATI, * onI0 











LIVE AGENTS WANTED 
TO WRITE HAIL AND CYCLONE. INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


WRITE — ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
TODAY 805-6 Pioneer Bldg., St. Paul, Minn. 

















ORGANIZED 1854 


The Mechanics uNt of Philadelphia 
JANUARY 1, 1918 


Cash Capital, $250,000 Net Surplus, $358,700.31 
Surplus to Policyholders, $608,700.31 


EASTERN DEPARTMENT Home be Aap WESTERN DEPARTMENT 

D. H. DUNHAM, PRES. J. A. SNYDER, SEC’Y NEAL BASSETT, VICE-PRES. & MGR. 

JOHN KAY, VICE-PRES. PHILADELPHIA. 

A. H. HASSINGER, SEC’Y PENNA. W. T. BASSETT, ASST. MGR. 
NEWARK, N. J. CHICAGO, ILL. 





ORGANIZED 1855 
FIREMEN’S 'NsuRANCE OF NEWARK 
JANUARY 1, 1918 
Cash Capital $1,250,000 Net Suplus $2,384,971.20 
Surplus to Policyholders, $3,634,971.20 


EASTERN DEPARTMENT 
D. H. DUNHAM, PRESIDENT 
JOHN KAY, VICE-PRES. VICE-PRES. & MGR. 
A.H. HASSINGER, SECRETA W. T. BASSETT. ASS'T. 1S 
NEWARK, NEW NERSEY CHICAGO, TLLINO! 
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Reinsurance contracts drawn and placed. 


SURPLUS LINES 





175 W. Jackson Boulevard 


AGENTS’ CONTINGENT COMMISSION INSURED 


Exceptional facilities for handling Surplus and difficult lines and unusual forms of insurance in best American and Foreign companies and at Lloyds, London. 


UNUSUAL FORMS 


F. R. THOMPSON 


I can insure fire insurance agents who have earned a contingent commisslen ial 


profits under their contracts with fire insurance g 
or total reduction thereof between now and January Ist. 
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Pri 














y1E 


Ill 








RK 


71.20 
1.20 


LINOIS 
rs 
—— 
ission On 
a par 


tial 


RS 
ILL 














ee 





October 17, 1918 


THE NATIONAL 


UNDERWRITER 





VIEHMANN PASSES ON 
DEATH CAME AS GREAT SHOCK 


President of New Brunswick Fire and 
New Jersey Fire Was Man 
of Vision 


President George A. Viehmann of 
the New Brunswick Fire and New Jer- 
sey Fire died last Saturday at Briar 
Cliff Manor, N. Y., from the effects of 
influenza, which he contracted at Chi- 
cago, where he had gone to make an 
address before the Fire Underwriters’ 
Association of the Northwest. Mr. 
Viehmann had made arrangements to 
leave Chicago last Tuesday with West- 
ern Manager H. H. Ingalls of his com- 
pany to attend the Western Insurance 
Bureau meeting at Briar Cliff Manor. 
Mr. Ingalls was taken ill with influ- 
enza and has been laid up ever since. 
President Viehmann contracted the 
disease and was confined to his room 
in the Hotel LaSalle. He concluded, 





GEORGE A. 

President New Brunswick Fire and New 

Jersey Fire, Whose Untimely Death Is 
Greatly Deplored 


VIEHMANN 


however, last Wednesday to leave for 
the bureau meeting, as he felt much 
better. He was accompanied by Chief 
Clerk W. P, Prussing of the western 
department. Mr. Prussing arrived 
home Saturday morning and’ is now 
down with influenza. 


Did Not Attend the Meeting 


When Mr. Viehmann arrived at Briar 
Cliff he evidently was fatigued and 
worn. He went to his room and did 
not attend the bureau meeting. The 
members passed resolutions of good 
will for him, accompanied with a beau- 
tiful bouquet of flowers. Mrs. Vieh- 
mann arrived at the hotel and the fam- 
ily physician was summoned. Mr. 
Viehmann seemed to respond to med- 
ical treatment but Saturday afternoon 


ao worse and his earthly career 
ended. 


Address Attracted Attention 


Mr. Viehmann, in his address before 
the Northwest association, attracted wide 
attention as coming from a man of large 
vision, of far-seeing qualities and bal- 
anced mind. It was one of the big suc- 
cesses of the meeting as sounding a new 
note and presenting some wholesome 
truths that had not been generally recog- 
nized. Mr. Viehmann met a number of 
_ western underwriters during his stay 
on the city and all were impressed by the 

act that here was a man who not only 
iad grasped the larger questions of fire 


Insurance, but was a master in other 
ines as well. 


Was a Man of Affairs 


aa Viehmann was a man of affairs, 
iar a in business and civic life 
orf ook a great interest in the affairs 
Sie Le He was born in New Bruns- 
rbd - Nov. 29, 1868, and educated at 
Soe 8 Preparatory School and Rutgers 

eee. He graduated with mathemat- 





NEW YORK 


““One of the Giants’’ 


CHICAGO 


P. D. McGREGOR, - 
A. R. MONROE, =- 
W. E. McCULLOUGH, - 





INS. CO. OF AMERICA 


QU EEN 


Western Department 


Manager 
Assistant Manager 
Agency Supt. 


ASSETS 


STATEMENT JANUARY 1, 1918 


Actual Market 


Value 
December 31, 1917 
- Gov’m’ntand State B’dsand Stocks $1,869,977.49 


LIABILITIES 


Unearned Premium 





Loanson Bondand Mtg., $ 62,000.00 
Cash in Banks & on Hand 1,001 ,475.72 
Prem. in Course of Coll. 1,144,927.24 
Accrued Interest and 
other Assets...... «-. 165,215.09 





Bonds and Stocks of Municipalities 2,217,801.30 Reserves......++ . $5,489, 129.03 

Bonds of Railroads............++ 4,318,283 .67 ; 

Guaranteed Stocks of Railroads... _1,825,250.00 | Losses in the Course of 

Preferred Stocks of Railroads..... 294,448.00 Adjustment......... 961,455.18 

Miscellaneous Securities......... 523,484.00 ; . - 
$11,049,244.46 Liabilities.......... 740,209.43 


$ 2,373,6128.05 
TOTAL ADMITTED ASSETS. . .$13,422,862.51 


Capital Stock......... 2,000,000.00 


9, 190,793.64 


Net Surplus Beyond Capital and 
all Lehi foc sinscesces «++ +$4,232,068.87 | 


Net Surplus to Policyholders....... .$6,232,068.87 














ical honors in 1886 and then engaged in 
engineering work. He later entered 
Columbia College Law School, graduating 
in 1889. He practiced law in New York 
and New Jersey. For a number of years 
he was connected with the American 
Surety as attorney and later with the Na- 
tional Surety as general attorney. He 
was president of the New Jersey State 
Chamber of Commerce and the Middlesex 
Title Guarantee & Trust Company of 
New Brunswick. He is a director in a 
number of corporations and has served a 
number of times as mayor of New Bruns- 
wick. He had served in the state legis- 
lature and frequently had been promi- 
nently mentioned for the governorship 
of New Jersey. 


Was a Man of Wealth 


Mr. Viehmann was a man of wealth and 
was interested in a number of different 
enterprises. Coming in contact with men 
of large interests made him broad-gaged 
and put him in close touch with the real 
currents of life. Mr. Viehmann was a 
strong administrator and brought the 
New Brunswick to the front from a small 
and weak concern. He took hold of the 
New Jersey Fire when it was in more or 
less of a chaotic condition and brought 
order out of it. Recently he was ap- 
pointed United States manager of the 
United British of London, which gave 
him a trio of companies that are gaining 
ground rapidly. Into insurance councils 
Mr. Viehmann carried the public view- 
point. There was probably no other man 
in the business more responsive to public 
opinion or in more intimate contact with 
people at large. He was a thorough 
democrat, interested in those about him 
and popular wherever he went. Because 
of his other lines of business, Mr. Vieh- 
mann had the opportunity of feeling the 
pulse of the people. He was able to 
bring into fire insurance a catholic view- 
point and hence his counsel was very 
valuable. 

Mr. Viehmann was a man of large and 
massive physique. 





Changes in the Field 











Charles W. Gans 


Charles W. Gans of Abilene, Kan., 
has been appointed special agent of 
the North River and United States 
Fire in Kansas. 


H. E. Murphy 


H. E. Murphy, formerly special 
agent for the Michigan Commercial in 
the New England states has been 
transferred to Illinois and Iowa where 
he will assist Special Agent George A. 
Brown. 


_— 


A. F. Battie 


A. F. Battie, special agent of the 
Home of New York in the farm depart- 
ment in Kansas, has resigned and has 
gone to Chicago to work in the west- 
ern department of the Firemen’s. 


John T. Woodroffe 


John T. Woodroffe, special agent for 
Southern North Dakota for the North- 
western Fire & Marine, has resigned 
to enter the spruce production service 
of the government 


J. A. McClelland 
J. A. McClelland, who has been spe- 





southern Illinois, has been appointed 
state agent of the company for Okla- 
homa with headquarters at Oklahoma 
City. He is one of the most talented 
men in the field. 


John W. Knight 


John W. Knight, formerly a local 
agent at Ft. Scott, Kan., has been ap- 
pointed special agent of the Royal, 
American National and Newark in 
Kansas asssiting State Agent Upde- 
ag He will locate in Kansas City, 
Lo. 


Asking for Exemption 


Some special agents in the draft ages 
are receiving requests from their com- 
panies that they ask exemption on in- 
dustrial grounds, sending in the ques- 
tionnaire itself or the necessary docu- 
ments to the company for certification 
and affidavit of employer. Where spe- 
cial agents are located a great distance 
from company headquarters, it will be 
necessary to ask for more than seven 
days for turning in the answered ques- 
tionnaire to allow for communication 
with the company. Local boards will al- 
most certainly grant a reasonable ex- 
tension of time if it is asked on good 
grounds. General Crowder has an- 





nounced that questionnaires for men from 
36 to 45 will be sent out shortly. 


Eastern Notes 

The W. H. Kensel Company is ap- 
pointed new York suburban agent for the 
Imperial of New York. 

I. B. Woolman, special agent of the 
Home, is dead. His field was southern 
New Jersey and Delaware. 

Capt. Henry M. Warfield, son of Presi- 
dent R. Emory Warfield, of the Hanover 
Fire, is seriously ill of pneumonia at St. 
Paul, Minn. 


The Evans companies subscribed $2,100,- 
000 to the fourth Liberty loan; the Con- 
tinental and Fidelity-Phenix, $1,000,006 
each, and the American Eagle $100,000. 
The Home Fire takes $100,000 additional, 
making a total of $2,500,000. 


Henry W. Ives, has retired from the 
local firm of Ream, Ives & Wrightson, 
in New York City. Mr. Ives joins David 
G. Baird in the new firm of Ives & Baird. 
Some of the department managers of the 
old firm will go with Ives & Baird. 

The plant of the Aetna Chemical Com- 
pany, Heidelberg, Pa., was badly dam- 
aged last week by an explosion of bensol 
tanks. It was insured under combination 
insurance of Lloyds London and the 
Globe & Rutgers for a total of $1,400,000. 
_W. C. Delanoy, well known in New 
York brokerage circles, has resigned the 
important post he has held with the War 
Risk Insurance Bureau since its creation, 
and will take the management of the 
marine insurance section of the Railroad 
Administration. 
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“The Money Saving Service” 


The Lloyd-Thomas Company 
considers the interest of the Prop- 
erty Owner, the Insurance Com- 
pany and the Insurance Agent. It 
does not admit that there is any 
antagonism—in fact, there is none 
where all are honest people. 


The Lloyd-Thomas Company 
co-operates with the Insurance 
Agent with a view to the better 
protection of their mutual customer 
—a thing much to be desired. 


The Lloyd-Thomas Company 
does not claim that its work is 
perfect, but it does claim that it is 

‘always striving for perfection, that 
it uses the best methods in this direc- 
tion and is always progressing 
towards this desired end. It spares 
neither time nor expense in improv- 
ing its service. 


The Lloyd-Thomas Company 
believes that its Appraisal Service 
is the best obtainable at any price, 
and invites the strictest and most 
thorough invest?gation of itsmethods 
and the results obtained. 


The Lloyd-Thomas A ppraise- 
ments increase lines almost in- 
variably and please the Property 
Owner and the Insurance Agent, 
neither one suffers from its service: 
at the same time, the expense to the 
Property Owner is more than offset 
by the appraisement’s value in 
Accountancy, Cost System work 
and in Taxation Reporting, as well 
as in insurance matters both before 
and after a fire. 


The Lloyd -Thomas Company 


makes more appraisements in the Central 
West than any other Appraisal Company. 
Its reputation is greatest near its home. 
Its business has increased One Hundred 
Percent in the past two years, and it is 
still growing. 


The Lloyd-Thomas Company 
stands for the Square Deal to all concerned. 
It does not worship the Almighty Dollar, 
and its first idea is not its fee. It puts 
good service first and fee second; and on 
the matter of fee, it treats all people alike 
for a like service. 


The Lloyd -Thomas Company 
is the only One Price Appraisal Company. 
It is not the oldest, it is not the largest, 
but it is easily the best. 
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NEW NOTE IS SOUNDED 
BY WESTERN BUREAU 


President A. D. Baker in His Ad- 
dress Advocated Closer Touch 
With the Public 


TO BE MORE RESPONSIVE 





Semi-Annual Meeting Brought to the 
Fore a Number of Subjects of 
Special Interest 





BY GEORGE A. WATSON 


BRIAR CLIFF MANOR, NEW 
YORK, Oct. 12—Under the leadership 
of A. D. Baker, its clear-visioned presi- 
dent, the Western Insurance Bureau, 
at its semi-annual gathering, took a 
stand which is epochal in the history 
of the organization and is sure to exer- 
cize great influence upon the future 
conduct of the fire insurance business 
of the country. 





In the Educational Supplement, 
Part 3 of this edition, will be found 
that part of the address of Presi- 
dent A. D. Baker of the Western 
Insurance Bureau dealing with the 
relations of fire insurance and the 
public. As this address is truly sig- 
nificant and no doubt will be 
counted as a keynote, it should re- 
ceive wide and studious attention. 











Recognizing the momentous forces 
now working in the economic life of 
our people and which are destined to 
become more positive as a result of 
the world war, the Bureau members, 
without a dissenting vote or sugges- 
tion of compromise, adopted the sub- 
joined resolutions offered by the spe- 
cial committee of three—Charles E. 
Sheldon, American (chairman), J. 
Lynn Truscott, Camden Fire, and 
George R. Davis, Pittsburgh Under- 
writers. 


Report on President’s Address 


Your committee appointed to review 
|President Baker’s most admirable and 
comprehensive report, appreciating the 
jintelligent thought and painstaking 
effort given by him to the important sub- 
jJects affecting the welfare, not alone of 
the companies comprising the member- 
ship of this bureau, but applying as well 
.to the business at large commend to our 
membership the careful reading of the 
report when published. 

In the brief time allotted us to review 
this address we can only touch upon the 
high points which to our minds seem to 
be those relating to public service. 


Cooperation, Economy and Service 


Cooperation: The importance of co- 
operation cannot be too often or too 
Strongly emphasized and our president 
did well to again direct our attention to 
its benefits. The successes of the past 
few weeks in the great conflict overseas 
had as .a foundation the unification of 
the plans of the Allies. 

Economy: We are cited to give due 
regard to the economical conduct of our 
business, being reminded, however, that 
Parsimony is not thrift and that curtail- 
ment of expenditures in some directions 
is not wise. 

Service: We are called to have in mind 
that the viewpoint of the public and of 


insurance department officials respecting |. 


our business has changed, and is chang- 
ing, and that we shall be called upon as 
time passes to render still greater serv- 
ice for the public good, particularly to 
aid in the conservation of property 
through a reduction in the fire waste of 
the country. 

Suppression of arson: We ask the en- 
dorsement of the bureau to the timely 
recommendations of our President with 
respect to extending the activities of the 
companies in suppressing arson, believing 

















Relations With State Departments 


Relations with state insurance depart- 
ments: The fostering of the spirit of 
cooperation between the companies and 
officials of the state insurance depart- 
ments is desirable from every standpoint. 
A new era has come through the disposi- 
tion of department officials to become 
more thoroughly informed concerning the 
operations of the fire insurance com. 
panies, and this, for the most part, honest 
seeking after knowledge should be 
frankly and cheerfully accepted and 
every assistance rendered to these in- 


quiries. 
“Public Be Pleased” 


By their action the Bureau members 
evidenced their appreciation of, and full 
sympathy with the twentieth century 
spirit of cooperation with one another 
and service to the general public. 

The old order of “the public be 
damned” is happily gone and gone for- 
ever, and the modern slogan of “the 
public be pleased” is its successor. 
Whatever may have been conditions in 
by-gone years, the fire insurance com- 
panies, as now conducted, are clear in 
every aspect and will bear the most 
rigid scrutiny. 


Adopt an Open Policy 


Neither in their financial departments 
nor their underwriting practices, is 
there aught that cannot be thoroughly 
justified; hence the wisdom of abolish- 
ing the former attitude of suspicion 
and secretiveness on the part of man- 
agers that too long obtained in their 
relations with state insurance off- 
cials, the press and the general public, 
.and from which in turn the companies 
suffered grievously, and of adopting in- 
stead the free, frank and open policy 
in all their relations advocated by 
President Baker and unanimously ap- 
proved by his associates. 


No Interest in Details 


The general public has no interest in 
the minute details of the business, appre- 
ciating that in the consideration of these 
many matters of a confidential nature 
must be thrashed out behind closed doors, 
but it is concerned in matters of broad 
policies, for it argues and argues prop- 
erly that its interests are closely related 
with those of the underwriters and 
should be taken into full reckoning by 
the latter. 

The old school underwriter, who held 
to the theory that the improvement of 
risks was no part of his business, his 
sole concern being to measure hazards 
as they exist and to fix rates accordingly, 
is an anachronism in the present day, the 
modern insurance man appreciating that 
he does owe a duty to the public at large 
and by virtue of his intimate knowledge 
of hazards it is his clear obligation to 
suggest measures for their reduction 
wherever this is possible. 


Reducing the Loss Ratio 


Through its various standing commit- 
tees, particularly those on fire loss in- 
vestigation and inspection of various haz- 
ards, the Western Insurance Bureau is 
accomplishing a great work in curtailing 
the country’s loss through fire, and is 
bending its every energy to still further 
advance its effectiveness along these de- 
sirable lines. 

In ever increasing degree it is seeking 
to work in harmony with the Western 
Union, which latter body, be it said to 
its credit, is thoroughly responsive; the 
combined efforts of the two great asso- 
ciation of the West making for-Steady 
betterment in the conduct of the fire in- 
surance business. 

The great demands now made upon the 
time of company executives and depart- 
ment managers as a result of war con- 
ditions doubtless had its effect upon the 





attendance at the meeting, which, while 


large as that recorded in former years. 
Charles E. Sheldon’s Address 


In keeping with the spirit of the times 
the meeting heard a patriotic address 
upon “Our Country,” delivered by Charles 
E. Sheldon, western manager of the 
American of Newark, and one of the 
strong underwriting figures of the west. 
Lofty of sentiment and choice in @xpres- 
sion, the address was a masterpiece of 
its kind, and by unanimous consent was 
ordered printed in pamphlet form for dis- 
tribution among the local agents of the 
company membership. 

Reports from the several standing com- 
mittees of the organization told of the 
work accomplished by each during the 
past six months and the plans in mind 
for the succeeding half-year. Notable 
progress had been made along many de- 
sirable lines, notably in the handling of 
losses, the inspection of risks, and the 
distribution of uniform forms to local 
agents. 


Coates on Uniform Forms 


In the last named respect C. H. Coates, 
chairman of the uniform form committee, 
reported that while the work had been 
considerably hampered through the re- 
strictions placed upon the use of paper 
by the federal government, nevertheless 
uniform forms in large quantity had been 
sent local agents in a number of states— 
over 8,000,000 blanks of various kinds 
having been printed for use in Minne- 
sota alone—and that within a short time 
it was expected forms would be sent the 
agents in the Rocky mountain states 
and later those of Illinois. The issuing 
of uniform forms has not only resulted 
in a substantial saving to companies in 
printing costs, but has been welcomed 
by the agents, stamping clerks and head 
office examiners, their labors. being 
greatly simplified and expedited thereby. 
Pending the outcome of present nego- 
tiations concerning use and occupancy 
insurance no standardized blanks there- 
for will be printed. 


Term Rule Standardized 


Its labors having been completed, the 
committee on standardization of term 
rule, of which W. D. Reed was chairman, 
was discharged. Thanks largely to the 
work of the committee acting in conjunc- 
tion with a similar body of the Union, 
the term rule is now standardized 
throughout the middle west, and the fre- 
quent confusion previously resulting 
from conflict in this connection no longer 
obtains. 

By virtue of the thorough system of 
inspection and general rules enforced in 
handling grain stored in terminal eleva- 
tors the business of the excess grain 
pool, created some months ago in a patri- 
otic effort to aid in the conservation of 
grains, has worked very satisfactorily 
thus far, the existing underwriting facili- 
ties proving ample to fully and promptly 
cover all submitted lines, however large 
they might be. The aggregate premiums 
from this source (including the amount 
turned over to the pool upon its forma 
tion) exceed $800,000. 


Patrol Committee Reports 


Through its chairman, F. M. Gund, the 
patrol committee recommended that the 
Minneapolis Board be permitted to adopt 
the semi-annual instead of the annuai 
form of assessment, thereby saving fully 
$300 a year now paid as interest upon 
loans secured in anticipation of the an-~ 
nual returns. An increase in the salaries 
ot the Kansas City, Mo., patrolmen to 
keep pace with those of the regular fire 
department members, was authorized 
though such action will result in a slight 
advance in the companies’ assessment for 
that city. 


War Surcharge Tax 


Fully 90 percent of the premium pro- 
ducing territory of the country, it de- 
veloped, is now paying the surcharge, 


and it is confidently predicted that stili 
other sections will fall into line once 








the companies have completed the filing 


5 
(Established In 1782) Head Office: 
100 William St., New York 
' r Insurance Exchange, Chicago 
OF LONDON Marine and Automobile Dept.: 
_ _. The Company has special facilities for handling Use and Occupancy, Explosion, Profits, Traction, sting operas 
Sprinkler Leakage, Street Car, Power Plants, Inter-urban Properties, Gas and Electric Light Plants, Pacific Department: 
Sprinklered Risks, and so on. This service is furnished agents by experts. , 343 Sansome St., San Francisco 
the results thus far obtained warrant in- | thoroughly representative, was not as|of their schedules therein. The entire 
creased effort in that direction. 


reasonableness of this charge has in the 
main been recognized by state commis- 
sioners and the assured, once its opera- 
tion has been made clear to them. 


Survey of Manufacturing Plants 


A most timely suggestion made by 
Fred A. Rye, secretary of the Western 
Insurance Bureau, was that a complete 
survey of the manufacturing establish- 
ments of the country be made to ascer- 
tain their post-war plans. Such data 
would, Mr. Rye asserted, be of the high- 
est value to underwriters, bankers and 
to industrial leaders generally, and would 
aid very largely in the readjustment of 
labor and industrial conditions once peace 
was declared. On the other hand, Mr. 
Rye held, unless action of this nature 
was speedily undertaken upon a broad 
and intelligent way, there was sure to 
ensue the greatest confusion, and the 
United States would suffer severely for 
its dereliction through the competition 
of the European powers who have long 
since recognized the need for prepared- 
ness in this respect and has definite 
plans virtually completed. 


Coates Made Treasurer 


To fill the office of treasurer, made 
vacant through the retirement of C. L. 
Hecox, the Bureau elected C. H. Coates, 
manager of the National Liberty, and one 
of the strong figures of the association. 

Before adjournment the meeting 
adopted a series of resolutions of sym- 
pathy upon the death of P. L. Hoadley, 
the long time president of the American; 
upon the illness of W. L. Jones, presi- _ 
dent of the Milwaukee Mechanics; the 
illness of George A. Viehmann, president 
of the New Jersey, who while at the 
hotel was unable-to attend any of the 
sessions; of regret for the retirement of 
Cc. L. Hecox, for many years the efficient 
treasurer of the Bureau, and of appre- 
ciation for the spirit shown by Alfred 
F. James, president of the Northwestern 
National, in devoting his entire energies 
to furthering the great work of the Red 
Cross abroad. 

It was agreed to hold the annual meet- 
ing of the Bureau at the Homestead 
Hotel, Hot Springs, Va., the exact time 
to be determined by the executive com- 
mittee. It will probably be the latter 
part of May next. 





Had a Wild Experience 


Byron K .Cowles, Minnesota state 
agent of the Springfield, and Louis L. 
Law of the Firemans Fund had a thril- 
ing experience last Saturday night. 
They were on a train bound for Duluth 
from the Iron Range. The train got 
as far as Proctor, Minn., and was then 
in the midst of the forest fires that 
were raging in that section of the coun- 
try. The bridge just ahead was burned 
away, and the smoke was so dense that 
the situation was grave. The train 
finally was backed onto a side track 
and remained on a section alongside 
the Cloquet River all night. In the 
event the flames came too close it was 
felt that the river would furnish a 
means of escape. However, the wind 
blew the fire the other way, and in the 
morning the train went on into Duluth 
picking up refugees all along the line. 


James Goes to Balkans 


President Alfred F. James of the 
Northwestern National, who was re- 
cently appointed commissioner of the 
Red Cross, has gone to the Balkan 
territory in command of an expedition 
which will have jurisdiction in that 
field. He is accompanied by Edward 
Surentin, chief clerk of the Northwest- 
ern Underwriters, who is acting as his 





private secretary. 
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UNIFORM INSPECTION BLANK 


The Society of Fire Insurance Exam- 
iners will hold its meeting Thursday 
evening, Oct. 24, to discuss a uniform 
inspection blank. The club had the 
matter up some time ago, and it has 
been discussed by various other or- 
ganizations. The subject is now in the 
hands of the uniform forms committee 
of the Western Union and Western 
Insurance Bureau and definite action 
will probably follow the recomenda- 
tions of the examiners’ club. This is 
considered one of the most important 
subjects that has been put up to the 
examiners so far and a full attendance 
is desired. 

x k * 
SALVAGE SALES REFORMED 


The directors of the Underwriters 
Salvage Company of Chicago -have 
changed the plan of individual selling 
of certain stocks to the insurance peo- 
ple owing to the abuses that grew out 
of the system. Underwriters Salvage 
Company sales have always been popu- 
lar and in case of some stocks have 
drawn large numbers of office em- 
ployes who have also sent their 
iriends to the salvage company. This 
has resulted in the salvage company 
being obliged to maintain extra em- 
ployes to take charge of these indi- 
vidual sales. 

Under the new system no one but an 
insurance man or member of his fam- 
ily will be privileged to purchase at 
the salvage company. He must pre- 
sent a card signed by his manager or 
assistant manager, which will be taken 
up at the salvage office and in case of 
a future sale he must get another card. 
The guarantor will be responsible for 
the debts incurred. 

a ee 
FIRE PREVENTION DAY 


Insurance men are naturally ex- 
pected to take a leading part in or- 
ganizing local observances of Fire and 
Accident Prevention Day. This has 
been postponed this year from Oct. 9, 
the date usually observed, to Saturday, 
Nov. 2, at the request of the federal 
government, in order not to conflict 
with the Liberty Loan drive. The ob- 
servance is of special importance in 
these times because of the desirability 
of conserving the food supplies and 
material resources from destruction by 
fire under war conditions. Insurance 
men who wish to assist in organizing 
local observances can secure suggested 
programs for school and public meet- 





“FIRE COMPANY WANTED” | 


A live, progressive, General Agent 


long located in St. Louis, inviting the 
strictest investigation, bearing an excellent rep- 
utation, now representing high grade casualty 
companies as General Agent, desires the General 
Agency of a reliable board fire company. Ad- 
dress 49-M, care The National Underwriter. 


Experienced Insurance Man 
Middle aged man with over 10 


years’ experience as Local Agent in an 
Eastern Iowa city would like a position 
with a fire insurance company. Address 
74-K, care of The National Underwriter. 


Partner in Growing Agency 


Wanted—A partner in an old estab- 
lished local agency in one of the best cities 
in Oklahoma to help handle increasing bus- 
iness. $1500 in cash will be required. Ad- 








BAILEY IS PRESIDENT 


—_—_ 


NEW MAN NOW AT THE HELM 





Executive Head of American Is One 
of the Hardest Workers in 
the Business 





NEW YORK, Oct. 14.—C. Weston 
Bailey succeeds the late Philemon L. 
Hoadley as president of the American 
of Newark, having been unanimously 
elected to the office at a meeting of 
its directors. There were no other 
changes in the official roster. 

Mr Bailey knows no other business 
than fire insurance and no other com- 
pany than the American, in the service 
of which he has spent nearly forty-two 
years. Following his graduation from 
the public schools and the Newark 
Academy, Mr. Bailey secured a posi- 
tion with the American as junior clerk 
in 1876. Bending to the work with tire- 
less energy he rose rapidly from post 
to post, being made assistant secre- 
tary in 1906, secretary in 1908, vice- 
president in 1914, a director in 1917, 
and president in 1918. 


Known as a Hard Worker 


Mr. Bailey’s passion is work, and next 
to his family his greatest concern is the 
prosperity of the American, He has 
no other business interests and no hob- 
bies. By virtue of his varied and thor- 
ough experience he knows the fire in- 
surance business from its every angle, 
and is able to figure reserves with the 
saine facility that he can build up a 
rate or define a hazard. 


Growth of the American 


Conservatively progressive as an un- 
derwriter, genial and kindly as a man, 
Mr. Bailey is well known and well liked 
by agents of his company and by man- 
aging underwriters generally. When 
he entered the service of the American 
the premium income of the company 
was $200,0000; today it is close to $7,000,- 
C600, while its total assets are in excess 
of $12,000,000, and with every prospect 
of their steady increase. 

Aside from President Bailey, the offi- 


cers of the American are: Charles E. 
Sheldon, vice-president; William E. 
Stewart, vice-president; Frederick 


Hoadley, secretary; Archibald C. Cy- 
phers, treasurer, and Roy C. Vander- 
hoof, assistant secretary. 





ings and fire prevention literature by 
addressing T. R. Weddell, secretary 
Committee on Publicity and Education, 
953 Insurance Exchange, Chicago. 
“ * ® 
LOCAL AGENTS SUPPLEMENT 


In Part 3 of this issue appears the 
“Local Agents Supplement,” devoted 
largely to educational matter that is of 
great interest to insurance men. Time 
should be given these days to a prac- 
tical study of all phases of insurance, 
so that those in the business can ren- 
der a larger service to the people. In- 
surance must be able to give a good 
account of itself. Those in the busi- 
ness at this time must accept individual 
responsibility and contribute their 
share to maintaining a high standard. 

* * * 

Sebastian A. Harvey, of Marsh & Mc- 

Lennan, KT ig died at his home last 


week, age 72. He was ~ratommavige A a mem- 
yg" of the old firm of George C. Clarke 
& 


0. 
x * * 


At a meeting of the Chicago Board 
last week, the report of the new credit 
system recommended by the credit com- 
mittee was adopted by a vote of 42 to 14. 
The by-laws require a 60 percent vote 
and the balance will be taken therefore 





dress 51-O, care The National Underwriter. 


through the “Record.” 





Inspections 


brokers and the | 
piety 
designed for the public weal. 


18 years in this field 





iness pane, Be 
and 


Office with Joseph C. Knight & Co. 


Yoom 1568 Ins. mee CHICAGO, ILL., Telephone Wabash 





in Chieago, Cook County and the C.eater Metropolitan District. QThisinepe, 
— very pod gauges =e expectancy of fire risks and intelligently anticipates 


all those who formulate insurance laws 


. QThe undersigned sells this talent to companies, agents 
all State Insurance Officiais, Legislauve and 
—Dixit et Fecit— 


ns W. PIERCE 











NIAGARA 


Fire Insurance Company 
ESTABLISHED 1850 


123 William Street, NEW YORK 











ECONOMIZE 


ON HEAVY RISKS BY USING THE 


NATIONAL INSPECTION COMPANY 


J. G. HUBBELL, Mgér. 108 So. La Salle St., CHICAGO 











FREE SERVICE TO AGENTS 


WRITE US IF YOU DESIRE TO ESTIMATE THE INCREASE 
IN SOUND VALUES IN ANY INDUSTRY 
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RECOGNIZED;AUTHORITIES'ON PHYSICAL VALUES 


Certified Appraisals of Specials 
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fp THE AUTOMOBILE 


INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 


FIRE MARINE WAR RISK 

TORNADO WIND STORM MAIL PACKAGE 

RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 





Affiliated with 


fETNA LIFE INSURANCE CO. 
fETNA CASUALTY & SURETY CO. 








Independent inspector and Fire « 
Prevention Oe Counselor 
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RICHARDSON NOW HEAD 


INSURANCE INSTITUTE MEETS 





Annual Convention of Organization of 
Educational Clubs Was Held at 
Baltimore This Week 





BALTIMORE, MD., Oct. 15.—The 
tenth annual conference of the Insur- 
ance Institute of America was called 
to order Monday morning by Presi- 
dent A. T. Graham of Chicago. Dele- 
gates representing the following cities 
were present: Hartford, New York, 
Philadelphia, Chicago, New Haven, 
Baltimore. 

C. O. Richardson, president of the 
Insurance Society of Baltimore made 
the address of welcome. A. T. Gra- 
ham, president of the institute pre- 
sented his annual report and recom- 
mended in his plan of procedure for 
the coming year the election of a com- 
pany official in order as president that 
the interest of the company officials 
generally might be enlisted in the work 





FREDERICK RICHARDSON 
United States Manager General Accident, 
Elected President of the Insurance In- 


stitute of America at Its Annual Con- 
vention 


of the Institute for the purpose of 
financing the publication of text books 
and thereby bringing the educational 
advantages of the Institute study 
courses within the reach of insurance 
men throughout the country. 


Committees Are Named 


The delegates then adjourned 
luncheon at the Merchants Club as 
guests of the Baltimore Insurance 
Society after which the appointment of 
the following committees was an- 





for. 






































North Branch Fire comeany, Sunbury, Pa. 
Incorporated 1911 Capital $400,000.00 
City Fire comany of Penna., Pittsburgh, Pa. 
Incorporated 1870 Capital $225,000.00 
Pittsburgh Fire coma, Pittsburgh, Pa. 
| Incorporated 1851 Capital $200,000.00 
nounced. Committee on presidents ad-| coming president and others and the John W. Kendall, cashier of the Amboy 


dress Frederick K. Richardson of 
Philadelphia, chairman; committee on 
finance Benj. Richards of Chicago, chair- 
man; committee on institutes E. 
Hardy of New York, chairman; com- 
mittee on nominations J. H. Kenney of 
Baltimore, chairman. 

Reports of the following special and 
standing committee were received: 
committee on incorporation, member- 
ship, publication, examination and edu- 
cation. 


Present Courses to Continue 


The present outlines of courses in both 
the fire and casualty branches were con- 
tinued for another year although it was 
decided to refer to a special committee 
the question of referring to the execu- 
tive committee before the next confer- 
ence a revised casualty course. Hart- 
ford presented the outline of a life 
course which was adopted. The dele- 
gates were the dinner guests of the 
Baltimore society in the evening. 


Tuesday’s Program 


At Tuesday morning’s session of the 
Institute the subject of financing the 
Institute was discussed with the result 
that a committee on propoganda was 
appointed consisting of E. R. Hardy of 
New York and A. T. Graham of Chicago. 

The finance committee recommended 
in its report a per capita tax of ten 
cents the same as last year with a min- 
imum membership charge of $10. The 
per capita tax is to be waived in the 
case of men in the service. 


A special committee on incorporation 
was appointed of which Frederick Rich- 
ardson of Philadelphia was made chair- 
man. 

Charles H. Holland, manager of Royal 
Indemnity was suggested as an hon- 
orary vice-president of the Institute. 

Frederick Richardson, United States 
manager of the General Accident of 
Scotland was elected president for the 
ensuing year and Charles H. Holland of 
New York honorary vice-president. The 
present secretary, Benj. Richards for- 
merly of Boston now of Chicago will 
hold over until the executive committee 
can appoint a successor. 

Remarks were then made by the in- 


ATTENTION HOME OFFICES 


Young man with several years of 


Local Agency experience would like to 
hear from Company that is in need of Special 
Agent for or around Kansas City, Mo. Would 
consider gest time work. Can give good refer- 
—_ and make proposition interesting. Ad- 
dress 48-L, care The National Underwriter. 











strong 





WE solicit the General Agency of a 

Hail Insurance Company 
for Alberta and Saskatchewan. 
written approximately $2Q0,000 in pre- 
miums Alberta one season. 


give satisfactory references. 
Address 50-N, care The National Underwriter. 


Have 


We are prepared to 











The Reisch Indemnity Company 





(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 
Chicago.Office, 1560-1564 insurance Exchange 


Dram-Shop Indemnity 





conference adjourned. 

The delegates partook of lunch at 
the Merchants Club as guests of the 
Baltimore Insurance Society and this 
was followed by an automobile ride 
through the city with a dinner in the 
evening at the Baltimore Country Club 
at Roland Park. The executive com- 
mittee met later in the evening and 
appointed the standing committee for 
the ensuing year. 


Miscellaneous Notes 


O. Sannes has purchased the agency 
of C. L. Conger at McIntosh, Minn. 

Ross Clarno has purchased the agency 
of E. V. Anderson at Parkers Prairie, 
Minn., the latter having gone into the 
service. 





State Bank, Amboy, Ind., has disappeared 
and state bank examiners find a short- 
age of more than $100,000. 


H. C. Brummel, of Brummel 
Chicago, has gone to New Brunswick, 
N. J., to attend the funeral of George 
A. Viehmann, of the New Brunswick 
Fire. Mr. Brummell is a director of the 
company. 


The Fletcher agency at Minneapolis, 
Minn., has been sold to the Conklin- 
Zonne-Harrison Company. Lee H. 
Fletcher, formerly manager of the 
agency, goes to Conklin-Zonne-Harrison 
Company as a personal producer. 

Alfred F. James, president of the 
Northwestern National (Fire) of Milwau- 
kee, has arrived safely in France, ac- 
cording to a cablegram received by his 
family. Mr. James is at the head of an 
American Red Cross commission, which 
has been dispatched to Greece. 


Bros., 
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WORK AT WASHINGTON 


Last week THE NATIONAL UNDER- 
WRITER announced that until the termi- 
nation of the war this column would 
be devoted to assisting and backing up 
the administration in every way pos- 
sible in winning the war. In order that 
insurance men may best help the ad- 
ministration it is necessary to know, 
so far as possible, the conditions, prob- 
lems and difficulties with which the 
administration is contending.. The 
best place to get an understanding of 
these matters is at Washington, and 
one of the representatives of THE Na- 
TIONAL UNDERWRITER spent several .days 
at Washington, during which time he 
freely offered the services of this pa- 
per to various government officials in 
assisting them in their tasks. 

x * * 

Washington today is an inspiring and 
moving spectacle to any good Amer- 
ican. He cannot help but feel pride in 
the remarkable efficiency that has been 
achieved in so short a space of time, as 
well as the sincerely patriotic and self- 
sacrificing spirit which pervades the 
entire atmosphere and seems to affect 
every individual in the government’s 
employ from the president down to 
the newest clerk. 

The remarkable thing about Wash- 
ington, to the person who has had a 
chance to look into the work of the 
government in its various depart- 
ments, is that it has developed so many 
men as leaders and executives within 
a short time, who were entirely new 
to their jobs not so long ago and who, 
in many cases, had not demonstrated 
their qualities to any particular degree 
previous to entering on government 
work. In other words, precedent has 
been overturned, a great and efficient 
organization has been created out of 
raw material and this has not been 
done by men of tried experience and 
reputation, but by new and compara- 
tively green men who had vast respon- 
sibilities. thrust upon them and who, 
by almost superhuman effort, have suc- 
ceeded in living up to them. It has 

been a wonderful test-and trial of 
democracy and deniocracy has “made 


ood.” 
s * * & 


One would think that in the great 
routine work and organization of the 
various huge departments that have 
sprung up like mushroom growths all 
over the city, the systems and methods 


system specializing concerns would 
have been adopted without question 
and that these business experts would 
have been given carte’ blanche to install 
systems which have generally been 
looked up on as standard in the busi- 
ness world; but not so. 

The head of one of the largest de- 
partments stated that he found these 
systems inadequate and too elaborate 
and complicated for his purposes, and 
this was also the statement of the 
head of another larger department. 
Not only were these departments or- 
ganized by new and untried men to a 
certain extent, but they evolved ex- 
peditiously and out of hand new and 
simple systems which they say are suit- 
ing their purposes better than would 
any of the elaborate office systems in 


use by large office organizations. 
* *k ok 


Take, for instance, the life insurance 
department under Mr. Gaines, which 
is writing at the present time a billion 
of new life insurance a week and is 
rapidly approaching the fifty billion 
mark of insurance in force, One would 
naturally assume that an elaborate sys- 
tem of keeping track of these policies, 
arranged perhaps according to military 
divisions, sections of country from 
which the men come, cantonments in 
America or divisions of the army in 
Europe, would be the accepted one, 
but, as a matter of fact, these four 
million cards are arranged in simple 
alphabetical order. All of the George 
Washington Johnson Shoemakers are to- 
gether. There may be a special de- 
partment for the John Smiths and per- 
haps the John Smiths are arranged 
according to the states, cities and 
towns, alphabetically, from which they 
came, but the straight and simple 
alphabetical arrangement, with serial 
numbers and other identifying data on 
the card, has been found the only one 
that meets all requirements. 

This may not be so true of all the de- 
partments, but it is cited to show that 
the simple and most direct methods of 
arriving at results is the one that gen- 
erally prevails at Washington, not only 
in the comparatively simple matter of 
handling cards, but no doubt in mat- 
ters of the greatest diplomatic and po- 
litical importance as well. The self- 
seeker, the man with an axe to grind, 
no matter how subtle he may be or 
how important the interest he repre- 
sents, simply has no standing at court. 
The “Washington crowd” today is the 
hardest one to put “anything over” on 


that exists. 
kx * 


Virtually every official, from high to 
low, is in the government work at a 
personal sacrifice and he has little 
sympathy for the man worth millions 
or who represents large business in- 
terests, who comes to Washington 
actuated by the idea that his interests 
are being imperiled by the “war pro- 
gram.” Disinterested service is freely 
welcomed; discussions of all manner 
of subjects, provided there be time for 
them, are freely indulged in and pro- 
vided they are offered by the man who 
is interested solely in arriving at the 
best solution without regard to his 


own selfish interests. His opinions are 
eagerly sought and thoughtfully con- 
sidered. 





used by. the large card index and office 





For instance, Dr. SAMuEL M. LiInpD- 


Personal Sitle of the 

Insurance Business 
Western Manager A. F. Dean of the 
Springfield, is bereaved by the death of 
his son, Walter Minturn Dean, a 
prominent citrus fruit grower of Co- 
rona, Cal. Walter M. Dean and his 
family were visiting Mr. and Mrs. A. 
F. Dean in Evanston, being the period 
of a family reunion. October was the 
birthday month of Walter M. Dean 
and his mother and the wedding anni- 
versary of the former. Influenza struck 
the family and seemingly all were re- 
covering nicely when the son was 
stricken with double pneumonia and 
died within 24 hours. 


Miss Janet McFarland has been ap- 
pointed librarian of the insurance li- 
brary in the Insurance Exchange build- 
ing, Chicago, maintained by the Fire 
Underwriters Association of the North- 
west and the Chicago Fire Insurance 
Club. Miss McFarland is a young 
woman who has had library training 
and recently has been connected with 
the music house of Lyon & Healy of 
Chicago. She is a sister of Mrs, Rollin 
I. Reid of Chicago, whose husband is 
Illinois state agent of the Sun. Miss 
Mabel L. Hammond will retire as li- 
brarian this week and return to her old 
position at the Glens Falls office. The 
library committee now consists of A. 
R. Monroe, Queen, chairman; H. H. 
Glidden, Chicago Board: W R. Town- 
ley, Western & British America; A. G. 
Dugan, Hartford and R. A. Buckman, 
Royal. 


The song, “The Rose and the Bum- 
blebee,” whose author is the talented 
special agent of the Home of New 
York in Wisconsin, Roy L. Nicholson, 
First National Bank building, Milwau- 
kee, has attracted wide attention. At 
the opening session of the Fire Under- 
writers Association of the Northwest 
Mrs. P. D. McGregor included it in her 
repertoire and it was well received. 
Mr. Nicholson is selling the copies at 
15 cents each which covers postage. 
He has fine musical ability which has 
frequently been recognized. 


Charles G. Stone, Indiana special 
agent. of the Commercial Union and 
allied companies, son of State Agent 
John Stone of the companies died of 
a hemorrhage last week. He formerly 
traveled in the northwest for the Sun, 
State of Pennsylvania and Hand-in- 
Hand Underwriters. At one time he 
was an examiner in the western office 
of the Sun. He had made good in his 
work and was well liked by all who 
knew him. He is a nephew of Man- 
ager P. T. Kelsey of the Sun. Mr. 
Stone attended the Northwest meeting 
in Chicago, and was in good spirits. 

About two years ago Mr. Stone un- 
derwent a severe surgical operation 





CIATION FoR Lasor LEGISLATION, which 
has been back of the model health in- 
surance bill, who is socialistic in his 
theories, and an important company 
official, who .is undoubtedly an indi- 
vidualist in his views, might easily be 
supposed to spend hours at a time to- 
gether discussing in frank and friendly 
fashion their various views. Any other 
spirit or attitude is simply foreign to 
the Washington atmospkere and is 
shown scant courtesy. 

Washington is undoubtedly destined 
to become the forum for the discussion 
and solution of large problems after 
the war and anyone who is interested 
in these problems will do well to fol- 
low Washington’s lead in the method 
of arriving at them. This method is 
one which deserves the support of all 
fair-minded men. The knowledge that 
the spirit and methods which we have 
attempted to outline prevail at Wash- 
ington should add to the confidence of 
the public in the administration and 
should justify the public in giving the 





SAY, president of the AMERICAN Asso- 


and his death last Friday followed com- 
plications which developed on Monday 
of last week, when he was suddenly 
taken ill when down town. He was 
thirty-eight years of age and is sur- 
vived by a widow and little daughter, 
He began his insurance work in the home 
office of the Indianapolis Fire. He 
was very highly regarded both in In- 
diana and the northwest and was un- 
usually endowed with the faculty of 
making friends, 

Major Oliver P. Newman, son of 
George Newman, manager for the 
Western Adjustment Company in 
Iowa, is on the staff of the chief of 
artillery of the American first army, 
He is on duty at the front directing 
artillery fire, and has been observing 
the German lines by airplane, accord- 
ing to word received by his parents. 


Herman C. Wolff, special agent of 
the Aetna, and son of Louis H. Wolff, 
state agent, Indianapolis, has been 
promoted to the rank of captain. He 
has been in France four months. 


George W. Blossom of Fred §. 
James & Co., of Chicago, has taken an 
apartment in New York City for the 
winter and his family will be there with 
him, so that they can be near their 
two sons who are in military service 
in that vicinity. Francis Blossom is in 
New York City in the Navy Intelli- 
gence Department and George W. 
Blossom, Jr., is at Lakehurst, N., J, 
in the chemical division. 


Albert G. Jefferson, first lieutenant in 
Company C, 131st infantry, has been 
awarded the distinguished service cross 
for heroism in action at Hamel, Bel- 
gium, last July. After being severely 
wounded from shell fire, Lieut. Jeffer- 
son continued with and commanded 
his platoon until its final objective was 
reached. Lieut. Jefferson was formerly 
connected with the western farm de- 
partment of the Home in Chicago. 


In appreciation of 29 years of service 
in an official capacity with the com- 
pany, President William H. Palmer of 
the Virginia Fire & Marine was pre- 
sented a beautiful solid silver salver 
with suitable inscription on the occa- 
sion of the celebration of his 83rd 
birthday aniversary, Oct. 9. Colonel 
Palmer is a veteran of the war be- 
tween the states and is the oldest liv- 
ing member of the Richmond Chamber 
of Commerce. He is president of the 
National State and City Bank and is 
otherwise prominent in financial and 
business circles. Despite his advanced 
years, he is still active and vigorous, 
being at his desk every day. 


Joseph M. Wile and James I. Loeb 
of Klee, Rogers, Wile & Loeb, local 
agents in Chicago, have been granted 
a decree of divorce. So far this sounds 
sensational. Mr. Wile and Mr. Loeb 
have been partners for something like 
15 years and have sat at opposite sides 
of a table facing each other during 4 
that time until a few days ago. They 
formed the agency of Wile & Loeb 15 
years ago and then combined their 
office with Klee, Rogers & Co. Thus 
they have been in intimate office cot- 
tact all this time. However, quarters 
became rather small and it was found 
that the two men in one office han- 
dling their own callers, telephone calls 
and so on interfered with each others 
work and therefore Nathan Klee, the 
head of the firm, gave a hearing af 
granted the divorce allowing Mr. ue 
to move down to Room 430 in the In- 
surance Exchange where the firm s 
casualty department is located. There 
he has established himself in his own 
office with his own typewriter, = 
phone and other equipment. Regat 
less of this he often breaks out oi 
conversation with James I. Loeb oe 
consciously, supposing him to be t 
ting at the opposite side of the table. 
He carries on a silent tete-a-tete a” 





administration its hearty support. 


then realizes later that he is alone. 
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State Fire Marshal Fleming Wants the 
Agents to Help Boost Fire 
Prevention Day 





COLUMBUS, O., Oct. 16—In view 
of the special attention given to fire 
prevention at the local agents conven- 
tion in Cleveland, State Fire Marshal 
Fleming is looking forward to wide- 
spread activity among the local agents 
to make “Fire Prevention Day,” Nov. 
2, of special benefit to Ohio. He will 
send any agent special programs and 
assistance if possible in arranging real 
clean-up days and school programs. 
Agents will find their citizens already 
prepared by letters from the fire mar- 
shal’s office for the introduction of 
the subject and a program of observa- 
tion, 

Letters have been addressed to fire 
chiefs, credit men’s associations, manu- 
facturers’ associations, school superin- 
tendents, hotel proprietors and repre- 
sentatives of other organizations. As 
long as the supply lasts, the fire mar- 
shal will furnish special slides and 
films for picture theatres. Fire Pre- 
vention Day will offer a splendid op- 
portunity for local associations to be- 
gin the program outlined by the fire 
prevention committee of the National 
Association of Insurance Agents. 





DARST HAS MADE A PROTEST 





West Virginia Commissioner Advises 
That No Change of Jurisdiction Be 
Made in State 





Commissioner John S. Darst of 
West Virginia has addressed a two- 
page letter to companies protesting 
against the reported purpose of the 
Western Union to assume jurisdiction 
over the state. The auditor refers 
generally to the satisfactory under- 
writing conditions that have obtained 
in West Virginia during the past ten 
years, its singular freedom from com- 
petition of mutuals and reciprocal un- 
derwriting organizations and to the 
generally high character of the special 
agents whom he feels are better quali- 
fied to prepare rules for handling the 
business of the state than are managers 
located at either New York, Hartford, 
Philadelphia or Chicago. Mr. Darst 
asserts he has received many strong 
letters from agents and also policy- 
holders in opposition to the intended 
action of the companies. 

At the semi-annual meeting of the 
Western Insurance Bureau last week 
it was voted to assume jurisdiction 
over West Virginia, Jan. 1. 





Will Soon Start Meetings 


CINCINNATI, O., Oct. 15—The Insur- 
ance Society of Cincinnati has reorgan- 
zed and will begin holding meetings 
again as soon as the influenza epidemic 
has passed. Robert D. Smith of the Rauh 
agency has been elected- president, Earl 
Wagener of the Klappert agency, secre- 
tary; Seren Hughes of the Earls-Blain 
agency, vice-president. These officers 
and Sidney Schottenfels and Norma 
Schaible will be directors during the com- 
ing Society year. At its next meeting 
the society will no doubt discuss the 


Ohio book of rules now in service in 


Sending Out New Rules 

The Ohio Audit Bureau is mailing out 
to agents the new Ohio Tule book. A 
delay in printing operations has made the 
book appear later than had been planned. 
While no definite ruling has been an- 
nounced, it is understood that agents 
may use new forms as soon as the book 
is received. The most interesting of these 














F.C. VAN DUSEN, President 


sentation. 





Minneapolis 


JOHN D. McMILLAN, Vice-President 


FIRE AND 
MARINE 


MINNEAPOLIS, MINNESOTA 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. 


Insurance Company 


WALTER C. LEACH, Secy. 


We can tell them to you, 








forms were printed in a recent issue of 
The National Underwriter. 





Many Misunderstandings 


Ohio field men say that many agents, 
called to the colors, have left without 
notifying the state insurance department 
and that trouble and misunderstanding is 
resulting as a consequence. It would be 
much better for the men to give these 
facts to the department and furnish the 
field men with full information, as their 
affairs will receive proper attention at 
once and their business will be taken 
care of in the best way possible. 





Unfurls Service Flag 


COLUMBUS, O., Oct. 16—The Fire Un- 
derwriters Field Club of Ohio unfurled 
a service flag at its October meeting. In 
a very effective and appropriate address 
Cyrus Woodbury of the Queen presented 
the flag to the club. It contains ten stars 
and the following names: C. L. Corbett, 
W. M. Coy, H. E. Drugan, H. E. Evans, 
V. L. Gallagher, R. J. Gray, E. F. Mosher 
Cc. G. Runkle, E. A. Spink and H. L 
Sowards. 





Want Tax Plan Changed 


Chairman J. R. Young of the com- 
mittee on reinsurance and retrocession, 
of the Insurance Commissioners’ Con- 
vention has called a meeting of the 
committee in New York, Oct. 30. At 
that time the question of recommending 
that the tax laws be amended to tax 
direct premiums only will be discussed. 
A number of underwriters feel that the 
reinsurance companies should not be 
taxed but that the tax should be on the 
direct writing ‘companies. This is the 
position taken by Attorney Herman L. 
Ekern, who is representing the Federa- 
tion of Mutual Insurance Companies. 

An effort will be made also to have 
the taxation committee recommend that 
all insurance taxes be reciprocal and not 
retaliatory. Under the retailiatory law 
a department has no other alternative 
than to tax a company from another 
state the highest rate taxed companies 
of the state being entered in the state 
of the entering company. Under the 
reciprocal tax a state department would 
have the opportunity of adjusting the 
tax so that retaliatory features would 
not apply and the taxes would be put on 
on the basis of the lower state. 


Washington Rulings 


The Washington Insurance Depart- 
mentment has ruled that solicitors em- 
ployed by brokers in that state may only 
solicit in the city and farming community 
adjacent to city in which broker is located. 
The department is also preparing a ruling 
to the effect that the entire commissions 
on all insurance written by local agents 
of the state be retained by them and not 
shared with outside brokers, general 
agents or companies. 


Establishes Vancouver Office 


The Western Assurance of Toronto is 
establishing a branch office at Vancouver 
to supervise its business in British Co- 
lumbia. R. W. Douglas of the Vancouver 
General Agency of Douglas, MacKay & 
Co. has been appointed manager of the 
new office. 


Absorbs Another Company 


It is stated that the Eagle Star & 
British Dominions of London is absorbing 
the English & Scottish Law Life which 
was established in 1829. This makes the 
seventh absorption by the British Do- 
minions under Sir Edward Mountain, 


managing director. 
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Ohio Agents, you will get the business if you represent 


The Great American 


Special low rates to small town auto owners 
F. B. BLACK, Pres. 


FIRE, THEFT, COLLISION, 
PUBLIC LIABILITY 
AND 
PROPERTY DAMAGE 


AND 
HEALTH and ACCIDENT 
INSURANCE 


H. R. ENDLY, Sec’y 











WHEELING FIRE 


INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 


Cash Capital $200,000 
Assets $623,570 Net Surplus $158,925 


WM. F. STIFEL, Pres. 
F. RIESTER, Secy. O. E. STRAUCH, Asst. Secy. 
WM. V. FISCHER, Superintendent of Agencies 
E. A. KEELER 
714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna. 
Herrick & Auerbach, Managers 
Western Department f 
Insurance Exchange Bldg., Chicago, Ill. 


Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. Securi 
anised 1864 Seen 


Org: 

COMBINED STATEMENT 
Capital + =~ a $250,000.00 
Assets - = - - 942,227.90 
Surplus to Policy Holders . 624,198.7° 





F. A. ROTHIER, Prest. ADAM BENUS, Secy 
F.C. BARTON, Asst.Secy. R. B. HEATON, StaiteAgt. 





. Twenty Years of Service 1918 


Security Mutual 


Fire Insurance Company 

Chatfield, Minnesota 
An unsurpassed record for 
prompt adjustment and pay- 
ment of all honest losses. 
Admitted in the State of Min- 
nesota, North Dakota, South 
Dakota and Montana. 


Insurance in force over $17,000,000 


Premiums in force over 260,000 
F. L. TESCA CHAS. L. THURBER 
President Secretary 


Columbiana County 
Mutual Fire Ins. Co. 


Lisbon, O. 
1837 
Wm. M. Hostetter, Sec. and Treas. 


Ohio's oldest company doing a genered 
business 


Our contracts have been good for three 





fourths of a century and are still good. 











The Liberty Mutual 


J. R. JONES, Secretary and Manager 





HEALTH and ACCIDENT INSURANCE 
:: AUTOMOBILE INSURANCE 
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if ff) Fie, Thet, Calision, Property Damage, Public Liability Fall Coverage 
wm/S!’ At Actual Cost—Participating—Three Year Policies 
YTow Extra Low Rates to Rural and Small Town Auto Owners 


Insurance Company 
DAYTON, OHIO 




















Our insurance covers Fire, Theft, Public Liability and Property” 
Damage in one Policy. 


Cars listing $ 500.00 or under, $ 8.70 
Cars listing 1,000.00 or under, 


Live agents wanted in Wisconsin. 


The Badger State Limited Mutual Aute Ins. Co. 


RHINELANDER, WISCONSIN. 


15.00 


Good commissions. 
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CENTRAL WESTERN STATES 


GAMBER GIVES SOME VIEWS 











Illinois State Fire Marshal Predicts 
That There Will Be Serious After- 
War -Problems 





State Fire Marshal John G. Gamber 
of Illinois believes that at the close of 
the war the state fire marshals will be 
busier than ever because he anticipates 
a great increase in moral hazard. Mr. 
Gamber is already laying plans to edu- 
cate the people as to the seriousness of 
the fire waste so they will frown on 
any carelessness or delinquency that 
may be evident in this direction when 
peace comes. Mr. Gamber states that 
in his judgment many of the industries 
that are now doing war work will have 
to turn to other employment. In the 
readjustment there will probably be 
more or less abandonment of machin- 
ery and equipment. There will be 
much rearrangement and reorganiza- 
tion. Moral hazard is bound to accom- 
pany a period of this kind in his opin- 
ion. Mr. Gamber feels that local 
agents and field men should be educat- 
ing forces showing the people the ne- 
cessity of conserving property and 
checking the fire waste during the 
after-the-war period. 


Pleased With the Work 





Mr. Gamber has much _ favorable 
comment to make on the way the IIli- 
nois Conservation Association is doing 
its duty. He says that in the reinspec- 
tion work now going on the men are 
accomplishing much and are doing 
splendid service in getting hazards re- 
moved especially in grain elevators. 

Mr. Gamber is a very ardent cham- 
pion of standard lightning rods and 
says that the cases coming to his office 
where rodded buildings have been 
struck and damaged or destroyed are 
few and far between. If a rodded 
building is damaged he finds that the 
equipment is not standard or is obso- 
lete. Mr. Gamber states that it is 
very difficult indeed to run down cases 
of incendiarism among the farmers, as 
the avenues for escape are so many 
more in rural communities. A farm 
fire can be set and get well under way 
before it is discovered. There are no 
witnesses. Convicting evidence is most 
difficult to obtain. 





Milwaukee Board Election 


MILWAUKEE, Oct. 14—Charles L. 
Borst, of the M. J. Shenners Co., 378 
National avenue, was reelected president 
of the Milwaukee Board of Fire Under- 
writers at the annual meeting, Wednes. 
day, Oct. 9. Other officers also were re- 
elected, as follows: Vice-president, 
James B. Leedom; treasurer, William F, 
Lynch; secretary, J. O. Myers; directors, 
August Rebhan, R. C. Mueller, Jr., and 
Henry Eckstein. 

Frank Fassold, who since Aug. 1 has 
been dividing his time between the posi- 
tions of superintendent and acting secre- 
tary of the board, and his special agency 
connection, will continue in this capacity 
for the time being. 

Annual reports of officers indicated that 
the past year has been marked by a con- 
siderable increase in the business of the 
board and individual members, due to the 
material appreciation of stocks cf mer- 
chandise and materials and the enhanced 
replacement value of buildings. Owners 
and occupants have made a generous 
response to the appeal of local agents 
that lines be increased to cover the 
greater values under existing ocnditions. 





Agency is Hit Hard 


Surely few agencies have felt the 
heavy hand of war more heavily than 
that of Conley, Frank & Conley, of Elk- 
hart, Ind. Last week Jas. Raymond Con- 
ley, junior member of the firm, died of 
influenza at Camp Taylor. He was the 
son of Orrin M. Conley, a senior member 
of the firm, was a graduate of the law 
department of the University of Michi- 
gan, was 28 years old and is survived by 
a widow and baby. Two other sons are 
in army service. Mr. Frank of the firm 
died recently and another member of the 
Frank family retired. So, of a firm which 
recently had seven active employes, Mr. 
Orrin M. Conley is the only one left in 


surance the office transacts a law and 
real estate .business. 


Michigan Field Club Meets 


LANSING, MICH., Oct. :15.—At the 
monthly meeting of the Michigan Field 
Club held here today, the following mem- 
bers were elected to membership: 
Charles P. Hall, Arizona Fire; Clyde O. 
Frappiers, Boston and Old Colony; C. W. 
Ackley, Milwaukee Mechanics, and Guy 
Sterling, representing the National Union 
in place of Fred W. Sullivan, who is 
awaiting notice from his local board to 
report for military duty. 

There was a change made in the offi- 
cers, due to the resignation of Secretary 
Geo. Kessberger, who is now with the 
Citizens of Missouri. Stuart Morgan, of 
the Agricultural, resigned as president 
and was elected secretary. C. W. Kimmel, 
of the Camden, was made president and 
Sam T. Sheppard, of the National Liberty, 
was elected vice-president. 





Wisconsin Fire Prevention Officers 


MILWAUKEE, Oct. 14—E. O. Basse was 
reelected president of the Wisconsin 
State Fire Prevention Association at the 
annual meeting held Oct. 8 and 9 at the 
rooms of the Wisconsin Field Men’s club 
at 1305 First National Bank building, 
Milwaukee. The entire administration 
was reelected for another term, as fol- 
lows: Vice-president, Hillis C. Rhyan, 
secretary-treasurer, F. W. Otto; assistant 
secretary and treasurer, Miss Gertrude 
M. .Fielding; executive committee, M. A. 
Freedy, R. H. Wieben, Paul E. Rudd and 
George G. Wright. Only routine busi- 
ness was transacted and ways and means 
for a continuance of intensive inspection 
work in cooperation with other organi- 
zations and the state department of in- 
surance were discussed. 


Detroit Fire Department 


Chief McGraw, of the fire department 
in Detroit, says that it has reached its 
minimum, and there is an actual shortage 
of 241 men, or 30 per cent, of the fire- 
fighting force at this time. The depart- 
ment has disbanded four flying squadrons 
of 15 men each and one engine company 
of 10 men. All the remaining 50 com- 
panies are short at least three men. 
Building inspections have been discon- 
tinued. At the November election the 
double platoon proposition is coming up 
for vote, and the business men are urg- 
ing that it be defeated, as it will further 
weaken the department. 





Meeting May Be Postponed 


INDIANAPOLIS, IND., Oct. 16.—As all 
public gatherings have been put under 
the ban in Indianapolis it is likely that 
the proposed state meeting of local 
agents, at which President E. M. Allen of 
the National association was to be 
present, may be postponed until a few 
weeks later. Those in charge were en- 
deavoring to come to a conclusion as to 
this this week, but could only say that 
the meeting would likely be postponed. 





Merger at East St. Louis 
An important consolidation of agencies 
has been made at East St. Louis, Ill, the 
offices merging being the Fischer-Shein 
Company, Ernest J. Abt and the Illinois 
State Trust Company. The Fischer-Shein 
Company will confine its business to real 
estate and Mr. Abt retires from the busi- 
ness. The Illinois State Trust Company 
will continue the combined business un- 
der the management of W. R. Brown, who 
was insurance manager for the Fischer- 
Shein Company. The insurance man of 
the Trust Company goes into war service. 
The three agencies have fire premiums of 
about $125,000. 


HEAVY LOSS HITS THE 
CLOQUET, MINN. COUNTRY 


(CONTINUED FROM PAGE 1) 


the scene of the big insurance loss. 
With the exception of a few dwellings 
in the west end the entire town proper 
is gone. This city had a population of 
9,000. Of the great sawmills located 
at Cloquet little is left. The two mills 
and warehouses of the Northern Lum- 
ber Company, located on the St. Louis 
river, are a total loss. All the lum- 
ber in the yards of this company was 
burned up. : 


Some Valuable Property Saved 
The socalled “island mill” and yard 


of the Cloquet Lumber Company, to- 
gether with the lumber on the island, is 








charge of the office. In addition to in- 


| Hare, 


on the river bank, lumber included, is 
destroyed. The sawmill of the John- 
son-Wentworth Company. was saved, 
but there is a 50 percent loss on the 
compariy’s lumber. The Rathburn, 
Ridgeway box factory was 
saved; so was the plant of the North- 
west Paper Mills, and the toothpick 
factory. Everything else in Cloquet 
was entirely destroxed. 


Much Lumber Destroyed 


About 250,000,000 feet of lumber 
were stored in the various yards at 
Cloquet at the time of the fire. The 
loss on this is estimated at from 
$5,000,000 to $7,000,000. Exclusive of 
the mill properties the loss on the 
business and residence districts of Clo- 
quet will amount to close to $1,000,000. 
This is low when the population of 
the town (9,000) is considered. The 
companies caught for the largest 
amounts in Cloquet (exclusive of the 
lumber mill lines) are Royal, Spring- 
field, Hartford, Fire Association and 
the Nord-Deutsche, which latter com- 
pany was reinsured in the Automobile 
of Hartford. There was very little 
brick construction in Cloquet, large 
sections of the business district being 
frame. The insurance rates, because 
of the exposure and conflagration haz- 
ards, have been rather high. As a 
consequence insufficient insurance to 
value was carried, operating to reduce 
the insurance loss. About 125 auto- 
mobiles are known to have been de- 
stroyed in Cloquet. Premiums of 
nearly $60,000 were collected by the 
companies in Cloquet last year. 


Many Towns Are Burned 


The greatest loss of life is reported 
at Moose Lake, where over 300 were 
killed. This town is a railroad junction 
with a population of 650, from which the 
companies collected $4,000 in premiums 
last year. Other towns destroyed entirely 
or partially are Grand Lake, Rice Lake, 
Bovey, Coleraine, Brookston, Arnold, 
Twig, Adolph, Proctor, Corona, Breva- 
tore, Carlton, Wright, Kimberly, Lawler 
and Aitkin. Although hundreds of farms 
were destroyed, there will be little loss 
to the farm writing companies. The ex- 
perience on farm business has been so 
poor in the area burned that all but a 
very fewCof the farm companies had 
withdrawn from the territory. In fact, 
few farm companies operate more than 
100 or 125 miles north of Minneapolis. 
This section of Minnesota is very wild 
and rough country, and in this fire hun- 
dreds of thousands of dollars’ worth of 
property was destroyed upon which no 
insurance was carried. 

Charles L. Dixon, local agent at Clo- 
quet, controlled most of the lumber 
lines there. A part of the business was 
placed in Duluth, however, principally 
through the Manley-McLennan agency. 


Property Burned at Duluth 


The fire burned a semicircle around 
Duluth. Lester Park, Woodland Park, 
Kenwood, Homecroft, Exeter Farms—all 
suburbs of Duluth—were badly damaged. 
One field man reports that in riding 
along Calvary Road where one-acre 
tracts were sold and houses were located 
at intervals of 400 or 500 feet, he saw 
only one house standing in two miles. 
A sudden dying down of the 60-mile 
gale that was fanning the flames is all 
that saved Duluth from the fate of Clo- 
quet. In addition to the residence prop- 
erty burned, there is a $25,000 loss to 
the Alger-Smith Lumber Company in 
Duluth and a $35,000 loss to the Duluth 
Logging Company. 

Local insurance offices in Duluth are 
in a chaotic condition. All of the local 
agents are doing relief work. One agent, 
A. J. Frey, of the Field-Frey Agency, 
lost his life in the flames, as did his 
wife. At one time the flames were so 
threatening that, in many sections of 
Duluth, people were preparing to leave 
the city. 


Loss on Summer Resorts 


There are heavy losses on summer re- 
sort property near Duluth. Many auto- 
mobiles were burned in the outskirts of 
Duluth. The total insurance loss to Du- 
luth and suburbs is estimated at about 
$800,000. The Northland Country Club, 
near Duluth, is a total loss. 

The Kansas City reciprocals are said 
to have large lines on the lumber at 
Cloquet. The high hills between the 
suburbs and Duluth proper probably 
played an important part in checking the 





untouched, but the company’s property 


strates that the forest fire hazard must 
be considered in passing on Duluth busi- 
ness. Nearly 1,000 were killed and Du- 
luth is the center of the relief work. Until 
the refugees.are provided for no attempt 
will be’ made to adjust losses. The field 
men arriving Monday night have accom- 
plished little so far. 


Losses on Logs and Ties 


It is impossible, of course, to estimate 
the loss on logs, poles and ties that were 
scattered throughout the devastated re- 
gion, most of which carried insurance. 
Cloquet has been regarded by underwrit- 
ers as subject to forest fire, but it was 
the general opinion that all risks would 
not go. Some companies did not estab- 
lish agencies at Cloquet but wrote lum- 
ber and sawmill risks from Duluth, feel- 
ing that in this way they could get all 
the business they desired from that sec- 
tion and would not have to take any 
residences or other property for their 
agents. Inasmuch as considerable prop- 
erty at Cloquet is controlled from Du- 
luth, the acceptance of lines from Du- 
luth agents helped them out consider- 
ably. 

Some companies are reporting losses 
on potato warehouses in the forest fire 
district in Minnesota. Throughout this 
district in recent years there has been 
much growth that had come on since 
the territory was burned over. It was 
very dry in that section, there were quan- 
tities of leaves, dry grass and weeds, all 
of which burned like tinder. 

Reports as to Duluth losses were ex- 
aggerated in the early reports. The 
burned area so far as Duluth is con- 
cerned is confined to outside dwellings 
and farm districts, such as Homecroft, 
Ingleside, Greysolon and Exeter farm 
additions. Immediately in Duluth dwell- 
ings and lumber at the extreme end of 
Garfield avenue are damaged and there 
are nominal losses along the bay front. 


SOME ESTIMATED LOSSES 


Hartford ..$160,000 California ..$ 4,000 
Citizens .... 70,000 Girard .... 5,000 
Fire Asso.. 150,000 Mech. ...... 5,000 
Frmns. Fd. 150,000 Aetna ..... 350,000 
Fid.-Phe. 60,000 L. & L. & G. 225,000 
Contn’l 75,000 Spregfld. - 175,000 
Am. Eagle.. 15,000 Queen’..... 75,000 
Frmns. - 70,000 Hanover... 60,000 
Gt. Amer... 180,000 N.W.F. &M. 20,000 
Ins. Co.N.A. 150,000 Dubuque... 11,600 
Phila. Und.. 175,000 Marq. Nat’l. 7,500 
BA 06 es.4:6-0 20,000 Metropol. .. 1,500 
Patriotic 5,000 Milw. Mech. 2,500 
Com’l Un... 15,000 Nat. Mu. Ch. 15,000 
Palatine ... 10,000 Millers Nat. 5,000 
com. U.N. Y. 5,000 Atlas ...... 30,000 


LOSS ON INTERINSURERS 
KANSAS CITY, MO., Oct. 16.—The 
Lumbermen’s Underwriting Alliance has 
a total of $150,000 liability in the burned 
district, but some of the mills and yards 


The Manufacturing Underwriters and the 
Alliance both have the largest part of 
their business in the south. Neither has 
received a report yet of what properties 


have been damaged. The Manufacturers 
had $350,000 loss. 


MUTUAL LOSSES 

CHICAGO., Oct. 15.—The twenty mu- 
tual companies writing lumber in the 
west through the office of James S. 
Kemper, 400 Lumber Exchange, Chicago, 
report an aggregate liability of about 
$200,000 on risks reported destroyed by 
the forest fires in Minnesota. The largest 
amount in any one company was $23,000 
in the Central Manufacturers Mutual of 
Van Wert. Outside of Cloquet and one or 
two other of the larger points, the lum- 
ber mutual companies have not in the 
past sought business in the northern 
Minnesota, due more to a fear of moral 
hazard than to a fear of a forest fire 
conflagration. Losses of this size will 
not affect the dividends paid by these 
companies to policyholders, nor embar- 
rass them in any way. 





Wisconsin Notes 

August Rebhan, head of the August 
Rebhan Co., 405 Broadway, Milwaukee, 
has been re-elected président of the 
Washington Park Zoological Society, of 
which he was one of the founders. The 
society has created in Washington park 
one of the largest and finest zoological 
gardens in the United States. 

Illinois Notes 

Edwin S. Munroe, manager of the Mun- 
roe Bros. Agency, at, Joliet, Ill., died the 
other day following an operation. 

At Mounds, Ill., Thomas N. Karraker 
has gone to St. Louis, to become presiden 
of the Terminal Trust Company and 
business is taken over by Fischer 
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IN MISSOURI VALLEY FIELD 


CHARGES BEEN DISMISSED 








H. M. Coudrey and H. B. Gardner 
Convicted Four Years Ago of Us- 
ing the Mails to Defraud 





ST. LOUIS, MO., Oct. 15.—Charges 
of using the mails to defraud, against 
former Congressman Harry M. Cou- 
drey and Harry B. Gardner, have been 
dismissed by the Federal authorities. 
Four years ago they were convicted 
and sentenced by Judge Dyer to a term 
of four and a half years in the Leaven- 
worth penitentiary and meanwhile have 
coos at liberty pending action on a new 
trial. 

Benjamin White, assistant United 
States attorney, said the government 
dismissed the cases because it would 
not be possible to have the higher court 
affirm the sentence of the lower court. 

Messrs. Coudrey and Gardner were 
found guilty in April, 1913, of using the 
mails to defraud. Their arrest was in 
connection with their joint promotion 
of the Continental Life of America 
and the International Fire of America, 
both high pressure schemes. 


LIVE STOCK CLAUSE UPHELD 





Prorating Provision in Mutual Policy 
Passes Acid Test in Kansas 
Supreme Court 


TOPEKA, KAN., Oct. 15.—The 
Kansas supreme court has held good 
the prorating clauses in live stock in- 
surance policies whereby a farmer is 
to be paid only the proportionate value 
of the live stock, according to the num- 
ber of animals to the total insurance, 
where no valuation clause is provided. 
This was the ruling of the court in the 
suit of A. J. Brenn, against the Farm- 
ers’ Alliance, one of the oldest mutual 
farm insurance companies in the mid- 
dle west. Brenn had eleven head of 
horses, mules and colts when he took 
out insurance on his herd. No valua- 
tion for the animals was fixed. When 
one of the horses was killed by light- 
ning there were eighteen head in the 
herd but the same amount of insurance 
was being carried. 

The company offered to pay the loss 
on the basis of one-eighteenth of the 
total insurance carried, while Brenn 
contended that he should be paid the 
value of the animal. Brenn brought 
Suit and won it in the lower court. 
But the supreme court held the policy 
Provision to be valid and reversed the 
case and ordered Brenn to accept the 
prorate payment. 








Can Recover Iowa Taxes 


DES MOINES, Oct. 15—A decision of 
importance to every stock insurance com- 
pany in Iowa has been handed down by 
the Iowa supreme court, which has de- 
nied a rehearing in the case brought by 
the Great Western Accident of Des 

Oines to compel the assessment of its 
stock as moneys and credits. This change 
IN assessment carries one-half of one per- 
cent a year in lieu of all other taxes, 
very much less than the regular taxes 
collected on assessed valuations. The 
Great Western has now definitely and 
finally won out. The decision means 
that stock companies have been over- 
baying their taxes for a number of years 
and are entitled to recover. It is antici- 
pated that practically everyone will com- 
mence action to that end. 


—y 
Omaha Fire Men Make Threats 


moMAHA, Neb., Oct. 16—The city fire- 
eubin Omaha are again threatening 
Das - The city commission recently 
ware @ resolution saying firemen who 
ja members of a union then in exist- 
would be dismissed. The firemen 




















F. H. Hawley, President 


70TH ANNUAL STATEMENT OF THE 
Ohio Farmers Insurance Co. 


LE ROY, OHIO 
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NORTHWESTERN STATES 


NONPARTISAN LEAGUE PLAN 











How This Organization Is Using Pro- 
German Sentiment in Some South 
Dakota Sections 





SIOUX FALLS, S. DAK., Oct. 14.— 
Sons of boys at the front should know 
that workers for the Nonpartisan 
League in the German settlements in 
the northern part of the state are work- 
ing pro-Germanism for all it is worth, 
to secure the vote of pro-Germans for 
their ticket in November, remarks the 
Sioux Falls Argus-Leader. These 
workers, we are informed, carry with 
them a copy of the order of the state 
council of defense forbidding the use 
of the German language in this state. 
Then they say, in effect: “We are in 
control in North Dakota where no such 
order has been issued. In this state 
you cannot even continue to secure the 
benefits of your churches. Your very 
language is taboo. If we secure con- 
trol of the state, this order will be re- 
pealed.” 

It is declared that in this way the 
league is lining up the solid pro-Ger- 
man vote. This is as might be ex- 
pected; but what of the members of 
the league who have boys “over there” 
fighting the Hun on the western front? 
Did we not promise them, before they 
left, to “keep the home fires burning?” 
And can we do it by promising con- 
cessions to pro-Germans in South Da- 
kota if they will vote the league ticket? 

A South Dakota soldier at the front 
writes home that the war is being 
fought as truly in South Dakota as in 
France. It would appear that he is 
right. 





are still members of the union and have 
threatened that they are to ask at once 
for an immediate raise in salary. The 
city is prevented a an old city charter 
and the state laws from granting the in- 
crease. The firemen say there will be 
trouble if the raise is not forthcoming. 





Inspections Take Two Weeks 


OMAHA, Oct. 16—Since the Nebraska 
state conservation committee’s inspection 
department, W. C. Lyle of Omaha, chair- 
man, started a week ago to inspect every 
food warehouse and elevator in the state, 
two-thirds of them have been gone over 
thoroughly. Because of unfavorable 
weather, and every elevator and ware- 
house being full to its utmost capacity, 
the inspectors are taking two weeks to 
do this year what took them one week 
last year. They are finding that in the 
great majority of cases the corrections 
they asked at last inspection have been 
made. Two elevator men have been 
found who lied in saying corrections had 
been made, when they had not. 





Kansas .Conference Held 


A conference was held this week in 
Chicago between representatives of the 
insurance department of Kansas and the 
companies over the 10 percent war tax 
in that state. 


The National Surety has appointed John 
H. Camlin as agent at Rockford, Ill. 











WRITE HAIL INSURANCE 





Establish your connections now for 1919 with 


A. J. Shaw General Agency 
HAIL INSURANCE BUILDING, 
Five high class stock companies covering the states of 
Kansas, Oklahoma, Nebraska, Colorado, New 
Mexico and Wyoming. 


McPHERSON KANS. 





Many of our agents made from $1000 to $2000 in commissions in 45 days in 1918 

















GRAND RAPIDS MERCHANTS MUTUAL FIRE INSURANCE COMPANY 


325-28 HOUSEMAN BUILDING, GRAND RAPIDS, MICH. 
A Clean Company Operating in Michigan Only 
WM. A. HAAN, Secy. 


ANTHONY KLAASEN, Pres. 


PAUL HOEKSTRA, Treas. 
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AUTOMOBILE DEPT. 


HANOVER FIRE 
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Hotel Dyckman 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


Appointments 
combine dig- 
nity with a fa- 
miliar home- 

likeness rarely 
s}found in 





Exclusively European Plan—$1.58 aad upwesd 
Under the exclusive management of 
H. J. TREMAEN 

















Soliciting a and surplus lines throughout the country. 


AMERICAN MUTUAL INSURANCE COMPANY 


Fire, T: do, Aut bile and Marine 


arranty company required. 























j. W. McGINETY, Secretary. Indiana Pythian Bldg., Indianapolis. 
LIGHTNING RODS 
A s IT 
MARK INSURES 
OF QUALITY THE BEST 
St. Louis Lightning Rod Co. 
DeKalb and Trudeau Streets ST. LOUIS, MO. 














UNDERWRITING OFFICE 
1611 Insurance Exchange 
cHicaco 


GAlUs w. HUBBARD, 
Underwriting Manager 





J. C. MOHLER, President 


THE CAPITAL LIVE STOCK INSURANCE COMPANY 


R. G. REYNOLDS, Secretary 


TOPEKA, KANSAS 


THE BIG COMPANY 
STATE DEPOSIT OVER ONE-THIRD OF A MILLION DOLLARS 


Writes Every Form ef LIVE 
STOCK INSURANGE iesued 
by Any Company and Several 
Forms Written by Ne Other 
Company. 
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SOUTHWESTERN STATES 


FINDS JOKER IN GIN CLAUSE 





Warranty Holds Only as to Buildings 
and Not on Machinery, Says 
Texas Court 





AUSTIN, TEX., Oct. 15.—By over- 
ruling a motion for rehearing the court 
of civil appeals of Austin, Tex., made 
final its decision reforming and affirm- 
ing the case of Aetna Insurance Com- 
pany vs. J. V. Lewis, from Hamilton 
county, which originally carried a 
judgment for $2,000, but which the ap- 
pellate court reduced to $1,500 with 6 
percent interest. 


The appellate court adheres to its 
former ruling that a warranty clause in 
@ gin policy requiring the gin to be 
operated must be observed, even though 
there was only a small amount of cotton 
to be ginned and the operation of the 
plant would have entailed a financial loss. 
Lewis owned two gins in proximity. He 
failed to operate the one which burned. 
There was $1,500 insurance on the ma- 
chinery and $400 on the buildings. 

According to the court, Lewis failed to 
comply with the policy as to operating 
the gin and could claim nothing on the 
loss of the burned buildings, however, 
the policy stated, says the court, and the 
evidence sustained the fact that the ma- 
chinery was personal property and the 
loss thereon recoverable. 

It is expected that the insurance com- 
pany will apply for writ of error to the 
supreme court of Texas. 





PARDONS PATTERSON SLAYER 





Teague, (Tex.) Banker Who Shot In- 
surance Commissioner Escapes Im- 
prisonment Because of Cancer 


AUSTIN, TEX., Oct. 14—T. R. 
Watson was granted a full pardon by 
Acting Governor Johnston last Sat- 
urday though the courts had made final 
the life sentence on the preceding 
Wednesday. ; 

Watson shot and killed the late John 
S. Patterson, commissioner of insur- 
ance and banking, when posting a no- 
tice closing the Farmers & Merchants 
State Bank of Teague, which he had 
found insolvent. T. R. Watson was 
president. 

Johnston’s reasons were that Watson ‘is 
64 years of age, has been in jail at Waco 
over two years and, according to a certi- 
ficate of two prominent physicians, has 
a malignant cancer, with but a short 
time to live. Common humanity demands 
that Watson be returned home to spend 
the last few days as comfortable as pos- 
sible,, said Johnston. 

Many petitions from prominent citi- 
zens, including eight of jurors who tried 
Watson, were received asking for par- 
don. Johnston said these were not con- 
sidered, but only humane side. 

Many objections were made against 
the pardon by Patterson’s friends. 

On Oct. 2 Johnston issued a full pardon 
to J. E. Watson, a son of T. R. Watson, 
who had been given a four year term 
for forgery growing out of the machina- 
tions in the bank. J. E. Watson is said 
to be tubercular and previously had been 
paroled so as to receive treatment at the 
State Tuberculosis Colony. 





No Oil in Texas Towns 
AUSTIN, TEX., Oct. 15.—State Fire 
Marshal S. W. Inglish, of Texas, is de- 
termined that petroleum shall not be 
stored in the towns of Texas. In the 
new oil fields, of which there are quite 
@ number, the producers have been in 
the habit of storing, great quantities of 
oil in towns, thereby increasing the fire 
danger considerably. 





“Ne 





J. H. MACFARLANE, 
a VICE-PRESIDENT AND MANAGING UNDERWRITER 





CASH CAPITAL $839,580.00 





LEVELAND!NATIONAL 
FIRE: INSURANCE:COMPANY 


CLEVEVAND;OHIO 


APPLICATIONS FOR AGENCIES DESIRED 


M. S. MILBOURNE 
PRESIDENT 


oO. T. BROWN 
SECY-TREAS. 


$1,222,876.22 











inspection, on which he found his orders 
are being rapidly complied with. He met 
with some trouble in enforcing this order 
in the town of Burkburnett, where the 
population has gone wild over oil strikes. 
instructions were not given serious at- 
tention until the state fire marshal 
threatened to bring prosecutions, and 
then every one of the tanks was moved. 





LOSS GROWS MILLION A YEAR 


Oklahoma’s Record Shows 60 Percent 
of Fires Preventable—$3,000,000 in 
“Essentials” Destroyed 





OKLAHOMA CITY, Okla., Oct. 14. 
—Over 60 percent of the fires recorded 
in this state by the state fire marshal 
during 1917 were preventable, and there 
were 2,204 of them, is the statement of 
A. L. Welch, insurance commissioner, 
in a preliminary report. Figures show 
that fire losses have increased nearly 
$1,000,000 each year for the past three. 
Commenting, the commissioner adds: 


During 1917 there have been destroyed 
by fire within the state 15 mills and ele- 
vators, loss $107,014; 38 warehouses and 
factories, loss $211,394; 129 stores of vari- 
ous kinds, loss $614,933; 23 office build- 
ings, equipments and supplies, $408,586; 
82 cotton gins, compresses, cotton seed 
houses and oil bills, loss $604,776. There 
was also destroyed grain and hay in 
the stacks, $31,356, making a total of 
buildings, supplies, food and grain to the 
amount of $1,978,061. The loss of oil, 
tanks, refineries, derricks and drilling 
tools was $2,025,207. From the above 
statements it will be noted that more 
than $3,000,000 worth of property needed 
in the war was wiped out of existence 
by fire in a single year in our state. 
The insurance commissioner observes 
in his report that twenty percent of the 
fires were caused by defective flues, stove 
pipes, stoves or fire places. ‘Proper 
building material and construction would 
easily reduce the fire loss of Oklahoma 
25 percent.” 
It is further observed that “oil and 
gasoline explosions caused four fires each 
week. Defective flues caused five fires 
each week. The careless smoker caused 
three fires each week. Children and 
matches burned one house each week.” 
Individual responsibility for careless- 
ness, better building requirements, re- 
moval of fire breeders and public instruc- 
tion on fire prevention, 


the figures on fire waste. 





Goes Into New Quarters 


Shawnee, Okla., 


nee agency, 


of-Harry A. Pierson, 





He has just returned from a trip of 


the city and is growing rapidly. 


are suggested 
as the remedy in the conditions shown by 


The Shawnee Insurance Agency of 
has just moved into 
new quarters at 114 North Bell street, 
where a modern two-story concrete of- 
fice building has been erected. The Shaw- 
which employs 25 people, 
will occupy the entire building. This 
agency, which is under the management 
is the largest in 


Will Watch Cotton Closely 


AUSTIN, TEX., Oct. 15—S. W. Inglish, 
state fire marshal of Texas, announces 
that the state fire insurance commission 
will maintain a prevention inspector in 
Houston who will make inspections from 
time to time during the cotton season. 
Large values will be concentrated at 
Houston and Mr. Inglish says the com- 
mission will follow its plan of last sea- 
son in keeping close watch over the situ- 
ation. 





Texas Agents Pleased 


The local agents at Texas are highly 
elated over the achievement of the Texas 
Local Agents Association in getting 
greater commissions. President Craig 
Belk, of the Texas association, deserves 
special credit for what was accomplished. 





Southwestern Notes 


John S. Andrews, local agent at St. 
Joseph, Mo., died last week. 

Harry E. Benson, Oklahoma state agent 
of the Fireman’s, Girard and Mechanics, 
with headquarters at Oklahoma City, was 


bereaved of his wife last week. She was 
a victim of the influenza epidemic. 

A general inspection of all state build- 
ings and eleemosynary institutions of 
Texas is being made by the Texas state 
fire commission. 

The Davis Bros. Agency at El Paso, 
Tex., has been consolidated with James 
L. Marr & Co. 

The Retail Hardware Mutual Fire of 
Stevens Point, Wis., and the Palmetto 
Fire of South Carolina have both been 
licensed in Texas. 


agency at Tulsa, Okla., has been _pur- 
chased by the Title Guarantee & Trust 
Company, and officers for the consoli- 
dated organization will be elected next 
week, 

Acting Governor R. M. Johnston, in 
his fire prevention day proclamation, says 
the country’s annual fire loss of $250,- 
000,000 is almost equivalent to the in- 
ay upon $6,000,000,000 of Liberty 

onds. ; 


The Carr, French & Wakefield general : 
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- $1,000,000.00 
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_ Lightning Controlled: 


By PROF. DODD’S FAMOUS SYSTEM. 
ever 
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BIG BUSINESS MEN| 


are officers of and big business men are patrons of the Mid-West Mutual Automobile 
Indemnity Association, because they have investigated its reputation and record. 


J. B. HENDERSON, Secy. : _ : 


Wichita, Kansas 





— 





COLON 
HARMON J. WELLS, 





Michigan Livestock Insurance 


SAGINAW, MICHIGAN 
C. LILLIE, President end Superintendent of Agencies 


Seeretary and General Manager 


Co. 


Organized ° owned and 
the substantial : 


interests of 
and owners of hvestock against death from any cause. 


managed by Michigan men. Backed by 


Michigan farmers 


AGENTS WANTED 











PEORIA, ILL. 


Western Live Stock Insurance Company 
CLIFFORD IRELAND, Pres. 


BERT BUCKLEY, Secretary 
Maine, Massachusetts, Connecticut, Rhode Island, Pennsylvia. North Carelina, South Carolina, Ohie, Indiana, Illinois, Wisconsin, Iowa, Kansas, Texas, Missouri, Tennessee 
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E, J. WOHLGEMUTH. Presipent JOHN F, WOHLGEMUTH, Secretary 


CONVINCING THE MANAGEMENT n onemanet LAYING OUT PRODUCTIVE PLANS 


DIRECT 


OF WASTE. MAUSTRATIONS | Eee, campatans BEFORE THE MANAGEMENT. 


Che National Underwriter Company 


Susurance Publishers 


™ — CIEGASO INSURANCE EXCHANGE 
ADVERTISING LITERATURE TELEPHONE WABASH 588 


October 15th, 1918. 
To the Management of 
Insurance Companies: - 


If a man walked into your office and conclusively convinced you - that 
you and your company have been and are now ‘dumping hundreds = and thou- 
sands of dollars into the gutter’(so to speak) you naturally would be 
interested -- provided this man would show you how to supplant the waste- 
ful practice with a@ measure fully productive to achieve your aims. 


If this same man - without obligation to you = placed before you plans 
through which you could stimulate and CREATE profitable business for your 
agents (which ultimately is your business) and thus 'gain-and-keep' the 
prestige - good will = and co-operation of your agents, no doubt you 
would appreciate the advice and make good use of it. 


If it were possible to accomplish that most important function of -- prov- 
ing to your agents - THAT INSURANCE ITSELF IS A MOST PROFITABLE BUSINESS -- 
and one worthy of being an EXCLUSIVE BUSINESS (not a"side-line") bringing 
the agents to such a mental status THAT THEY WILL MAKE INSURANCE A BUSINESS, 
this would, of course, provoke your attention. 














Likewise -- should a practical plan be set before you -- to properly 

schcol and educate your agents by mail in the insurance business -- which, 
ultimately will afford them the advantage of being able to make intelligent 
solicitation -- and finally, substantiate them in making YOUR business 
THEIR business, you certainly would feel it well worth your while to lis- 
ten. Would you not? 





IF YOU WILL PROVIDE THE OPPORTUNITY WE SHALL BE GLAD TO SHOW THAT ALL OF 
THIS CAN BE DONE. WE ARE TRUSTING THAT YOU WILL GIVE US THIS OPPORTUNITY. 


Now, you may say, "How can all this be done without big and added expense?" 
It can. Let us show you how. Put us to the test. 


One of our main objects is == to divorce the Insurance Companies from that AGENTS CANVASSING 
old-and-worn-out "custom-made-law" kept in practice for thé purpose of’ 


keeping the agents’ co-cperation. EX PIRATIONS,— MAKING 


THE NATIONAL UNDERWRITER COMPANY has opened up a DEPARTMENT OF ADVERTISING INSURANCE AN EXCLUSIVE 
LITERATURE which is managed by Mr. W. L. Vance. This Department is your BUSINESS. 


oo 
Department and it serves you in ADVERTISING COUNSEL, and it furnishes to 
ABANDON OLD WASTEFUL you COMPLETE DIRECT MAIL CAMPAIGNS, which include IDEAS, PLANS, COPY, IL- 


LUSTRATIONS -- and the completed mechanical work -= even to the MAILING of 
METHODS. the product. 


Complete Mechanical Facilities’ Sincerely yours, 


THE NATI ERWRITER COMPANY, 
_Ciiesse —--- eee Manager, Depa t dvertising Literature. 
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KENTUCKY AND THE SOUTH 


NEW KENTUCKY WHISKY RATES 








Greatest Increase Is 85 Percent; Big- 
ger Advances Were Expected; 
Old Flat Rates Go 





LOUISVILLE, KY., Oct. 15.—On 
Monday, Oct. 14, copies of the new 
specific rates for all whisky insurance 
in Kentucky were sent out to all local 
agents by the Kentucky Actuarial Bu- 
reau. It was reported some ten days 
ago that a movement was under way 
whereby all whisky insurance, whether 
in free or bonded warehouses, would be 
specifically rated, instead of under the 
old flat rates of $50, $65 and $75, which 
have been in vogue for a number of 
years. Under the new rating some risks 
will show very little change, if any, 
while others will increase as high as 
85 percent I1t has been rumored that 
some rates would increase as much as 
300 per cent, but the classification 
doesn’t bear this out. 





Kentucky Coal Dangerous 


LOUISVILLE, KY., Oct. 15.—There has 
_ been some little discussion here lately 
relative to insurance of coal stocked by 
industrial consumers. Domestic coal is 
covered by general home policies, but 
very few industrial consumers are in- 
suring their coal piles, although coal has 
advanced in price to a point where it 
represents a real investment. Much of 
the coal stocked in Louisville is the 
quick-firing west Kentucky coal, which 
is so high in sulphur that it has to be 
carefully stocked. Lump coal does not 
fire readily, nor does mine run, but all 
grades of screenings, especially slack, 
fires readily. A number of cases oc- 
curred this summer and fall where stocks 
had to be taken from office building base- 
ments and other bins and spread in the 
open after taking fire from spontaneous 
combustion. Such coal cannot be stacked 
more than a few feet high, fifteen at the 
most, with any safety, as the weight 
packs it and starts heating. 





Better Classification for Paducah 


PADUCAH, KY., Oct. 15.—A meeting 
was held at Paducah, Ky., Oct. 10, be 
tween representatives of the Kentucky 
Actuarial Bureau and the city officials, 
relative to obtaining a better classifica- 
tion for the city. An agreement was 
reached whereby the city will make cer- 
tain improvements and will receive a 
fourth-class rating instead of a fifth- 
class rating. Conditions at Paducah 
haven’t been the best in the world for 
some time past, and have been the sub- 
ject of considerable discussion, the offi- 
cials at Paducah arguing for better 
classification, which up to the present 
time has been denied. 


“War” Governor Dead 


LOUISVILLE, KY., Oct. 15.—James B. 
McCreary, twice governor of Kentucky, 
and a governor who will be long remem- 
bered in connection with the Green-Glenn 
insurance troubles of 1914, died at his 
home at Richmond, Ky., on Oct. 8. Fol- 
lowing enactment of a drastic insurance 
measure in 1914 by the legislature, the 
fire companies nearly all withdrew from 
the state. After numerous meetings with 
the governor and the insurance board 
at Louisville, the matter was finally 
patched up. Governor McCreary was also 
congressman and United States senator 
from Kentucky during various periods of 
his long and active political life. 





Lieutenant Wallace Dies 


LOUISVILLE, KY., Oct. 15.—News was 
received in Louisville of the death at 
Hopkinsville, Ky., of Henry D. Wallace, 
Jr.. 30 years of age, son of Henry D. 
Wallace, one of the best known jlocal 
agents in western Kentucky. Young Wal- 
lace had recently received a commission 
as a lieutenant and was at Camp Bliss, 
held under orders for movement to 
France, when he was taken with influ- 
enza. 


Virginia Notes 
The Fire Underwriters Exchange of 


Richmond, Va., has bought $50,000 of 
Fourth liberty loan bonds. 


Charles T. Walters, formerly head of 
the Richmond, Va., local agency of Wal- 
ters & Richardson, died at his home in 
that city last week of Spanish influenza. 

A. H. Apperson has been detached from 
the office of Manager Wright Spencer of 
the Virginia inspection and rating bureau 
and assigned to duties as inspector in 
that state under Chief Electrical Inspec- 
tor A. M. Schoen of the Southeastern Un- 
derwriters Association. For several years 
he ha’ hoo serving as assistant to Mana- 
ger Spencer, 








Automobile 





Agents, 





Attention ! 








THE GENERAL AGENCY OF 


NEARE, GIBBS & 


CINCINNATI 
“The Office with the Quick Service” 
Handles eight companies for automobile, fire, theft and transportation 
as an agency organization, with first class special 
agents’ and adjusters’ service, in fourteen states. 
Prompt correspondence with agents, quick adjustments and settlements. Only 


insurance an 


high grade companies handled. 


Write Us for an Agency 


We also handle river hull, yacht, river cargo, ocean cargo, parcel post, registratered mail, tourist 
floater, transportation floater and traveling salesmen feaker i insurance. 
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NWS FROM THE EAS 


CONFER ON EXPLOSION LOSS 








Companies Discuss Policy to Be Pur- 
sued in Adjusting the Losses in 
New Jersey 


NEW YORK CITY, Oct. 
terested in explosion losses in the re- 
cent disaster at Morgan Station, N. J., 
which involved the Gillespie shell load- 
ing plant. It was voted to recom- 
mend to all companies in cases where 
risks had been written upon the new 
form of policy, which excludes loss or 
damage for breakage of glass which 
could have been endorsed without 
charge upon request to assume such 
liability not exceeding 10 percent of 
the value of the building, that liability 
be admitted for the breakage of glass 
according to the terms of the glass 
breakage clause and _ settlement be 
made accordingly. It was found out 
that a number of policies through care- 
lessness had not been sent in by brok- 
ers and agents for endorsement. A 
committee was appointed to consider 
questions involving plate glass insur- 
ance and others that may come up. 
George W. Babb of the Northern of 
London was made chairman of the 
committee. 


At a meeting representatives of com- 
panies interested in the explosion near 
Perth Amboy, N. J., it was agreed while 
reaffirming their faith in the conditions 
of the policy prepared by the Explosion 
Conference, one clause of which ex- 
pressly exempts the companies from lia- 
bility for losses under $100, to permit 
each office to.settle small claims accord- 
ing to their individual merits. Losses 
of plate glass will likely be paid regard- 
less of rider stipulations, unless the risk 
is covered under plate glass insurance 
policies. The action of the underwriters 
with respect to these explosion claims 
was held to be “ex gratia.” 





Amend the Clause 


BOSTON, MASS., Oct. 12—The Boston 
Board, at its meeting this week, voted to 
amend the “Trading With the Enemy 
Clause” by the addition of a clause pro- 
tecting the interest of a mortgagee, trus- 
tee or bailee, the addtiion being as fol- 
lows: 

This insurance as to the interest of a 
mortgagee or trustee or bailee, therein 
shall not be invalidated by this endorse 
ment; provided that the status of the 
mortgagee or trustee or bailee as stated 
herein shall not come within the terms 
of the “Trading with the Enemy Act” (as 
defined in the Act of Congress, approved 
October 6, 1917, known as the “Trading 
with the Enemy Act” or amendments 
thereto) otherwise the endorsement shall 
also apply to the mortgagee or trustee 
or bailee. 

Henry M. Fenton, Arthur T. Hatch and 
Frank A. Dewick were added to the rat- 
ing committee. A nominating committee 
was named to bring in a list of officers 
to be voted on at the annual meeting on 
November 12. 





Liberty Bond Valuations 


NEW YORK, Oct. 15.—Jesse S. Phillips, 
superintendent of insurance of New York, 
announces that in auditing annual state- 
ments of companies represented in this 
state the policy of the department will 
be to value all Liberty bonds at par, 
provided same were purchased at par 
and that such valuations will rule for 





examination purposes. Mr. Phillips fur- 





15.— 
There was a meeting of companies in- | 


ther states his intention to urge this 
practice upon the committee on valuation 
of securities of the National Convention 
of Insurance Commissioners, of which he 
is chairman, at its meeting in New York 
City Oct. 30. ; 





Fourth Liberty Loan 
Subscriptions 





Subscriptions made to the fourth is- 
sue of Liberty loan bonds, by some 
of the fire companies in addition to 
those already reported follow: 









Abington Mut., Mass..... Sates $ 10,000 
ENON | ors cosine ts tnie a seiore 0.4 Se: SATO 50,000 
American Alliance ........0. 150,000 
RIONIAY PRONTO 5/0 6:01 00. 0-0-0'slb sere eats 3,750 
AMMONIA FING AGS 55 ease ta seresae eave 25,000 
Bankers Automobile ......... 6,000 
BIPMINGRGM, POs 6 o6's.6ib0:0-6:0:00 10,000 
PRD icra 0's 606 ss seh ow eis sie es 250,000 
CRIIEOTING.  ..o:s-6:0: eielarered/aisiete Wai 100,000 
MOMMA MERNEN 1 19 0515s )c'gr5000 vaiaic aisteiwiwiese.oum 100,000 
OB he eee 20,000 
MOUNT GINS AC) 5s oie loleiso se eetes tess 5,00 
Central Mfrs. Mutual, O. 2... 100,000 
Central Natl., Iowa .......eee 10,000 
Colonial, ¥. inet kindeasee 25,000 
Columbia, Dayton hints ea ovale 20,000 
Commonwealth, N. Y. ........ 100,000 
MERE OPDMAI EN Feo seracaseiiesie se 06 6 e2atecateiee 50,00u 
ORY TRGB 6s 0. 5i0 5:055s 0 0 00 25,000 
MOB CTONG Ose ls “66.9 seis 0:0\0.4:0:608 35,000 
Dorchester Mut., Mass 5,00 
Eastern Shore, Va. 10,000 
Equitable, 8. C. ...sce- 15,000 
Federal Union ...... 20,000 
Fidelity Fire, S. C. 10,000 
WA ag Es 6610.5 Sic 61010 5:04 018 500,000 
Firemens, MON cakes res ,000 
Firemen & Mechanics ........ 2,500 
Ger. Amer., BS 82s égetita-d isos 5,000 
George Washington .......... 50,000 
Great American ....... . 3,375,000 
Great Northern .. 1,000 
Guardian Fire . 5,000 
Harmonia ..... 5,000 
PIATUIOLG. 0:6 0.0:0:5:s 2,200,000 
Home Fire, Ark. 12, 

Pel RS» ie. aera - 1,500,000 
Illinois Fire, Peoria ...... ee 1,000 
Oy eee cre 100,000 
Indiana Lumbermen’s Mutual.. 60,000 
UC 2 I i ene ere erae 0,00 
WWW RO 55555 50 oicsevcsn a wise s 2,500 
Lumber Mutual, Mass. ....... 50,000 
Manufacturers Cas., Pa. ...... 30,000 
Mansfield Mutual, O. ......... +50 





Massachusetts z Ge TM, is s'svaa 100,000 
Mercantile, N.Y. 2 ciccccvsccces 100,000 
Merchants, CORD ers Sei iinckscotas 30,000 
Merchants & Mfrs. Mutual, O.. 6,000 
Merchants Fire, Ind. ......... 10,000 
Merchants, Me. ........... : 10,000 
Merchants Natl. ..........ee0- 5,000 
Mill Owners Mutual, Ia. ...... 50,000 
Millers Mutual, Ill. ........... 35,000 
Millers Mutual, Texas ........ 27,000 
Milwaukee Mechanics ........ 160,000 
Minneapolis F. & M. ...... F 30,000 
Montane Fire ....ccccccsccese 3,100 
Natl. Ben Franklin ........ ee 100,000 
TAG. 0 Oe ly ING 6k ew skenedes 20,000 
INGEN, ESUMOUCY. «0-5 0.0.0 ectuoeie e's 08 : 250,000 
National Security, Neb. ..... . 3,700 
Natl. Union, Pa. ....... Rear 175,000 
National, Denmark ........... 350,000 
Nationale, France ........+... 75,000 
New Brunswick Fire ......... 50,000 
New Hampshire ...........0.. 500,000 
NOW DOEKOY h cccwsc ce sesscescic 50,000 
New Zealand Fire ............ 30,000 
PG Ly | Seer ear 250,000 
MOTEOG TAOFE ockcdcccivdiccwesic 400,00 
North British & M. ........... 300,000 
Northern Cas., S. D. .......06- 3, 
Northwestern "Natl. tserebiecletine 100,000 
Norwich Union ...........ee0.% 200,000 
ee re irae 100,000 
OhiIO MULUAl 660s ccccesscccees 10,000 
Ohio Underwriters Mutual .... 10,000 
Pacific Natl. Fire ...c.cccseccs 30,000 
Pacific, 2 RRR ORR Are oe 200,006 
Pacific States Fire ........... 13,000 
PAHO Pitre: cic ccc cece 25,000 
Pennsylvania Fire ............ 200,000 
Pa. Lumbermen’s Mutual ..... 50,000 
Pa. Millers Mutual ........... 30,000 
Peoples Fire, Md. ............. 5,000 
PROGR, TOMES. 6 o.0e cecerincgiet 200,000 
Phenix, FARCE ».ccicvecscres 50,000 
Potomac, DD. Cy. icccecsecccvecse 10,000 
PNOGS THIGH «6 6 occ ctckcroess 100,000 
Rocky Mt. Wive. 2.0.60 eccecve 10,000 
St. Paul F. & M.....-.cccccece 1,000,000 
Salamandra ....cccccccscccece 250,000 
Savannah Fire ........eceeees 10,000 
Second Russian ...........6.. 100,000 
Security, New Haven ......... 100,000 
Springfield F. & M. ........... 500,000 
Southern Home .............. 10,000 
RE hoe are terate ioe narsrentle o's acre weicas 50,000 
Swiss Re-Insurance .......... 100,000 
MPOURTT CEGY 6-4 '.c5s pre's 6 a: cisse'sco-p oi ote 35,000 
Union, France .... 50,000 
United Firemen’s . 20,000 
WPPAING <2 o6.6 eek 100,000 
Utah Home ...... 60,000 
Virginia F. & M. 100,000 
WamiGan, CO. 2026 c0s acdc 25,000 
10,000 


Wheeling Fire ...........+.. z 


Forrest City, Ark., has decided to buy 
a $2,200 fire truck by popular subscrip- 
tion.” 














General Agents Wanted 





APPLETON & 





Automobile Insurance 


INDEMNITY MUTUAL MARINE _— Co. 





LTD, OF LONDON, ENGLA (Marine Dept.) OF LONDON, ENG. 
Sarplus United States Statement, $461,101 Surplus 2 = + SIRO 
Sarpls Home Office Statement = - 11,727.02 THE TOKIO MARINE AND FIRE 
UNITED STATES LLOYDS, Inc, of NEW YORK, Ln OF TOKIO. IAPAN 
hey $830,150 (Marine Department) 
addition to this each subscriber's Strpas United States Statement, $562.16 
, sai eciliey ta ieee” _ Surplus Home office Statement, $7,433,611 


3 South William St. 
AN ATTRACTIVE PROPOSITION 


GENERAL AGENTS WANTED 


THE ROYAL EXCHANGE ASSURANCE 


COX, Attorneys 
NEW YORK 























qd 


mee 


ef 0 ns = OO eS 





918 


1 





1 











October 17, 1918 


THE NATIONAL UNDERWRITER 


15 








NEED GREATER HARMONY 
IN FIRE INSURANCE 


(CONTINUED FROM PAGE 1) 


the officials who are appointed to rep- 
resent them and who are carrying out 
what they conceive to be their wishes. 

The insurance companies cannot af- 
ford to follow the railroads in the at- 
titude which the latter for years as- 
sumed towards the public, with the re- 
sult that an antagonism was created 
which finally caused the government, 
packed by the sentiment of the people, 
to swoop down upon the railroads and 
take them over. 


Human Phase Must Be Considered 


The argument will be made that the 
government took over the railroads be- 
cause it was the economical thing to 
do. That was the economic reason, but 
it was not the human and real reason. 
If we wish to see how far economic rea- 
soning can go alone, look at Germany. 

If the railroads were taken over as 
a war measure then there is no need 
to fear government ownership after 
the war. Yet it is usually the very men 
who fear and talk permanent govern- 
ment ownership the most, the big rail- 
road men themselves, and those who 
think like them, who profess to disre- 
gard the human element, and lay the 
whole emphasis on efficiency, war ne- 
cessity, etc. 


Antagonism Is Seen 


Either the insurance business has 
had an antagonistic attitude towards 
the public or the public has been an- 
tagonistic towards the business. That 
antagonism certainly has existed to an 
undue extent, and still exists. If we 
ever have government insurance it will 
be primarily because of that antagon- 
ism. It exists today in fire insurance 
to a much greater degree than in any 
other branch of the business. This lack 
of harmony and understanding between 
master, the public, and servant, the 
insurance business, cannot help being 
destructive to the latter. 


Should Be Greater Harmony 


It is up to the insurance business to 
get on a more harmonious basis with 
its employes. The insurance business, as 
one gentleman in Washington pointed 
out, is not in the position of other great 
businesses, in that it is not a “productive 
industry,” at least this line is drawn 
against it by its critics in Washington. 
lt is, however, a useful and necessary 
industry and is yet as much a productive 
industry as the bank or the store; it is, 
in fact, in the field of distribution rather 
than of production. That such a criti- 
cism should be made against it by men 
who may have considerable to do with 
its destinies only shows how far people 
will go in their desire to make out a 
case against the business. 


Must Be Responsive to Public 


This antagonism that exists between 
insurance and the public should be re- 
moved and it should be done by freely 
conceding the right of the public to dic- 
tate as it pleases, assuming that reason- 
ably fair judgment and sound opinion 
will be assured. There is but one court 
of last resort in this country and that is 
in the people and their representative in- 
stitutions; insurance and all other busi- 
ness must have confidence in the fair 
judgment of public opinion or they have 
become un-American in their character. 

If a public investigation similar to the 
Armstrong investigation which cleared 
the atmosphere in regard to life insur- 
ance will help set the public and fire in- 


Surance right with each other it should 
be had. 


Should Get at Seat of Trouble 


When some of the leading fire under- 
writers of the country admit that there 
iS Brave danger of the government tak- 
ing over the business it is time that the 
trouble, whatever it is, be gotten at. 
In fact, the business should demand an 
Investigation as a right, before it is con- 
Gemned as a failure as a private enter- 
Prise. The greatest thing that ever hap- 
pened to life insurance was the Arm- 
Strong investigation. It is an intolerable 
condition that insurance men should be 
constantly on the defensive, that the in- 
dustry into which they have put their 
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STATE AGENCY ISSUE IS UP 





Automobile People Have Rather Per- 
plexing Problem Before Them to 
Solve at Present 


NEW YORK CITY, Oct. 15—Auto- 
mobile people here say that the state 
agency proposition so far as automo- 
bile insurance is concerned will ulti- 
mately solve itself, although some 
want the issue forced to a head at 
once. The state agency abuse is 
charged mostly to the marine compa- 
nies that do not write fire insurance. 
It is stated that they will appoint a 
large city agency as state agent, osten- 
sibly giving it control of the state, but 
really using the appointment as a basis 
for higher commissions than it would 
be entitled as a local agent. It is stated 
that the large city agency has no 
thought of creating a plant out in the 
state. This extra pay gives the agency 
a leverage or differential in competing 
with other local agents in the city. 


Some of the more considerate automo- 
bile underwriters here say that it will be 
necessary to allow the purely marine 
companies some little advantage because 
they have not the hold upon local 
agencies that the fire companies have 
that are writing automobiles. Attention 
is called to the fact that since the fire 
companies have gotten into the automo- 
bile business in a big way they are grad- 
ualiy forcing the marine companies out 
of this field. The premiums of the marine 
companies coming from automobile busi- 





business lives should be constantly in 
question. 
+ Should Remedy Defects 


If there is anything really wrong any- 
where with the fire insurance business 
from the public standpoint the defects 
should be pointed out and remedied and 
an issue should be made of it before the 
ship is permitted to glide helplessly out 
onto the open sea of socialism and public 
ownership. Such an investigation may 
not be necessary, but it certainly could 
not be objected to, and should not be by 
the insurance interests. 


Issues After the War 


Immediately after this war a whole 
series of questions and issues are going 
to be threshed out and it is not likely 
that the insurance business, already in 
question, will escape. The government 
at Washington is not under the guise of 
war measures “putting something over” 
on the fire insurance business. That is 
entirely foreign to the spirit in which 
Washington is working at present. By 
the same token, after the war is out of 
the way, social and economic questions 
under a program of continuing the de- 
mocratizing movement which has been 
given such impetus by President Wilson’s 
world policy will come to the fore. Will 
socialism or the American brand of 
democracy prevail? 





ness have decreased in amount during 
the last few years, while the fire com- 
panies have forged ahead tremendously. 
The waning influence of the purely ma- 
rine companies in the automobile insur- 
ance field is doubtless seen in the action 
of President Levison of the Fireman’s 
Fund when he switched the automobile 
jurisdiction of his company from the ma- 
rine department to the fire department. 
Mr. Levison no doubt saw the trend of 
the times and took advantage of the situ- 
ation early. 


Takes Rate Up With Department 


TOPEKA, KAN., Oct. 15.—The Kansas 
insurance department has been asked if 
it will compel the owner of two motor 


cars with pleasure bodies to pay the 
pleasure rates for insurance instead of 
the commercial rates. The insurance on 
the cars was written at the commercial 
car rate on the statement that both cars 
were used entirely for commercial pur- 
poses. But the company writing the 
policy has demanded that the pleasure 
car rate be charged and had directed 
the agent to collect the additional pre- 
mium or cancel the policies. The depart- 
ment has not made any ruling on the 
question and likely will not make a 
specific ruling. 


The Fire Underwriters Association of 
Kentucky has called on members to 
donate delicacies for the sick soldiers 
at Camp Taylor, where there are many 
boys down with influenza. 








DIRECTORY OF INDEPENDENT ADTUSTERS 





ILLINOIS MISSOURI ‘IOWA 
QUINCY ADJUSTMENT 
& SERVICE BUREAU 


Well’s Building, Quincy GEORGE C. GILL, Mgr. 
ILL, WIS, IND. 
Cc TAY 


° - LOR 
1865 Insurance Exchange, Chicago 
hone Wabash 2546 
ADJUSTER OF FIRE LOSSES 


ILLINOIS AND EASTERN IOWA 
WESTERN ILLINOIS ADJUSTMENT 


62 S. Cherry St., Galesburg, Ill. 
. Arnold F. R. Hazlett W.A. 
ae ‘ Fire and Automobile Losses. 


ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
506 & 7 Robeson Bldg., Champaign, IIl. 
Western Union or Long Dist. Phone (Office 147, 
Res. 458) facilitates prompt service 


ILLINOIS 
J. B. SIKKING, Adjuster 
For Central and Southern Illinois. Specialty: Farms 


d Dwellings. ' 
618 W. Jefferson Springfield. Illinois 








Bartlett 














ILLINOIS 


THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 


KANSAS 
JOHN M. KINKEL W. P. KE 
KINKEL ADJUSTMENT cy 


+ FIRE, TORNADO and AUTOMOBILE 
LOSSES ADJUSTED 
HUTCHINSON + - 
KANSAS 





B. R. BOLINGER 


Fire, Tornado, Hail and Automobile 
osses Adjuste 





Bucklin Kansas 
MICHIGAN 

FREDK. M. CHAMPLIN 
629 Michigan Trust Building Grand Rapids, Mich 


Adjuster of Fire Losses 





MICHIGAN—OHIO—INDIANA 
HORACE L. SPICE 
Suite 919 Dime Bank Building 
Detroit, Michigan 
ADJUSTER FIRE AND AUTOMOBILE LGSSES 
NEBRASKA, WESTERN IOWA AND 
NORTHERN KANSAS 
ABEL J. BALDWIN 


Adjuster of Fire Insurance Losses 
803 Bee Bldg. Phone Red 5848 





Omaha 





Fire loss adjuster for the companies. Building Losses 





a specialty. 
North & Central Southern Eastern Western 
ILLINOIS WISCONSIN IOWA INDIANA 


BEN C. COOPER 
Central Life Bldg., Ottawa, Illinois 
ADJUSTER OF FIRE LOSSES FOR THE COMPANIES 
34 years in insurance work 





Nor. & Cent. Southern — Eastern Western 
ILLINOIS WISCONSIN IOWA INDIANA 
- M. HILTON 
1438 Ist Nat'l Bank Bidg., Chicago, Ill. 
ADJUSTER OF FIRE LOSSES FOR THE COMPANIES 





IND, ILL. KY. TENN. 
I. H. ODELL & SON 
110 Upper Second St., Evansville, Ind. 


Adjusters of Fire, Tornado, Automobile and Inland 
Marine 





KANSAS 
THE wane ADJUSTMENT 
TERS of FIRE, TORNADO, HAIL, 
AD SEET oad AUTOMOBILE LOSSES 
R. B. WARREN, Manager, Wichita, Kansas. 





N. DAKOTA and N. W. MINNESOTA 
A. G. SCHULTHEIS 
Grand Forks, N. D, 
PROMPT SERVICE 
20 YEARS EXPERIENCE 





OHIO 
JOHN M. SEYMOUR 
363 Main Street Ashtabula, Ohic 


17 years experience as an insurance agent 
and builder. 





WESTERN FIELD 


INSURANCE ADJUSTMENT CoO. 

C. W_ Crossan G. W. Shirley H. G. Fowler 
Fire, Tornado, Automobile and Inland Marine Losses 
Pioneer Automobile Adjusters 
Waldheim Building, Kansas City, Mo. 


WISCONSIN AND MICHIGAN 
Fire Loss Adjustments. Wisconsin and No. Miehigan 
Over 25 years’ experience. 
DAVID LAWSON _ 
Room 1, Cook Block Oshkosh, 
Local and Long Distance Telephone 786 
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GREAT LAKES 
INSURANCE COMPANY 


Home Office, Insurance Exchange 


CHICAGO, ILL. 


N. L. Piotrowski, President 
A.C. Mack, Managing Underwriter 


Telephone Harrioon 7358 





“A Staunch and Reliable American Company” 
EST. 1880 


Assets, $1,871,931.54 Surplus to Policyholders, $800,192.09 Losses Paid, over $8,847,589.02 
WM. T. ALLACK, General Agent, Home Office Department, DETROIT, MICH. 


D. M. FERRY, JR., President 

E. J. BOOTH, Vice-President 

F. A. SCHULTE 
Treasurer 

H. E. EVERETT 


Secretary 
E. P. WEBB 


hee Asst. Secretary 
we Pa eo ® 
«37 Years of Honorable Indemnity” 
CASH CAPITAL, $400,000.00 



























Indiana Mutual Automobile Insurance Company 
LA PORTE, INDIANA 


We specialize on Automobile Insurance (full coverage). It means service to our 
agents. If you are not getting this Home Office service let us tell you more. 


F. C. BREWER, Sec. and Treas. 

















INCORPORATED 1824 
United States Fire Insurance Co. 


Capital - - $1,400,000.00 
Pmacts- - «= 7£5275,506./6. 


Western Department Home Office Pacific Coast Dept. 
FREEPORT, ILL. 95 William Street SAN FRANCISCO, CAL. 
NEW YORK 


FIRE 


$200,000.00 


EDGAR M. DAVIS 
VICE-PRESIDENT AND 





ARIZONA 
INSURANCE COMPANYS SS 


PHOENIX, ARIZONA 


CENTRAL DEPARTMENT 
COVERING 


ILLINOIS—OHIO—INDIANA 
WISCONSIN — MICHIGAN 


CAPITAL 
CHAS. P. HALL 
SPECIAL AGENT 


2019 INSURANCE EXCHANGE 


CHICAGO 
GENERAL MANAGER 





























VULCAN INSURANCE CO. 


89 FULTON STREET 


NEW YORK INCORPORATED 1911 





STATEMENT DECEMBER 31, 1917 


Total Admitted Assets - - - - - - = = $507,968.00 
Surplus to Policy Holders - - - - - - - 321,320.00 
Net loss Paid since Organization - - - - = 375,213.00 








Correspondence solicited for lines on high-class mer- 
cantile and special hazards where not represented. 











: Will Purchase Life Company 


WANTED—We have a client who has one hundred and 
fifty thousand dollars ($150,000.00) in actual cash who 
desires to purchase the controlling interest in a Life 
Insurance Company. Assets must be in good condition 
and company have not less than five millions of insurance 


in force. All communications absolutely confidential. 


Address Investor, 19-E, care The National Underwriter. 














The Best Field in the Insurance Business 


Today is Live Stock Insurance 


We want good men who work among farmers and stockmen to communicate with us 


Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 
THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


INCORPORATED 


Home Office: ~ - ~ Shelbyville, Illimois 





RE-INSURANCE 
EXCESS RE-INSURANCE 
CATASTROPHE HAZARD 


DEE A. STOKER 


RE-INSURANCE UNDERWRITER 
11 SO. LA SALLE ST. 


CHICAGO 


Accident, Compensation, Liability and Excess Auto Fire Covers 








THE 





CENTRAL STATES 


FIRE INSURANCE COMPANY 


HENRY C. WHALEN, President 


FIRE, TORNADO, HAIL 
AUTOMOBILE, and 


INCORPORATED 1849 


WESTERN 


Insurance Company 
of Pittsburgh 


FIRE AND TORNADO 


DEC. 31, 1917 


OF WICHITA, KANSAS 








FARM RISKS NES ou eg 4, es $300,000.00 

I Surplus to Policy Holders - 378,923.38 

A LIVE AGENCY COMPANY Assets - - - - - - = = 708,299.89 
Losses Raid to date - -* - 6,517,084.28 








For 


Wm. L. Dickelman & Co. 


Insurance Exchange, 


CHICAGO, ILL. 


Surplus 


Lines 


Try Us 








AGENTS MAKE MOST MONEY WHEN THEY PUSH 
AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For rere Assistance write 
P. A. COOLING CO., General Agents INDIANAPOLIS, IND. 


OSCAR R. WITTE & CC., General Agents ; ST. LOUIS, MO. 
GARNER & MANN, General Agents - - . KANSAS CITY, MO. 
E. J. MILLER, General Agent - - DENVER, COL. 

For Other States write the Main Office 


DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES 
An Agency Connection With UN-MEANS REAL SERVICE 


WESTERN INDEMNITY COMPANY, Dallas, Texas 


Capital $500,000 — 


Assets $1,211,054 














410 TONS OF GOLD By" 


THE OLDEST AMERICAN STOCK FIRE INSURANCE COMPANY 


WE MAINTAIN A DEPARTMENT TO ASSIST AGENTS IN SECURING 
LOCAL. RISKS CONTROLLED 
IN YOUR FIELD, WRITE US ABOUT 


Insurance Compan eof” 


‘NorzH AMERICA 


S ihADeLPHA 
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INSURABLE INTEREST 
IN THE BENEFICIARY 


Comment on Subject From Stand- 
point of Legally Trained 
Life Salesman 


MUCH CONFUSION SEEN 


Courts Have Not Always Appreciated 
the Nature of Legal Reserve 
Life Insurance 


BY JOHN R. McFEE 


At the annual meeting of the Amer- 
ican Life Convention held in Chi- 
cago recently, the general counsel of 
one of the constituent companies sub- 
mitted a treatise before the Legal Sec- 





The question of insurable inter- 
est is most important. It is largely 
a legal one and is treated for 
the most part by lawyers when an 
interpretation is made for life in- 
surance salesmen. So vital ts this 
feature in life insurance that THE 
NATIONAL UNDERWRITER asked John 
R. McFee, agency manager of the 
Penn Mutual Life at Chicago, un- 
der C. J. McCary & Co., general 
agents, to treat the subject from 
the layman’s standpoint. Mr. Mc- 
Fee has had both a legal and life 
insurance training. 











tion on “Insurable Interest in Life.” 
The treatise was apparently intended 
to be exhaustive of the subject. Its 
text was supported by numerous cita- 
tions of decisions. There seemed, how- 
ever, little attempt to formulate and 
expound settled doctrines concerning 
the subject. Not a thesis so much as a 
narrative, not an elucidation so much as 
a summary, the paper seemed. 
Read for Lawyers’ Benefit 
This writer read it when published 
with eager expectation that it might 
prove of value to the life insurance 
practitioner who often enough is con- 
fronted with questions within the scope 
of insurable interest. To be sure, the 
address or treatise was made or sub- 
mitted to the Legal Section of the con- 
vention, presumably to the array of 
CONTINUED ON PAGE 5) 
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REASON ¥iis2SUCCEED 


Many an agent develops very slowly, or fails 
entirely, because he is not given the proper 
assistance at the start. 


Our men make money. We help every man 
to succeed. No man is left to fight his bat- 
tles alone—he is given assistance and edu- 
cation until he has attained success. 


In our organization every agency must be a live one 
and every man must succeed or get out. Only live, 
active men are employed and then we get behind them, 
join hands with them and workk for success of the 
Agency, which means success for the Company. 

Contentment and co-operation in our Aency Force 
means good cheer throughout the organization and a 
full day’s work for each man. 

We co-operate: 

By giving help of Special men. 

By giving Special letters to prospects. 

By giving best informatino. 

By giving the full assistance of the Company at all 
times. 


Good Contracts to Live, Clean Agents 


A FARM MORTGAGE BEHIND EVERY POLICY 
a0) A ee Ld NN 
=] —1 ©) Cd 0. Ce § 8 8 BLO) 








_ A company born in the West, 





CAPITAL, $200,000.00 


Originators of the 
“Multiple Option” Policy, 
a three-in-one contract. 

A good policy for the 

live wire. 


built for western people, 
by western men. 






GOOD AGENTS WANTED 


Progressive in Its Ideas 
Conservative In Its Management 


STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 








LIFE INSURANCE SECTION 


EFFECT OF ALCOHOL 
ON MORTALITY SEEN 


Attempt Made to Classify Insured 
Lives by Amount and Kind 
of Drink 


GIVE EXPERIENCE TABLE 


Northwestern Mutual Life Gives Re- 
sults of Survey of Its Policies 
for 15 Years 


*BY PERCY H. EVANS 


The experience here submitted is the 
result of an attempt to classify insured 
lives by amount and kind of alcoholic 
beverages used as indicated by the an- 
swers given to the following typical 
questions in the applications for insur- 
ance: (a) If you use wine, spirits, 
malt liquors or other alcoholic bever- 
ages, state kind used and how much in 
any one day at the most? {b) How 
frequently do you use the amount 
stated? (c) If you use them daily, 
weekly or monthly, state kind and aver- 
age for the past two years? {d) Have 
you used any of them to the extent of 
intoxication during the past ten years? 
(f) If a total abstainer how long have 
you been so? 

Grouped Under Four Definitions 


The material was grouped under four 
definitions which must be construed 
broadly as indicated by the sub-heads 
consisting of rulings made in the 
course of classification. It is believed 
that while nearly all users take vari- 
ous forms of alcoholic drinks on occa- 
sion there is a tendency to favor some 
particular kind, brewed, fermented or 
distilled. It will be noted that group 
“B” (Moderate Users) consists as 
nearly as may be of those whose state- 
ments indicated that their consumption 
did not exceed Anstie’s physiological 
limit of 1% ounces of absolute alcohol 
per diem. The classification was as 
follows: 

A. Total abstainers, exclusive of a 
small number where the period of ab- 
stinence was short and the cases were 
classified in accordance with previous 
habits, for the most part in “B.” 


Moderate Users 


B. Moderate users. Users of wine 
only, not exceeding four glasses of 
light or three of heavy wine daily. 

Beer or light ale, not daily or more 
than three in any one day at most. 

Porter or heavy ale, not daily or 
more than two in any one day at most. 

Light wine, not daily or more than 
four in any one day at most. 

Heavy wine, not daily or more than 
three in any one day at most. 

Whiskey, brandy, etc., not daily or 


*Mr. Evans is actuary of the North- 
western Mutual Life and gave this paper 
at the recent meeting of the Actuarial 
Society of America. 


(CONTINUED ON PAGE 8) 
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MERCHANTS LIFE INSURANCE COMPANY 


A complete new line of Policies incorporating all that is latest and best. 

Liberal Agency Contracts. 

Choice territory under direct contract in nineteen States. 

Four Million Dollars worth of Good Will distributed over entire territory by prompt payment of 
all claims since organization. 

Good agents have no difficulty in profiting largely by t 


On Agency matters address the President at the Home Office. 


wM. A. WATTS, President 
DES MOINES, IOWA 


thie eatabliahed Gona Will. 
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LIFE PRESIDENTS TO 
HOLD ANNUAL MEETING 


Freedom and Thrift in Nation and 
World Will Be Theme 
of Convention 








SURVEY OF THE AGENCIES 





Gathering in New York Will Attract 
Wide Attention Owing to the 
Scope of Program 





NEW YORK, Oct. 16—The con- 
structive influence of American life in- 
surance as a product of free govern- 
ment and as a great teacher of thrift 
will be emphasized at the 12th annual 
convention of the Association of Life 
Insurance Presidents, which will be 
held at the Hotel Astor, New York, 
Dec. 5-6. 

The theme of the meeting will be 
freedom and thrift in nation and world. 
It is expected that the program will 
develop a broad discussion along the 
line of indicating the national progress 
that is made possible under the influ- 
ence of a free government in conjunc- 
tion with an intelligent and voluntary 
practice of thrift. In this connection 
there will be a discussion of thrift 
agencies, including the important one 
of life insurance, which has found its 
greatest development in the United 
States. 


Survey of Thrift Agencies 


There will be a survey of what the 
various thrift agencies have contrib- 
uted towards national progress in 
peace and war times, with an attempt 
to visualize what may reasonably be 
expected from them in the important 
period of reconstruction. -Representa- 
tive men in other lines of business, as 
well as public officials, will be invited 
to join with the life insurance execu- 
tives in discussing plans for further 
development of the nation’s thrift agen- 
cies in preparation for the increased 
demands of the immediate future. 


Conservation of Human Resources 


This thrift conference will also in- 
clude a study of conservation of human 
resources, under which head there will 
be a discussion of recent developments 
of interest to public health reform. It 
is believed, for instance, that a sub- 
stantial improvement in public health 
conditions could be obtained were it 
possible to apply the lessons of military 
sanitation to peace times. Another 
topic to be discussed will be the voca- 
tional restraining of maimed and dis- 
abled soldiers which is being under- 
taken by the United States Govern- 
ment. 


Convention of Insurance Commission- 
ers will be held in New York earlier 
the same week, as will also the annual 
meeting of the Association of Life In- 
surance Counsel. Those in attendance 
at both these conventions will, in ac- 
cordance with custom, be invited to 
attend the Life Presidents’ sessions. 








Selling Points for 
Monthly Income 








lf not take your insurance on the 


S your wife an experienced financier? 
income plan. 


* ¢ & 


Is your wife better at saving than 
at spending? If not take income in- 
surance. 

When a man dies there are three 
deaths: | 
‘he death of the husband. 

The death of the father. 

The death of the income. . 
If you should receive your salary for 
a whole year in one lump sum on Jan. 
1, how much would you have left on 
July ist? 

lf your insurance is paid in one sum 
how long will it last? 

For husband and wife who have no 
dependents the life income contract on 
the endowment form is the best policy. 
At the end of twenty years the income 
will begin. It will sustain them both 
as long as they live, and will provide a 
life income for the survivor if either 
should die. 

* * 

Have you ever spent any of the 
money you have set aside for future 
needs? Have you ever made an in- 
vestment that turned out badly? Have 
you ever tried to economize without 
success? Have you ever had any bitter 
experiences with investments? If so, 
why leave your wife to struggle after 
your death with perplexing and un- 
familiar problems when a life company 
stands ready to manage your insur- 
ance estate for her, and pay from 
month to month the regular income 
which that estate will produce? 

* * 


If you were obliged to make a long 
journey, necessitating an absence from 
your family for several months, you 
would not think of leaving them with- 
out sufficient funds to provide food, 
clothing and shelter during your ab- 
sence. 

* * * 

When you take your last journey will 
you leave your loved ones permanently 
provided for? While you are here they 
will, of course, have your protecting 
care. You can so arrange it that a 
life company will assume your burden 
when you lay it down. 

If the government and the corpora- 
tions that provide for old and infirm 
employes abandoned the practice of 
giving pensions and paid each benefi- 
ciary a lump sum, what would be the 





December meeting of the National 


result?—Equitable Items. 








A scientific service in the i ‘ 
agents, medical i 





FLANDERS LIFE AND ACCIDENT SERVICE 
ORGANIZED 1913 
jon of insurance subjects. We 


take reports on insurance applicants 


examiners, and appli for mortgage 
OUR FACILITIES ARE COMPLETE— 
(Also Other States Organised) 
WM. H. FLANDERS, Mgr. Central Office INDIANAPOLIS, IND. 

















Conservative Life Insurance Company 


of America 
(Ordinary and Monthly Premium Plan) 


We have openings throughout Indiana for experienced 
Industrial insurance men. Rapid promotion for those 
who can make good. We have several good General 
Agencies open both in Indiana and Michigan in the 
Ordinary Department. Writein confidence to 


A. S. Burkart, Vice-Pres. and Gen. Mgr. 
South Bend, Indiana 








—_——_____ 





THE CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 


The Sign of 


Home Office 
DENVER, COLORADO 





PRODUCTIVE FIELDS OPEN TO LIVE AGENTS . 








100 Industrial Agents 


20 Assistant Superintendents 


WHO KNOW HOW 


For new Industrial Work—to open new territory 


and to sell the best thing going. 
Address Industrial Department 


Western Life Indemnity Company 


604 Masonic Temple, Chicago, Ill. 


33 years’ continuous and successful career. 
GEN. GEO. M. MOULTON, President 


Now known and called “THE OLD RELIABLE” 
J. L. MITCHELL, General Agency Manager 


Wanted in Illinois, Indiana and Peonsylvania 


5 Superintendents 











P A BUSINESS BUILDING POLICY— 


THE future financial worth of the children of today de- 

pends upon the thrift seed sown now. fur Child’s En- 
dowment policy plants the idea. Sold to ages 1 to 15 years, 
without medical examination full face value paid for death 
between 20 and 30, becomes an endowment policy at age 30. 
Liberal cash loan and surrender values are provided—A 
quick seller to every one with children. Opers the way for 
larger policies to the whole family. Liberal contracts for 
agents in Minnesota, Michigan, Montana, Wisconsin, North 


and South Dakota. 


SURETY FUND LIFE INSURANCE COMPANY 


MINNEAPOLIS, MINN. 


Dr. E. KLAVENESS, President 
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“THE WEST COAST LIFE” 


Offers splendid opportunities in the West in alive 
organization that last year produced over Twelve 
Million Dollars in applications for new insurance. 
Ask for the current copy of THE PIONEER. 
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of success. 


Company. 


Jease R. Clark, 
President 


THE REAR GUARD. 


No more virile and efficient body of men can be found than 
the large army of life underwriters. 


Towering back of the agent in his efforts, as a mighty rear guard, is the 
strength and prestige of the Company and the Institution he represents. 
The stronger the rear guard, the greater the agent’s morale and chance 


Four big success factors in the work of the Union Central Agency Force are: 


The GOOD WILL created by farm loan in- 
vestments, developing the Country's agri- 
cultural resources, and thereby contributing 
largely to the world’s food supply. 


The UNIQUE SERVICE extended freely to 


the insured and their beneficiaries, merit- 
ing the appellation—the Great Policyholders’ 


The SECURITY of the non-fluctuating, panic 
and war proof investments, limited to first 
mortgages on carefully selected cultivated 
farms, and United States Liberty Bonds. 


The SAVING enjoyed by policyholders in 
premium deposits, the result of the Com- 
pany’s superior earnings, favorable mortality, 
and economy of management. 





The Union Central Life Insurance Co. 
CINCINNATI, OHIO. 


Allan Waters, 
Second Vice-President 








VIEW ON WAR CLAUSE 


—— 


OPINION OF LIFE OFFICIAL 





Declares That Some Definite Proposi- 
tion Must Be Made by Reduction 
of Benefits 





A life insurance official said the other 
day that in his opinion there would 
have to be an entire revision of war 
clauses so that the people would defi- 
nitely understand just where they stood 
with their life insurance in case of war 
times. He remarked that all the war 
clauses today were causing more or 
less correspondence and friction. A 
man going into military service feels 
aggrieved that he is called upon to pay 
an extra premium. He believes that 
as a patriotic duty the life insurance 
company should not call on him for 
this excess. He is not satisfied with 
the explanation given. Very few pol- 
icyholders can pay the extra premiums 
that are being charged. i 


Should Reduce the Benefits i 


This official declares that the war 
clause should state very plainly that 
during war times the policyholder is 
a substandard risk and because of the 
war hazard the company will refund 
the premiums in case of death or a 
stipulated amount of the face of the 
Policy. This official takes the position 
that even in cantonments and camps 
the mortality is bound: to be greater. 
He declares that the war clause propo- 
sition is one that should be thrashed 
out because in the future all companies 
will undoubtedly have such a clause 
and not be caught as they were at the 
beginning of this war. 


Will Not Require Data 


The Illinois department has an- 
nounced that it will not require the 
companies reporting to it to complete 
Schedule C, which is the mortgage loan 
schedule. This is in conformity with 
the resolution adopted by the Insur- 
ance Commissioners’ Convention. 


Seay in Washington 

AUSTIN, TEXAS, Oct. 15.—Harry 
. Seay, president of the Southland 
Life of Dallas, left last week for Wash- 
ington, D. C., where he will spend some 
days In attendance on congressional 
Committees considering the question 
of the taxation of life insurance com- 
panies. Mr. Seay will first appear be- 
fore the Senate finance committee, 


which has the life company taxation 
bill before it. ahi ee 


the American Life Convention and goes 
to Washington at the instance of the 
president-elect and managers of sev- 
eral of the large eastern Jife compa- 
nies, 








What a Big Man Says 


About Life Insurance 














HARLES H. LILLY, one of the 

really big business men in the 
Seattle section, who carries $638,000 of 
life insurance, recently expressed him- 
self on the subject of life insurance as 
follows: 

“T am so often asked if I cannot 
make a better investment with my 
funds than the life insurance companies 
can do. I answer ‘yes’—I believe that 
I can, but my investments are not 
guarded by the laws of the various 
states; some of my investments are 
foolish, and so are most side invest- 
ments of the average business man. 


* * *& 


“In looking back over a period of 
a quarter of a century it is sad to note 
that many of my investments have been 
a total loss and comparatively few, 
outside of my regular line of work, 
have been such a success that I would 
care to place them in comparison with 
the returns given by any of the leading 
life insurance companies. Such is my 
experience covering a period of thirty 
years and over. From conversation 
held at different times with my busi- 
ness co-workers I have reason to be- 
lieve that their experience is often the 
same. 

* * x 


“The question of why I carry insur- 
ance is never as startling to me as the 
question that I ask in return of the 
other man—why he does not carry 
any, and seldom, if ever, have I heard 
this latter question answered in a satis- 
factory way, unless perhaps the poor 
soul told me in a sorrowful tone that 
he could not get insurance at his pres- 
ent age or under the condition of his 
health. 

“The remark often comes that he 
did not take out insurance when his 
health permitted—and this point is one 
which every ‘young or middle aged man 
should bear in mind, ‘Do It Now!’ It 
is far more important than to buy a 
residence lot or build a house thereon. 
You can always buy a lot or build a 
house next year, if you have the funds, 
but you cannot always get your life in- 
sured next year, and sometimes not 





r. Seay is a former president of 


next month.” 
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H. W. JOHNSON 
President 


You Can Get Ahead 


Under the direct agency contract we 
make with our agents. They havea 
real opportunity to earn a reasonable 
commission and build up a permanent 
renewal. Why not take advantage of 
this profit-sharing arrangement? 





A solid, safe Illinois Company 
with over twenty millions of business 


he Central Life 


Insurance Company of Illinois 
OTTAWA, ILL. 


W. F. WEESE Ss. B. BRADFORD 
Vice-President Se¢retary 
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guarantee to do? 


General Agents wanted in the following States: 


UNITED LIFE AND ACCIDENT INSURANCE CO. 


MR. SUCCESSFUL LIFE INSURANCE AGENT 


Do you want to secure a General Agency for yourself? If so, read this, it is 
Suppose that you are insured in the United Life and Accident Insurance Company of New Hampshire for $5,000 under the Company’s Triple Indemnity Plan, what does your Policy 
o 


ANSWER: 
FIRST, it guarantees that in case of death from any cause $5,000, the face of the Policy, will be paid. 
SECOND, that in case of death from any ACCIDENT, $10,000, or DOUBLE the face of the Policy, will be paid. 
THIRD, that in case of death from certain SPECIFIED accident, $15,000, or THREE TIMES the face of the Policy, will be paid. 
BUT THIS IS NOT ALL. The Accident Disability Endorsement FURTHER guarantees that in case of totel disability as a result of accidental injury, the Company will pay 


direct to YOU at the rate of $50 PER WEEK during such disability, but not to exceed 52 weeks, after which the weekl 
the period of disability. Can insurance do MORE? And WHY should any man be satisfied with a policy that would 


Pennsylvania, Delaware, Kansas, Michigan, Ohio and the District of Columbia. 





WORTH KNOWING 


indemnit 


will be at the rate of $25 PER WEEK throughout 
o less? 


he cost is low. 
Address: 


Home Office, United Life Bldg., Concord, New Hampshire 




















POSSIBILITIES OF 
WOMEN AS AGENTS 


Calling of Men Into Military Serv- 
ice Has Greatly Reduced 
Agency Ranks 


NEW MATERIAL SCARCE 


Two Different Views Held Concern- 
ing Place Women Are to Occupy 
in Life Insurance 


As time goes on life companies are 
finding it increasingly difficult to se- 
cure new agency material. It is no 
longer possible to go into the highways 
and byways and round up men who, if 
they will not devote all of their time 
to life insurance, will at least give a 
part of their time to it, and write some 
of their friends and produce a certain 
volume of business. Few men are 
“trying out” life insurance these days. 
Good jobs are plentiful and men are 


scarce. The induction of thousands 
of men into military service has not 
only depleted the ranks of the life 
insurance companies but has made the 
task of rebuilding the agency organi- 
zation an exceedingly difficult one. In all 
frankness it must be admitted that the 
longer the war lasts the fewer men 
will be available to the life companies 
as agents. This is one of the serious 
problems in front of the life compa- 
nies at this time. How is it to be 
solved? 
Must Employ Women 


Agency heads who are alive to the 
situation realize that women must be 
secured as agency material to fill up 
the thinned ranks. For the past year 
or two there has been a great deal 
said about the importance and place of 
women in life insurance. There are 
varying opinions on the question, and 
while the subject has been fully dis- 
cussed by life men little has actually 
been done toward building up women’s 
departments and making a concerted 
and serious effort to attract women to 
life insurance. 


Two Differing Opinions 


There seem to be two distinct and 
well defined opinions as to the value 
of women as life insurance agents. One 
is based on what women have done 
in the past. Those holding this view 
say that women must be very closely 
supervised, and ordinarily make the 
best success when attached to a wom- 
an’s department, directed by a woman 
of some force and personality. In dis- 
cussing what women are to do in life 
insurance the agency manager of a 
company which has successfully em- 
ployed women in all parts of the coun- 
try, said the other day: “The man- 
ager who sits back and calmly decides 
to employ women and intends to han- 
die them himself is wishing a lot of 
grief onto himself. It is not possible 
to handle and supervise women in the 


same manner that men are treated. 
Our experience has been that irre- 
spective of how long a woman has been 
in the business the closest attention 
must be paid to the details of her 
work. Women agents are constantly 
asking questions to which answers 
must readily be supplied. It is rather 
discouraging to find that they will ask 
the same. question two or three times 
a week. They do not-seem to grasp 
the fundamentals of life insurance as 
readily as a man. 


Are Absorbed in Details 


Another drawback to the employ- 
ment of women is that they are great 
time consumers. They want to sit 
down and discuss the details of every 
case they are working on, and many 
of the interviews they have with their 
agency managers develop nothing that 
is of importance to either. They are 
very thin skinned and sensitive, and 
the man who has charge of a force 
of women must constantly be’on his 
guard for fear that he is going to of- 
fend someone. 


Office “Weeping Post” 


We have never been able to handle 
women successfully except in a wom- 
en’s department. In our office the 
woman in charge gives her entire time 
to talking over cases and answering 
questions, and in every manner help- 
ing the women to understand and suc- 
ceed. I often style her the “weeping 
post” of the office. The women can 
come to her and unburden themselves, 
tell her their troubles and she seems 
to be equal to anything that arises. I 
do not believe that the average life 
insurance general agent would have the 
time or patience to fuss with the de- 
tails that the handling of women seems 
to require. It is a mistake to think 
that women can be employed as 
agents and take their places in the of- 
fice beside the men. They require spe- 
cial attention and supervision. They 
make many more demands on the time 
of the agency head than men do. They 
should be set apart and handled sepa- 
rately in order to get the best re- 
sults.” 

Sees New Type of Woman 


The other idea concerning women 
that many progressive agency man- 
agers hold is that women are in busi- 
ness today on a new basis. They are 
occupying positions formerly held by 
men and are employed in important 
capacities. It is no longer an uncom- 
mon thing to see women in important 
executive positions, and it is not, 
therefore, at all out of order to ex- 
pect them to go out and produce life 
insurance in much the same manner 
that men do. 


Comment of Official 


The vice-president of a life insur- 
ance company which is just opening 
up a woman’s department and who has, 
therefore, given this subject much 
thought of late, said recently, “If we 
are to send out women to sell life in- 
surance to men we must put them on 
the same basis that men are. There 
is no reason why they should not be 
handled in the same businesslike man- 
ner that our other agents are. They 
are going to get business on a busi- 
ness basis only. If they are well 
enough equipped and strong enough 





to sell life insurance they should be 





HOME LIFE INSURANCE COMPANY 


of America 
Incorporated 1899 


PROTECTION FOR THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from age 3 
months next birthday to 60 years. ; 

Industrial policies are in full immediate benefit from date of issue. 
Ordinary policies contain a valuable Disability clause and are guaranteed 
by State Endorsement. 


GOOD CONTRACTS FOR LIVE AGENTS 
Executive Offices, No. 506 Walnut Street, Philadelphia, Pa. 
BASIL S. WALSH, Pres. JOSEPH L. DURKIN, Secy. JOHN J. GALLAGHER, Treas. 


$6,000 -$12,000 Combination Policy—$24.00 a Year 


WAT \ $25.00 Weekly Indemnity During Disability 


Membership 68,453 Claims Paid, $1,307,881.83 


Experienced Insurance Salesmen like to sell our Insurance because 
they get the commissions in cash instead of in notes 


Our Leading Salesman in 1917 made over $7,500.00 


N’S ACCIDENT ASSOCIATION 


KANSAS CITY, MO, 


FARMERS NATIONAL 


LIFE INSURANCE CO. OF AMERICA 


Farmers National Life Bldg., n°v"e‘Sn oe CHICAGO, ILL 



















































Wanted :—A Strictly First-Class 


Life Insurance Man 





as State Manager for No. Dakota. Must be a 
good personal producer, with the ability to 
organize and develop our business inthe State. 


Liberal commission and renewal contract to 
the right man. References required. 





Guarantee Fund Life Association 


OMAHA, NEBRASKA 
Organized 1901 
ASSETS OVER $2,900,000.00 
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wilJing to take their places with the 
men in the business. I do not believe 
that it is a good idea to have a woman 
in charge of the women agents in an 
office. As a general thing women seem 
to resent being supervised by a wom- 
an unless she has unusual mental ca- 
pacity and a strong personality. We 
will not have a women’s department.” 


As “Advance Men” 


Some large city life general agents 
have been experimenting with the idea 
of sending women to a selected list of 
prospects for the purpose of getting 
interviews. It has been found that 
in many cases a man will grant an in- 
terview to a woman who presents the 
proper appearance if for nothing else 
than out of sheer curiosity. In other 
words, a woman is able to get into an 
office that perhaps presents a closed 
door to a man. Once inside she can 
commence to unfold her life insurance 
story, and has a much better chance 
of a courteous hearing. If she is strong 
enough and can present her material 
in an interesting manner she touches 
the interest of the prospect. She can 
then either attempt to close the case 
or make an appointment for the gen- 
eral agent to call later, preferably the 
latter. 

Prepares the Way 

In a word she has shown the pros- 
pect that he is after all interested in 
life insurance, that it accomplishes 
much that he never thought of in con- 
nection with life insurance, and is not 
a terrifying subject to discuss. She 
has paved the way for a real interview 
for the general agent, and can get 
many such appointments that it is not 
possible for a man out on a cold can- 
vass to round up. 


Present Possibilities 


There are few women in life insur- 
ance today who are large personal 
producers. They have not been able 
to accumulate the same volume of busi- 
ness in a year that men have. Ordi- 
narily they are comparatively slow 
workers and spend too much time on 
a case. Very often they inject too 
much of a social atmosphere into a 
business __ solicitation. Nevertheless 
women offer real possibilities to the 
company properly equipped to handle 
them. But it should not be felt that 
women are to solicit only among their 
own sex. Under present conditions 
women can be used as general solicit- 
ors in much the same manner that men 
are. How they are to be handled is 
probably an individual problem for 
the different companies to solve for 
themselves, and depends to a large ex- 
tent upon the character of the man at 
the head of the agency organization, 
the amount of time he is able to give 
to the work, etc. 


INSURABLE INTEREST 
IN THE BENEFICIARY 


(CONTINUED FROM PAGE 1) 


trained lawyers who counsel the vari- 
ous companies represented. It may 
not have been intended for laymen at 
all or even for the semi-legal coun- 
selors who, as agency managers or 


mere rate-book men, actually give ad-° 


vice on life insurance when the appli- 
cant is considering what form of policy 
shall meet his specific desire. Copious 
enough were the extracts from authori- 
hes, from text books and decisions. 


Digest Rather Than Demonstration 


To the writer who deferentially pre- 
Sumes now to summarize the doctrine 
ol insurable interest, the paper seemed 
timed in conclusion and prolix in re- 
cital. That is, it was more a digest 
than a demonstration. To one who in 
all humility looked upon his training 
and knowledge as justifying certain 
Concrete conclusions as to the law of 
beneficial interest, it seemed that the 


earned counsel lost an opportunity to 
Settle 


Frege, SOME questions constantly con- 
fonting life insurance men as _ they 








emerge from mere application-getters 
to counselors. 


Disparity Was Emphasized 


It even appeared that the purport of 
the paper was to exhibit and empha- 
size disparity of doctrine rather than 
to demonstrate doctrine unquestioned 
as well as doctrine most likely to meet 
future approval from courts of review. 
An attempt, therefore, will be made 
here to exhibit what the law is as to in- 
surable interest from the test of prin- 
ciple as well as precedent and what 
the law will likely grow to be, judged 
from the present appreciation of the 
modern contract of life insurance. 


Do Not Appreciate Reserves 


Much of the confusion as to the doc- 
trine of insurable interest seems mani- 
festly the result of inappreciation by 
courts, and counsel presenting the cases, 
of the very nature of legal reserve life 
insurance. There is probably no de- 
partment of the law in which decisions 
of a generation ago are of less value. 
The law viewed as a scientific devel- 
opment of juridical principles is neces- 
sarily a growth. As an expression of 
human rights in man’s historical march 
from status to contract, the depository 
of jurisprudence is outside of statute, 
resting in the decisions. These should 
be viewed as proclaiming, rather than 
establishing, the doctrine. 


Constitutions Grow 


It is even axiomatic that constitu- 
tions grow, they cannot be made, how- 
ever paradoxical this may appear to be 
to bills of rights and written constitu- 
tions. Lord Mansfield is credited with 
having formulated, he really created, 
the law merchant. Chief Justice Mar- 
shall more than its author formed the 
constitution of the United States. 
Lawyers often enough cry out against 
judge-made law, as they insist on the 
obsolescent doctrine of stare decisis, 
of standing by the decisions, but judge- 
made law marks the real advance of 
legal principles. Poets may speak of 
the “lawless science of the law,” but as 
the bulwark of human rights the hope 
of the world is creative judicial exposi- 
tion. Therefore, it is supremely true, 
“cessante ratione legis, cessat ipsa lex,” 
—when the reason for the doctrine 
ceases the doctrine itself dies. 


Overruled Decisions 


Hence decisions based on false ap- 
preciation of principles are doomed in- 
evitably to be overruled and there is no 
contempt. at the bar greater than that 
for an overruled decision. Moreover, 
text writers, as judicial learning mul- 
tiplies, tend to become less and less 
authoritative. What the supreme court 
looks for is not mere authorities, but 
a breathing presentation of principle 
elucidated by authorities. Courts de- 
cide actual cases, they do not put forth 
legal treatises, the more the pity. No 
pronouncement in any court’s decision, 
not within the logic of the facts of the 
single case, is authoritative as prece- 
dent. 


Must Follow Supreme Court 


In Illinois the judges are by statute 
bound to follow the decisions of the 
state’s supreme court. If it were not 
so, many a judge of superior learning 
would refuse occasional adherence. 
No such requirement exists as to the 
published decisons of the appellate 
courts of the state nor of supreme 
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WE WANT AGENTS 
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Excellent Iowa territory and liberal 
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For Territory and Agency Contracts Address C. D. RENICK, President 


Our Home Office is helpful; our agents are pleased with 
the treatment accorded them. 








6 


LIFE 





THE NATIONAL 





UNDERWRITER ‘October 19, 1918 








courts of other states. Hence it is not 
uncommon to have trial judges refuse 
to follow such decisions. 

The writer remembers one eminent 
judge who lived to celebrate his fif- 
tieth anniversary as a judge, decline 
to follow the decision of a supreme 
court of a neighboring state whilst 
conceding the case “on all fours” with 
the one before him. He declared the 
decision “erratic.” 


Must Be Rooted in Reason 


It follows, therefore, that the value 
of a treatise on any branch of the law 
lies in the merit of its presentation not 
only of undisputed doctrine, but of 
doctrine which should be undisputed 
because rooted in reason, based on 
strict adherence to principle. 

It is now submitted that much of the 
confusion in the decisions on insurable 
interest is based on a lack of appre- 
ciation of what legal reserve life in- 
surance is. In the beginning it seemed 
a form of wager and to that erroneous 
concept was added the idea that it was 
an unholy profit in death. 


Law Condemns Wagers 
The law condemns wagers, not be- 





cause wagers are not usually perfect 


Another reason is 
that life insurance liability is denied 
so seldom that the run of lawyers have 
few cases involving vital life insurance 


tain the litigation. 


questions. Lawyers really learn the 
law by their actual cases. Their tend- 
ency in a new case is to hark back to 
former cases in their experience, in- 
volving similar, if not identical, ques- 
tions. So most lawyers are bad life 
insurance lawyers. 


Stranger in Interest 


Again, most of the disputed cases 
where beneficial interest arises are 
manifestly wagering attempts on be- 
half of a manifest stranger in interest 
to the insured to win a stake. With 
this, perhaps lengthy exordium the at- 
tempt will now be made to determine 
succinctly the doctrine of insurable 
interest as it is unquestionably settled 
and as it is likely to develop, that is 
to determine what is fixed and what is 
likely to be fixed when cases involv- 
ing the question arise. 

What Is Legal Reserve Insurance? 

At the outset then it seems valuable 
to determine just what legal reserve 
life insurance is. Perhaps interest may 
be added to the subject by a cognate 








Illinois Appellate Court—Chambers of 


John R. McFee, Chicago, Ill. 
Dear Mr. McFee: 


Mr. Justice Thomson, Chicago. 
Oct. 1, 1918. 


I have been much interested in thinking over the matters to which you 


called my attention at the time of our recent conversation, upon the subject of 
beneficial interests under life insurance policies, and it has occurred to me that 
you might well prepare a brief or treatise on this subject which I am sure 
would go far toward harmonizing the decisions of our courts. ? 

I know of no one so well equipped as you are to write such a treatise with 
discernment, because of your wide experience in both the legal ‘and life insur- 
ance fields. I believe such a treatise by you would be of value, not only to the 
bench and bar, but also to those who give advice on matters and questions per- 





taining to life insurance. 


CuHarRLES M. THOMSON. 








contracts enough with the triple ele- 
ment of offer, acceptance and consid- 
eration—but because wagers are mis- 
chievous and devoid of economic 
value in their consideration. So the 
condemnation of .wagers was based on 
public policy. A century or more ago 
an English judge declared that he 
would postpone hearing a case involv- 
ing a wager until no other cases could 
come before him. 


Insurance Not a Wager 


The contract of life insurance, it can 
be readily demonstrated, on the part 
of the insurer and of the insured, can 
never be a wager, however a benefi- 
ciary may make himself a party to a 
wager concerning it. Side by side with 
the doctrine of wager grew the really 
absurd doctrine as to life insurance 
that a beneficiary without interest was 
one with a concern for the insured’s 
death, and therefore might be prompt- 
ed to murder. It is submitted that in 
the light of decisions most recent, 
reached in scientific appreciation of 
what the life insurance contract is, 
neither the wagering nor the murder- 
incentive doctrine controls. 


Murder Motive Created 


To an assassin’s mind any advantage 
possible from the death of another 
person is a murder-motive. It is 
human to hate creditors who pursue 
when we cannot pay. So a strenuous 
collector may incite murder. We de- 
sire the removal of evil as well as we 
desire personal gain, hence he who 
threatens may inspire the murder mo- 
tive. The whole “murder doctrine” is 
as absurd as it would be to forbid the 
attempted enforcement of vexatious 
claims, 

Company Not Usually Involved 


One reason why the courts have not 
had fullest presentation of the reality 
of the life insurance contract in cases 
involving beneficial interest is because 
the controversies as to beneficial in- 
terest do not usually involve the com- 
pany. In most cases the company 
files a bill of interpleader in chancery, 
pays the fund into court and leaves the 
conflicting parties in interest to main- 


coincidence. One of the settled ques- 
tions of real estate law is that cove- 
nants in a deed running with the land 
if binding on a grantee of the cove- 
nantor must be supported by privity of 
estate. Another is that under the law 
of estoppel a successor to the one 
estopped can be bound only if privity 
of estate exists. 


Privity of Estate 


Hundreds of decisions determine 
specific instances to exist under both 
doctrines. Yet it is safe to say that 
none of these decisions has consid- 
ered and determined what privity of 
estate is, as understood in the law of 
covenants running with the land and 
in estoppel. This seems startling 
enough but it seems more strange to 


94 Millions from 42 Agencies 


38 Millions Increase in Insurance in Force 














The 1917 Record of Efficient Service 
by our Competent Agency Force 


New England Mutual Life Insurance Co. 


Boston, Mass. 
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E ACID TEST Capable Agents Wanted 
for Strength 
sa ong places 5 high on the list. 
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J. C. CAMPBELL, State Agent S. W. Cor. State and Third Sts., COLUMBUS, OHIO 














Mr. Elmer O. McCreight of Creston, Iowa, paid $24.70 annually 
for twenty years on a $1000 insurance policy, a total of $494.00. The company 
returned him on March 30th, 1918, $743.95 and gave him twenty years insur- 
ance for nothing. Hundreds of settlements like it have been made. Assets of 


this company $14,000,000. More than a third of a century in business. If you 
can sell this kind of insurance, address 33-W, care National Underwriter for particulars, 
Replies confidential. 


Has the Life Insurance Field Become More Limited ? 


NOT WITH US 


Our Agents can sell policies on the annual premium plan, up to 
$3,000, to young men and young women as young as age 2. It is 
surprising how much annual premium insurance for goodly amounts 
can be placed on the little folks, protective insurance and educational 
and business start endowment insurance. This extension of the age 
limit for ordinary insurance down to age 2 helps considerably in these 
days and we have other advantages that help still more. Our new 
business this year is more than 50% larger than the new business for 
the same period last year. By the way, if your Company will let you 
write our insurance for children as a side line, we will. Some are 
writing as much as $10,000 a month of this insurance as a side line. 


OLD COLONY LIFE INSURANCE COMPANY, :: Chicago, Ill. 


























Northwestern Illinois 


WANTED—Managers for These Important Districts 


Northeastern Indiana 
Guaranteed Low Cost Policies 


Any one of the above is an absolutely first class Opportunity. If your record is clean and you 
can furnish evidence of your ability as a Personal Producer, your application will be considered. 


S. W. Goss, Vice-Pres., Security Life Insurance Company of America, The Rookery, Chicago 


Central Illinois 
Southern Indiana 
As Good As We Can Make Them 


Supervisor for 
Ohio 


ADDRESS : 
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George Washington Life Insurance Co. 





$ 1,500,000.00 
10,100,000.00 


Resources 
Insurance in force 
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State Agency open. 


For particulars address; 
H. M. HOLDERNESS, Agency Manager. 
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The Cleveland Life 


is the right kind of a company—it is a company to tie to for the man 
who intends to make a success of his work, the man who is looking 
ahead to the future, yet working like “Sam Hill” to guarantee that 
future. To such a man an agency opening is available and the active 
co-operation of the Company will be extended through the kind of 
help that counts. | 


Behind the Company is an eleven-year record of sound underwriting 
achievement and proven business management. 


| Over Fifteen Thousand (15,000) satisfied policyholders protected by 
more than TWENTY-TWO MILLIONS ($22,000,000) of CLEVE- 
LAND LIFE Insurance. 


Approximately TWO AND THREE-QUARTER MILLIONS 
($2,750,000) of faultless securities, a guaranteed financial strength and 
stability. 

DOES THIS SOUND GOOD TO YOU? 





THE CLEVELAND LIFE INSURANCE CO. 


William H. Hunt, President 
H. S. Sutphen, V. P. & Mgr. of Agencies H. M. Moore, Secretary 
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state this truth, that privity of estate 
as determined by exhaustive analysis 
of the decisions on real covenants and 
on estoppel means a different thing 
as applied to each topic. It is the 
same term applied to different con- 
cepts. 

So the assertion is ventured that no 
complete, exhaustive, scientific, defi- 
nition of life insurance can be found 
in the decisions. Several years ago 
this writer failing to find such a defi- 
nition evolwed one which it is submit- 
ted is full and scientific. It may be 
thus stated; 

Life insurance is a mathematical 
realization of a pecuniary value affixed 
to a normal human life—through a 
fund, contributed in one sum or equiva- 
lent annual proportions, by individual 
constituents of groups of lives at vari- 
ous ages, and in correspondence with 
the decline of the group in the mor- 
tality experience of humanity—the 
fund sa contributed to be adminis- 
tered through investment to return as- 
sumed fixed interest earnings, yearly 
to be compounded on principal, and 
thereby made sufficient for distribution 
to the lawful beneficiary of each con- 
tributor at the death of such contrib- 
utor in ratio to the value of his contri- 
bution, 





Constructive Work 


R. KELLY is an agent of the 
Security Life of Chicago in its 
* home city. A year or so ago he 
sold a policy to a man in that com- 
pany. The time came around for re- 
newal and the policyholder told Mr. 
Kelly that he was dropping the Secur- 
ity policy and taking one in the Union 
Central Life. Mr. Kelly concluded that 
here was a case of twisting. He went 
personally to see Manager E. A. Fer- 
guson of the Union Centrai concerning 
it. Mr. Ferguson on_ investigation, 
found the facts were true, as stated by 
Mr. Kelly, and he believed that it was 
an instance of unjustifiable twisting. 
He told Mr. Kelly that if he were not 
able to make the Security Life policy 
stick and the assured took one in the 
Union Central he would allow him the 
commission on the Union Central pol- 
icy. The attitude of Mr. Ferguson so 
impressed the assured that he not only 
decided to keep the Security Life pol- 
icy, but took the one written in the 
Union Central as well. 


Hard to Discriminate 


E cite this instance and give names 

to emphasize the occurrence be- 
cause it is one of the best evidences of 
the day of the proper attitude of man- 
agers toward life insurance as an in- 
stitution, There probably exists in 
the minds of agents and managers of 
the older companies some doubt just 
what attitude they should assume 
toward the so-called newer and 
younger companies when a _policy- 
holder asks for honest advice. There 
are various degrees _of excellence so 
far as life insurance companies are 
concerned. This is true regarding mer- 
cantile establishments, flour mills, people 
in general, houses and lands. The 
trouble is that when one begins to dis- 
criminate and tries to draw sharp lines 
of cleavage he builds a fence around 
himself and concludes that every com- 
pany except his own has some flaw. 
Therefore followed to its final conclu- 
sion he would advise the dropping of 
all insurance so that a policy could be 
taken in his own company. 


ANAGER FERGUSON has taken 
a high-minded stand. By this act 
he has shown his sincerity and good 


judgment. He is a man who believes Set a Good Example 
in life insurance as a whole. He be- WE believe that Mr. Ferguson has set 
lieves in the constructive side. He is an example that should be emulated 


eager for business for his own com- 
pany but he does not want to get it 
He sees the value and 


illegitimately. 





capable of demonstration in every de- 








Properly appreciated this definition, 


tail, would have probably marked as 
absurd much of the doctrine as to 
wagers and “murder motives.” When 
a wagerer enters into the sanctuary of 
life insurance, he is always an in- 
truder, without interest in the contract, 
not because of the wager so much as 
because he is an intruder and a 
stranger. 


Contract With Three Parties 


Life insurance exhibited by the pol- 
icy contract, is a contract with three 
parties, the insurer, the insured and 
the beneficiary. As long as the con- 
tract continues, distribution of the 
fund is inevitable. But when the ex- 
ecutory contract. of the insurer be- 
comes executed by the death of the 
insured, there must be in existence 
one who may make the collection. 
Such a one must have an interest, for 
no liability may exist in a stranger. 
There was no need to lug in wager 
illegality or public policy fear of 
crime to determine the existence and 
the extent of this interest. 

It is now submitted that the more 
recent decisions point to the truth of 
this. 

TO BE CONTINUED) 


companies. He doubtless thinks that 
the Union Central Life is the best com- 
pany of all. However, he does not say 
that all other companies are so far be- 
hind it that a policyholder takes 
chances when having a contract with 
them. 


Destructive- Agencies 


S life insurance is being put to the 
test and as life agents must meet 
the requirements of the day there is a 


The Power of Veteran Leaders 
PLUS 


The Enthusiasm of Youth 


s 


is the Home Office combination that is 
working and achieving every day to give 
Maryland Assurance agents an unusual 
quality of practical aid and personal 
encouragement. Life Insurance, Health 
and Accident Insurance—a wide range 


Maryland 


Assurance agents are making good, and 


of very attractive policies. 
making money. Valuable openings in 
productive territory for energetic 


ambitious men. 


MARYLAND ASSURANCE CORPORATION 
SEVEN SOUTH GAY STREET 
BALTIMORE 


‘Live and Die with Assurance’”’ 





demand on all sides that waste and de- 











struction be entirely eliminated. There 
is sufficient new business to be created 
to satisfy all hands if they go at it. 
Life agents who simply prowl about 
and twist business from other compa- 
nies and agents are a destructive factor 
and add no luster to the great business 
in which they are engaged. The crea- 
tive, service-giving, conscientious, hard- 
working life insurance agent is more 
essential today than ever before. He 
is one man who certainly is endeavor- 
ing to “keep the home fires burning.” 
It is more essential that the people at 
home be amply protected than for the 
men in military service. The men at 
home are not buying insurance volun- 








California State Life Insurance Company 


SACRAMENTO, CALIFORNIA 


WE SERVE THE WEST 





Admitted Assets Insurance in Force 
$806,584 1912 $7,862,338 
$976,639 1913 $10,000,467 

$1,222,413 1914 $13,059,379 
$1,854,684 1915 $15,349,747 


$2,069,735 
$2,442,881 


1916 $22,838,573 


$25,221,480 





1917 








tarily. They require the persuasive, 





energetic agent to make them see their 
duties and to shame them into fulfilling 
it. 


iy Hhe agent, however, who goes to a | 
man who is already insured and be- | 
gins to poison his mind as to the com- 
pany in which he is assured creates 
nothing, but is really doing a great 
harm. If the officers of a life company 
are guilty of mismanagement, if they 
are dishonest and have crooked rec- | 
ords, if there does not seem to be any | 
hope for their reforming then, of | 
course, it is incumbent upon every life | 
man to advise policyholders to get in- | 
to proper company. The occasion for | 
such advice, however, is very rare, so | 














far as legal reserve life insurance is 
concerned. No man who has carried a 
policy for a year or more can afford to | 
drop it if the company is solvent and | 
promises to become stronger as the | 
years go by. The worst that can hap- 
pen to such a company is that it will | 
be taken over by reinsurance through 
some stronger institution. 





by everyone. If this attitude were as- 
sumed more often, much of the fric- 








LIFE INSURANCE SERVICE BUREAU | 


RVATION OF LIFE INSURANCE COMPANIES’ BUSINESS AND 
REINSTATEMENT OF LAPSED POLICIES ON A THOROUGH ACTU- 
ARIAL BASIS THROUGH A UNIQUE SERVICE TO POLICYHOLDERS 


10 SO. LA SALLE ST. CHICAGO, ILL. 


























worth of all honestly managed life 





tion, dissatisfaction and disturbance | 
would be entirely eliminated. When a ' 
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The Reinsurance Life Company 
of America 


DES MOINES, IOWA 





LIFE AND ACCIDENT 
REINSURANCE ONLY 
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man has been sold life insurance his 
poli¢y should remain with him and he 
should be given every encouragement 
by all agents to renew it. Later on he 
will be a candidate for more insurance. 
It is the creative insurance man who 
is worth while. It is the destructive 
insurance man, the one who tears down 
what has already been built that is de- 
serving of strongest rebuke. Twisting 
is one of the great evils of life insur- 
ance. It has no place in this wonder- 
ful business of beneficence. Let us all 
be an E. A. Ferguson. 


Linnelle Is Advanced 


Arthur E. Linnelle, chief examiner of 
the Massachusetts department, has 
been appointed first deputy insurance 
commissioner. He has been connected 
with the department for a number of 
years. Daniel P. Walsh has been ap- 
pointed chief examiner. 








SALESMEN WANTED—Sell Real Estate Mortgage 
Bonds. There ean be no higher class of investment. 
Pay 6 per cent. or more. Any denomination from 
$100 up. Nearly 20,000,000 Amer cans have recently 
shown their interest in bond ing. Let us give 
you facts about real estate bonds. Write for par- 
ticulars to-day. The Guarantee Mortgage and Trust 
Co., 70 W. Monroe St., Chicago, Ill. 














WE have several 

thousand policyhold- 
ers that have never been 
solicited for accident 
and health insurance. 
Here is a golden oppor- 
tunity for a few live 
special men. We have 
also2,000 helping stock- 
holders in Wisconsin, 
Michigan and Illinois. 


@ Are you interested ? 











Write Rupert F. Fry, President 


The Old Line Life 


Ins. Co. of America 
MILWAUKEE, WIS. 








EFFECT OF ALCOHOL 
ON MORTALITY SEEN 


(CONTINUED FROM PAGE 1) 


more than two in any one day at most. 
Daily, one glass, either beer or wine 
or whiskey. : 
Regular Beer Drinkers 


C. Regular Beer Drinkers—Persons 
taking four or more glasses of beer or 
ale in any one day, or five or more a 
week, or a daily use of one or more. 

Persons also taking wine or whiskey 
oo but not enough for class 


No “wine only” cases in this group. 

D. Regular Spirit Drinkers—Whis- 
key, brandy, gin, etc., daily, or three 
or more “in any one day at most.” 

Wine daily, five glasses light wine, 
four of heavy, or more. 

Two glasses daily which may be 
either whiskey or wine or beer. 


Comment on Groups 
Without doubt man criticisms may 


justly be made of this classification. 
Any two persons going over the ma- 





unequally distributed, to the detriment 
of the unsatisfactory class in question. 
Excessive drinkers rarely claim to be 
abstainers, hence, it is submitted, the 
higher mortality among temperate 
users may be due to an infusion of 
risks impaired by habits and not to the 
absolute effect of alcohol in definite 
quantities within the company’s limit. 


Rate of Consumption Variable 


It is commonly assumed that the 
consumption of alcohol among those 
who use it at all tends to increase with 
age. It would perhaps be more accu- 
rate to say that the individual rate of 
consumption is extremely variable. In 
this particular the use of alcohol differs 
from other consumption habits and the 
difference is important. Among those 
who are free users at the younger ages 
the individuals who become excessive 
drinkers find an offset in those who, 
with the maturity of their intelligence, 
materially reduce or eliminate their in- 
dulgence. On the other hand free 
users observed in the middle ages pos- 
sibly include a larger proportion of 
cases that graduate into the excessive 
class and a smaller proportion whose 








Northwestern Mutual’s Experience 


Covers 286,392 policies issued 1885-1900. Exposed to 1915. Classified by answers 
to questions concerning use of alcoholic beverages. 
Group “A.” (168,758 Policies, 15,722 Deaths) 


7———— By Ageat Issue 





Percent of Ac- 


reatiny 


By Policy Years ————————, 
Percent of Ac- 


Ages Actual tual to Expected Policy Actual tual to Expected 
at Issue osses Amer. M.-A, ear Losses Amer. M.-A. 
OO Bee oo card $ 7,114,600 50.3 86.4 1st $ 1,563,700 43.3 89.1 
Cao. ee 10,506,800 57.0 85.3 2a 1,531,600 50.1 80.1 
40 to 49...... 10,890,000 69.0 84.2 3d 1,454,300 49.0 75.7 
50 to 59...... 6,990,000 73.5 79.8 4th 1,483,600 51.8 717.8 
EO Haaren 1,491,200 87.1 90.4 5th 1,480,600 53.0 78.0 
——————— — — 6th+ 29,469,800 66.6 85.4 
TROMEOON 5:6 6:6.07< $36,992,600 62.1 84.3 
Group “B.” (102,268 Policies, 12,239 Deaths) 
EG to 29...... $ 4,942,400 59.4 102.3 1st $ 1,506,300 46.1 92.7 
a0 tO SS. ..0 66: 11,858,300 68.5 102.8 2d 1,418,800 49.3 77.1 
40 to 49...... 14,022,700 79.4 97.5 3d 1,445,000 51.0 76.8 
B@ to GS... 6. 9,609,000 84.2 91.5 4th 1,599,500 57.5 83.8 
OG eesous 1,740,000 78.3 81.7 5th 1,716,700 62.1 88.5 
Se — —- 6th+ 34,486,900 81.3 100.9 
Total ....... $42,173,200 74.1 97.2 
Group “C.” (13,387 Policies, 1,739 Deaths) 
tS to 29.2... $ 745,200 66.7 114.6 1st $ 171,200 44.0 89.9 
30 (0 39.04%. 1,744,400 73.6 110.6 2d 177,700 51.3 81.7 
40 to 49...... 1,759,500 91.9 113.3 3d 148,400 43.7 67.2 
EO to GS... 1,200,400 99.6 108.8 4th 231,600 69.6 103.7 
SE wees 154,500 97.6 102.2 5th 221,100 66.9 97.5 
———— — — 6th+ 4,654,000 92.6 117.7 
POCED osc ec < $ 5,604,000 82.8 111.3 
Group “D.” (1,981 Policies, 369 Deaths) 
ES tO 29.2... $ 48,500 53.1 91.2 ist $ 125,700 115.5 214.9 
a@ 00: 20....6: 434,000 98.8 149.3 2d 105,200 108.1 158.7 
40 to 49...... 609,800 103.0 128.1 3d 80.100 84.7 119.3 
50 to &S.....< 646.900 106.4 116.1 4th 91,300 98.5 134.2 
CO se kescas 182,000 143.5 161.1 5th 79,300 85.8 113.4 
a ——= —_—- 6th+ 1,439,600 105.0 124.1 
WUCMR- er eeas $ 1,921,200 103.4 128 


Gr’nd total. $86,691,000 69.3 92. 












































THE 
JIFFY 
PEN 


The word “Jiffy” de- 
notes speed and action. 
The shape and bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 
rubber sac. 















































Send for descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 
Sioux City, lowa 











terial would inevitably disagree as to 
a considerable percentage. Groups 
“C” and “D” contain cases excluded 
from “B” and were generally more lib- 
eral users. The relatively small num- 
bers in “C” and “D” suggest the weight 
given to the habits statement in selec- 
tion and the general results indicate 
that no admittedly heavy drinkers were 
taken. Notwithstanding the evident 
difficulties of classification on the plan 
outlined it is believed that the groups 
are fairly homogeneous and represent 
real differences. The experience sup- 
ports this view in so far as the rates of 
mortality vary in a consistent manner. 


Element of Misrepresentation 


There is a notion extant that as the 
rate of alcohol consumption increases 
there follows an increasing tendency, 
exclusive of any conscious misrepre- 
sentation, to underestimate the amount. 
If so the .fact must be considered in 
interpreting statistics on the subject 
since the farther we go from the ab- 
stainer class the greater is the element 
of misrepresentation and the less ac- 
curately do the classifications repre- 
sent the facts. A relatively bad result 
in the group of approximating the 
company’s limit of allowable consump- 
tion does not necessarily prove that 
such limit is too high, but may indi- 
cate that the inevitable percentage of 
excessive drinkers accepted has been 








habits improve. The outstanding con- 
sideration is the instability of this habit 
in consequence of which a classifica- 
tion based on representations made at 
the time of application can tell us very 
little of the influence of a given alcohol 
consumption on longevity. The gen- 
eral reader must therefore be warned 
that nothing better than broad infer- 
ences concerning the effects of alcohol 
can be drawn from data based on orig- 
inal applications where the subsequent 
histories have not been traced and pe- 
riodical re-classification made on some 
significant basis. 


Used Temperance Clause 


The subjoined experiences covers 
286,392 policies issued by the North- 
western Mutual Life, 1885 to 1900 in- 
clusive, during which period the poli- 
cies contained not only a warranty, but 
a so-called “temperance clause” pro- 
viding that if the insured became habit- 
ually intemperate, or so far intemper- 
ate as to induce delirium tremens, the 
company might cancel the policy dur- 
ing the insured’s lifetime. From Dec. 
1, 1889, to Aug. 1, 1900, the restriction 
was limited to five years. This clause 


and the knowledge of competing agents 
as to the company’s strictness doubt- 
less explains the relatively large pro- 
portion (95 per cent) classed as ab- 
stainers and moderate users. 











Provident agents find 
that in these war times it is 
not difficult to convince a 
man he is not carrying suffi- 
cient insurance. 





Provident Income Insur- 
ance is easy to sell. 





Write for information. 


THE PROVIDENT 


Life and Trust Company 
of Philadelphia. 


Founded 1865 














WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 


per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home Of- 
fice. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 














“SOMETHING 
NEW FOR 
AGENTS” 





National 
American 
Life 
Insurance 
Company 





Burlington, lowa 
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MAX VERY SOLICITOUS 

One of the most absurdly ridiculous 
things we have run across in a long 
time is the following extract from the 
speech of Prince MAXIMILIAN, the new 
imperial chancellor of Germany, in his 
speech to the reichstag announcing 
that he had forwarded his peace note 
to President Witson. The paternal- 
istic attitude of a tottering government 
towards the people of the lands of its 
conquerors is either an instance of 
monumental and unparalleled egotism 
or it is a far-fetched, hypocritical play 
at benevolence which in the light of 
the circumstances is laughable if it is 
not pitiable. This country nor any 
other will need any help ‘from Ger- 
many in settling its internal affairs and 
the suggestion that it does is a gratu- 
itous insult. Prince MAx says: 


At the peace negotiations the German 
government will use its efforts to the end 
that treaties shall contain provisions con- 
cerning the protection of labor and in- 
surance of laborers, which provisions 
shall oblige the treaty-making states to 
institute in their respective lands within 
a prescribed time a minimum of similar, or 
at least equally efficient, institutions for 
the security of life and health as for the 
care of laborers in the case of illness, 
accident or invalidism. 








MR. DUFFIN’S OBSERVATIONS 


Many life insurance men have had 
the opportunity of reading the ad- 
dress that President James R. DuFFIN 
of the InteEr-SouTHERN Lire of Louis- 
ville delivered before the SouTHERN 
CoMMERCIAL ConcGrREss in which he de- 
picted some of the conditions in life 
insurance that need remedying. Presi- 
dent DuFFIN is a man of sound ability 
and rare judgment. He has gone 
through the fire, has had to meet many 
problems of life insurance administra- 
tion and therefore can speak with au- 
thority. 

Officials of other companies have 
been greatly interested in President 
Durrin’s observations, especially when 
he severely castigated the methods fol-’ 
lowed in dealing with the public and 
with some of the state insurance de- 
partments. Mr. DurrFin said that a 
condition presents itself today where 
the insuring public expects that a life 
company will give it something in ad- 
dition to the insurance. The compa- 
nies, he said, have truckled to the leg- 
islatures, bowed down to the state 
commissioners, paid almost any exces- 
sive tax, met demands of all kinds and 


the prospect believes that he can have 
whatever he wants. President DurFin 
said that life insurance seems to be 
pursuing the prospect to give him 
something. He thinks that this course 
has gone far enough and there should 
be a change. He declares that the 
prospect should do more of the seek- 
ing, that he should know he measures 
up to certain sound standards of health 
and moral before he can even be con- 
sidered. He should not feel that life 
insurance is seeking him all the time, 
but conditions should be changed so 
that he should seek life insurance more. 
President Durrin severely criticises 
incompetent and dishonest examiners, 
the hounding of life insurance officials, 
the sale of young companies and hold- 
ing out the olive branch in front while 
disreputable methods are bombarding 
the rear. He said that all these and 
more like them constitute the chief 
reasons why men do not apply for life 
insurance, but must be over solicited. 
President DuFrFIn said that the agents 
are depressed because of a lack of 
courage among the companies to resist 
and defy these wrongs. Commenting 
upon the conditions of the times, as 
seen from the presidential chair, Mr. 
DurFIn said: 


Emphatically examiners, armed with 
commissions from two or more states, 
who are dishonest or incompetent, can 
almost make or break ,any company, 
large or small. Theoretically state su- 
pervision is perfect, practically it all de- 
pends upon the temperament, character, 
ability and integrity of the parties repre- 
senting the state in any specific instance. 
But this is another story. What do in- 
surance companies and officials do about 
it? Use diplomacy (how I hate the dis- 
use of that word), fall on bended knees 
in fear and trembling before these medi- 
ocres, stultify themselves and com- 
promise their consciences, and justify it 
on the ground that they are trustees for 
widows and orphans and even genera- 
tions yet unborn. If a thousandth part 
of the truth could ever be known of all 
that is done in the name of this virtue, 
it would put the world to shame. Never, 
until the companies themselves quit pan- 
dering, cajoling, fearing, trembling and 
putting collateral friction on a competi- 
tor, will the agent be a free man, and the 
prospect want his wares and regard it as 
a testimonial to his own good name to 
be regarded as a candidate for insurance 
upon his own life, either as an invest- 
ment or for the protection of his own 
loved ones; or what is more, to become 
a great benefactor by joining others of 
like kind in promoting a great fund and 
trusteeship for the benefit of all simi- 
larly situated. 
Any state that encourages such scoun- 
drels, discourages honest investments. 
Capital is liquid and flows to where it is 
invited and gets its just return. It flows 
away from communities imposing diffi- 
culties, burdens and _ extortions. The 
great life companies of the east and 
north ought to be as much at home in 
one state of the Union as another. Wher- 
ever they are, they help. The smaller 
companies are entitled to the same con- 
sideration. All aggregations of business 
once had a small beginning. The south 
has done much for southern companies 
and very much in patronizing eastern and 
northern companies. But in each in- 
stance, if properly handled, the benefits 
have been mutual. 

By this, we do not mean to leave the 
inference that other states of the Union 
than the South are not cursed with a like 
situation. It is no doubt true the world 
over that “while the king can do no 
wrong” the citizens who must transact 
business with the state comes only in 
contact with the representative of the 
state. A citizen who must transact busi- 
ness with the state does not come in 
contact with the state, but with some 
human being representing the state. That 
person so representing the state ought 
to be so far above reproach that ability 
and integrity would be accepted. They 
ought to be more. They ought to be 
above suspicion, above doubt, above 
ertiicism. That some of them are not 





have yielded to exactions until today 





but on the contrary are many times chief 


Personal Glimpses of 
Life Underwriters 


Everett H. Plummer, manager of 
the Berkshire Life at Philadelphia, 
died suddenly at his home a few days 
ago. At the recent conference of 
Berkshire Life general agents he was 
specially honored on the completion 
of 45 years of continuous service with 
the company. entered the Berk- 
shire Life’s Philadelphia office in 1873 
as a boy and had been its manager at 
Philadelphia since 1880. He was sec- 
retary of the National Life Under- 
writers’ Association for four years and 
president one term. 


Edward J. O’Shea, secretary and 
treasurer of the New World Life of 
Spokane, was married the other day 
to Miss Jessie May Fouts, a charming 
woman of Spokane. They have just 
returned from a wedding trip to the 
Pacific coast cities. 


The death of Mr. F. G. Cross, presi- 
dent and founder of the Columbia Life 
of Cincinnati, removes one of the well- 
known figures among the officials of 
western companies. Dr. Cross was, 
before organizing the Columbia, one of 
the well-known general agents of Cin- 
cinnati, having been general agent of 


York Life. He was well-liked and built 
servative lines. 
For some two or three years the 


active head and manager of the com- 
pany has been his son, Sumner M. 


January. 
his business life with the Columbia, 


ager. 


and friends of the company. 


the Massachusetts Mutual and New 


the Columbia along sound and con- 


Cross, who has had the title of vice- 
president and general manager and 
who will no doubt succeed his father 
at the annual meeting to be held in 
Mr. Cross has spent all of 


acting first as secretary and office man- 
He is a young man of ability 
and life insurance training who has 
made himself popular with the agents 


With the death of Dr. Cross, the Co- 


lumbia, which has been steadily forg- 
ing ahead, will probably bring in some 
new blood and build up a home office 
organization -second to none. The 
company now has $1,500,000 assets and 
over $11,500,000 in force besides a pro- 
ductive health and accident depart- 
ment. It is the third oldest of the 
Ohio life companies and the plans of 
the company are to expand somewhat 
and build in larger lines thas hereto- 
fore. 


_ 


Mrs. Lillian Beymer, for years the 
secretary of T. W. Blackburn, who is 
secretary of the American Life Con- 
vention, has resigned to enter clerical 
service in the Red Cross. She was a 
great help to Mr. Blackburn in han- 
dling his affairs, and through that con- 
nection became personally acquainted 
with many life insurance people. She 
is at present in Los Angeles, Cal. 
awaiting the call for service with the 
Red Cross. : 


—~ 


L. L. Adams, superintendent of the 
Metropolitan Life at Kansas City, Mo, 
established a booth, a replica of the 
Independence Hall, at Eleventh and 
Main streets, the heart of the retail dis- 
trict, for War Savings Stamps sales 
several months ago. This booth has 
accounted for within a few thousand 
dollars of half a million dollars of the 
stamps. During the Fourth Liberty 
loan campaign the booth is now an in- 
formation center. The booth is 
“manned” constantly by Metropolitan 
agents—or their wives and daughters. 


— 


Guy C. Goodfellow, of Peoria, Ili, 
general agent of the Connecticut Mu- 
tual died last week from pneumonia. 
His son, Lieutenant Thomas Goodfel- 
low, was recently killed im action in 
France. 


John R. Rodman, six-year-old son of 
C. D. Rodman, general agent at Louis- 
ville for the Northwestern Mutual Life, 
died at the Norton Infirmary last week 
following an operation for throat 





century, and an imposition upon a free 
people. And in the end it would be far 
better, regardless of the criticism heaped 
upon a centralized form of government, 
for the federal government to devise 
some satisfactory means of national cor- 
porate existence and national supervi- 
sion, open to all insurance corporations 
desiring to become nationalized. 

In the meantime temporary relief from 
a situation that is unbearable could be 
afforded by following the most elemen- 
tary lines of ethics and integrity. It 
ought to be impossible for an actuary, 
holding himself out by advertisements or 
otherwise as a public actuary, or who 
accepts employment from one or more 
companies as a public actuary and ad- 
viser to these companies, to be commis- 
sioned by any state to examine a com- 
peting company. It should be made im- 
possible for such an actuary or examiner 
to accept a fee from one company for 
the “services” of attempting to wreck a 
competing company. It ought to be a 
crime for one company to hire, either di- 
rectly or indirectly, such a public actuary 
for the confidential purpose of wrecking 
a competing company that such actuary 
or examiner may sell and deliver to his 
employer. Every man connected with 
such a transaction should be imprisoned, 
especially when such a conspirator pro- 
cures a commission from one or more 
states of the Union to perform such a 
diabolical crime. The most cringing 
tyranny in all of the world is that which 
is practiced under the guise and author- 
ity of the law by corrupt and conniving 
officials, or what is equally as bad, offi- 
cials who are imposed upon by men with 
corrupt and sinister motives. 


to be empowered to look carefuly int 


life companies. 
to look carefully into each transactio 





conspirators in the destruction of busi- 


ness which is cradled in their state is 
the outrageous crime of the twentieth 


trouble. 








Life Insurance an 
Imperative Necessity 











The exceptions are rare. 
them would at first seem to be the 
wealthy, but fortune is as fickle as fate, 
and every provision should be made 
against loss or diminution. 
the rich man who personally manages 
his estate has, in relation to it, a large 
and distinct value which he ought to 
The only persons truly 
exempt from obligation to insur 
who contribute no 
and whom, therefore, the social ma 
chinery would never miss. 
ment is not with them. It does appea 


IFE insurance is something more 
than a privilege. a 
tive necessity. It is a social, domestic 
and personal duty. 


It is an impera- 


Upon whom in- 
Clearly upon every man of 
woman whose life has, or is liable to 
have, a money value to anyone else. 
To these add all who, if they outlive 
their productiveness, are liable to have 
an income insufficient for their support. 
Hence the application of the rule is as 
broad as is the mutability of human 


x * * 


Among 


Moreover, 


e are 
thing 


Our argu- 


Candidly the federal government ought 


the conduct of officials of life companies 
that have grown large and made great 
profits by wrecking and faking over other 
It would not be amiss 


and examine the record of the actuaries, 
examiners and the authorized commis- 
sions that permitted such a conspiracy 
and enabled the company profiting there- 
by to get away scott-free with the plun- 
der. 


to the father who is the bread-winner, 
and to the mother whose economy an 
o | home management are as valuable to 
him as his labor is to her; to the mer 
chant whose death would injure his 
partner; to the borrower who — 
time to discharge his debts; to be 
‘young man or young woman wie 
makes money now and would look for- 
ward to a day of rest, to whosoer 
feels any pecuniary responsibility 
either towards others or towards him 
self—George W. Johnston. 
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It Is Not Surprising 





that our production averages so large per agent because 
our service includes all standard forms of policies on 
both participating and non-participating plans. 


Our sub-standard service saves our agents substantial 
commissions that agents of most companies must lose. 


We also Write SUB-STANDARD Business 


It is not surprising that we already have over 72 millions of insurance 


in force and are paying for 2 millions a month. 


LINCOLN NATIONAL LIFE INSURANCE CO. 














Life Agency Changes 














EDWARD C. HUSER PROMOTED 





Columbia Life of Cincinnati Makes Its 
Home Office General Agent Superin- 
tendent of Agents 





The Columbia Life of Cincinnati has 
appointed Edward C. Huser as super- 
intendent of agents at the home office, 
succeeding L. H. Vaughan, resigned. 
Mr. Huser has for some two years been 
the company’s successful home office 





EDWARD C. HUSER 


Home Office General Agent of the Colum- 
bia Life of Cincinnati, Who Is Made 
Superintendent of Agents 


general agent in Cincinnati and has 
shown his ability both to write per- 
sonal business and handle men. 

For quite a number of years previous 
to entering on life insurance work Mr. 
Huser was vice-president and general 
manager of the John Van Stove and 
Range Company houses, and handled 


MICHIGAN MORTGAGES FOR SALE 


On Lands and Properties 

increasing in value more rapidly than in any 

other state in the Union. Interest 5 to 7%. 
Title Guaranteed. 


MITCHELL & CO., @i¥sweis 








is a good judge of men, has a pleas- 
ing personality and is putting spirit 
and organization into the Columbia’s 
agency department. 





Vaughan Takes Kentucky 


L. H. Vaughan, formerly superin- 
tendent of agents of the Columbia Life 
of Cincinnati, has resigned and has 
been appointed general agent of the 
Federal Union Life of Cincinnati for 
the state of Kentucky. 





Anderson With Mutual Life 


Stewart Anderson has been ap- 
pointed assistant to J. A. Jackson, 
manager of the literary department of 
the Mutual Life at its head office. Mr. 
Anderson is not a novice in this field. 
He was formerly in charge of the lit- 
erary department of the Massachusetts 
Mutual Life and edited its company 
paper, the “Radiator.” He left the 
Massachusetts Mutual some time ago 
to associate himself with the Sheldon 
School of Salesmanship. 





Committees Are Appointed 


President Simmons of the American 
Life Convention has appointed the 
standing committees for the year, the 
chairmen of the more important ones 
being as follows: Departmental super- 
vision, Isaac Miller Hamilton, Federal 
Life, Chicago; uniform laws, Emmet 
C. May, Peoria Life; grievances, E. S. 
Chadwick, Idaho State Life; agents 
and agencies, James P. Sullivan, Farm- 
ers and Bankers Life, Wichita, Kan.; 
special committee on taxation, Sydney 
A. Foster, Royal Union Mutual Life, 
Des Moines. 





Patterson Slayer Pardoned 


AUSTIN, TEX., Oct. 15—T. R. 
Watson, who fatally shot the late John 
S. Patterson, commissioner of insur- 
ance and banking, when the latter was 
posting up notice in Watson’s bank 
at Teague, closing its doors, was sen- 
tenced to 99 years imprisonment at 
Austin, Tex., last week, and three days 
later pardoned by acting Governor 
Johnson, on the certificate of two 
prominent physicians stating that 
Watson was suffering from a malig- 
nant cancer and had but a short time 
to live. The son, J. E. Watson, who 
was sent to four years imprisonment 
for forgery in connection with the 
bank’s operation, has likewise been 
pardoned because of tuberculosis. 


The Pioneer Life of Kansas City has 





entered Texas. 








HOME OFFICE NORTHWESTERN BRANCH 
Lincoln Life Building 100 MILLIONS Lincoln Life Building 
FORT WAYNE, INDIANA IN 1920 FARGO, NO. DAK. 
its traveling men arid sales force. He 





«>» DO YOU READ 
® ADVERTISEMENTS 


Once in a while it pays a man to read an advertisement. 


For instance, do you know why the $24,816,657.00 of new 
paid for in 1917 by the fieldmen. of 


of America 


since the Company was organized in 1 


insurance leave this Company? 


The answers to these questions will be of great value to 
who wishes to form a connection with 


For a direct Agency Connection address: 


50 Union Square - - - - - 





The Guardian Life Insurance Company 


exceeded by $3,751,129.00 the largest amount paid for in any other year 


Do you know why very few men who can make a living selling life 


A Growing Company for Growing Men 


T. Louis Hansen, Vice-President & Agency Manager, 
New York, N. Y. 
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Chicago’s Finest Hotel 
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ment and comfortable accommodation. 





ping place for the busy man. 
RATES: 


Room with private bath = = = © 
TWO PERSONS 


Rooms with private bath - = © © 
Connecting rooms and suites as desired 
















for one or two persor:s. 





_ ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicage 
reas WHERE INSURANCE MEN MEET 
salt Hotel La Salle ranks first among Chicago 


hotels for its perfect service, elegant equip- 


cated at the center of the insurance 
district it is the most convenient stop- 





Room with detached bath - = © © $3 to $5 per day 
$5 to $8 per day 


All rooms at $5 or more are the same price 


Hotel La Salle gives more for the price 
you pay than any other hotel in Chicago 


A Hotel Ia Salle 72 
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AMONG INDUSTRIAL MEN 


ACTIVITIES OF PRUDENTIAL 








Superintendent Amelung of Indianapo- 
lis Celebrates Completion of 
Twenty Years in Service 





Superintendent E. H. Amelung can 
look back over twenty memorable and 
prosperous years of Prudential service, 
having completed two decades of pains- 
taking effort July 30. In commemora- 
tion of his anniversary a meeting was 
held at the Indianapolis 1 office Oct. 2, 
at which Division Manager H. Rhodes 
Feder presented the superintendent 
with his P. O. G. Class D locket and 

















MISS ADA A. VERNON 


[Miss Vernon has been an agent of the 
Conservative Life of South Bend, Ind., at 
Logansport, Ind., and has just been ap- 
pointed superintendent of that district.] 


certificate. Congratulatory talks were 
made by Assistant Superintendents A. 
Merkle, J. E. Smith and L. E. Smith, 
and C. C. Munday, J. E. Craigle, J. M. 
Corwin, H. Kelso, H. D. Kendrick, G. 
L. Attkisson and W. M. Ross. Assist- 
ant Tom Jenkins on behalf of his as- 
sociates presented Mr. Amelung with 
20 American beauty roses, one for each 
year of service. Others who joined in 
extending their felicitations were Su- 
perintendents J. H. Hughes of Indian- 
apolis 2, J. C. Kuch of Anderson and 
C. E. Thomason of Richmond. Con- 
gratulatory letters were read from 
Vice-Presidents W. S. Johnson, E. 
Gray and G. W. Munsick and Assist- 
ant Secretary J. H. Birkett. 

Prior to Sept. 16, E. W. Knauf was 
an agent in the Chicago 1 district, but 
on the date mentioned he moved up to 
the assistant superintendency position 
in his home field. 

When the five agents in the Con- 
nellsville assistancy of the McKees- 
port, Pa., district, had rendered their 
reports for the week of Sept. 30, Assist- 
ant Superintendent N. T. Hibben noted 
that the volume of arrears on none 
of them was above 24 percent, and that 
J. C. Leapline’s debit had been entirely 
cleared of arrears. The assistancy 
debit for the week was $725, and the 
total gross arrears was but 15 percent. 


The advance payments for the week 
made a splendid aggregate. 


Bank Sues Felix Broeker 


TOPEKA, KAN., Oct. 15.—The 
Kansas State Bank of Salina, has 
brought suit against Felix Broeker, or- 
ganizer and former president of the 
Globe Life Insurance Company of 
Salina, for the collection of $20,000 on 
four notes. The notes were given to 
Broeker in the sale of some stock in 
one of his numerous enterprises and 
by him discounted at the bank. 


Arkansas General Agents’ Plans 


LITTLE ROCK, ARK., Oct. 15.— 
At the anual meeting of the Arkansas 
association of managers and general 
agents of the old line life insurance 
companies operating in the state, the 
following officers were elected: Thomas 
T. Myers, Federal Life, president; Sid 
B. Redding, Penn Mutual, vice-presi- 
dent; George W. Pardee, Kansas City 
Life, secretary. 

The legislative committee recom- 
mended that a complete insurance 
code be adopted during the next ses- 
sion of the legislature. 

A report was made on the subject of 
advertising the insurance business, as 
has been done by many companies in 
the Arkansas papers recently. 


Western Union Entering Kansas 


TOPEKA, KAN., Oct. 15.—The 
Western Union Life Insurance Com- 
pany of Spokane, Wash., has filed its 
annual report and an application for 
permission to begin writing life insur- 
ance in Kansas. The company prob- 
ably will be admitted as soon as the 
preliminary papers are completed and 
examined. 


“Flu” Stimulates Business 
OMAHA, NEB., Oct. 16—Omaha 


and two score other Nebraska cities 
and towns have been under partial 
quarantine because of the influenza 
epidemic. This condition, life insur- 
ance men say, stimulates business. 
“From all we can learn, the epidemic 
may be expected to continue for 
months,” said O. H. Menold, head of 
the Nebraska Life Insurance Under- 
writers’ Association. “We find people 
are taking this into consideration, and 
the business is stimulated. The first 
death in Omaha was one of my com- 
pany’s policyholders, and we have had 
several others.” Mr. Menold is agency 
director here for the New York Life. 


Selling the Beneficiary 


Some of the most successful agents 
in country fields make it a rule to sell 
the policy to both the applicant and 
the beneficiary, and invariably get the 
personal signature of -the beneficiary 
on the application. 

One general agent has adopted in 
addition the plan of working out a fam- 
ily budget for the applicant. The 
amount necessary for life insurance 
premiums is included in the portion 
given to the wife for household expen- 
ditures and the wife’ agrees to meet the 
premiums as they come due. When 
notes are taken for first premiums the 
wife signs and assumes the responsi- 
bility. 

There is a lot of good psychology in 
these plans. The life insurance is sold 
to protect the wife and children. Why 











MASONIC TEMPLE 





MASONIC LIFE ASSOCIATION 


(Commenced Business 1872) 

SOUND PROTECTION AT COST 
Accumulated Surplus Over $400,000.00 
To Free and Accepted Masons Only 
Over $9,000,000.00 Paid in Benefits 
Agents Wanted. Liberal Terms. Exclusive Territory. For Agency or Membership, Address 
NELSON O. TIFFANY, President and Manager 

MASONIC TEMPLE, BUFFALO, N. Y. 


BUFFALO, NEW YORK 


then shouldn’t the sale be made to the 
beneficiary as well as to the applicant? 
When the wife has been a party to the 
application, understands the policy con- 
tract thoroughly, realizes it is for her 
benefit, and has the responsibility of 


handling the funds and paying the pre- 
miums, it is perfectly natural that loans 
and lapses will be reduced to a mini- 
mum and that the sale of additional 
policies will be materially simplified. 
Give the plan a trial—Field Notes. 
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Opportunity 











Here is a problem for you to solve 
and the answer is simple— 
opportunity. Liberal salary 
and commissions plus attractive 
bonus and renewals, plus the 
best territory on earth equals 
our District Manager’s Contract 
which we are ready to give to 
just Five real producers. We 
offer a direct contract covering 
Iowa territory and pledge every 
assistance towards building real 
agencies. This is a part of our 


new Agency plan which we hope to have in full 














F. A. Ferguson, President 





working order by January lst, so—Get Busy. 


We are ten years old and ‘‘Clean Clear Through.” 
No experiment—no chances to take. 
been looking for an opportunity to “get in on the 
ground floor’’—here it is. 


Address 
Iowa Life Insurance Co. 


Waterloo, Iowa 





You have 


A. E. Wilder, Supt. Agencies 








FIRST RURAL OLD LINE COMPANY 





attractive contracts. 


Lowest participating rate of any regular life insurance in the world; 
first Michigan Company to write double indemnity insurance; short- 
est, cleanest policies in the world; total disability clause. Especially 


The Agricultural Life 


Insurance Company of America 
FRANCIS F. McGINNIS President, General Counsel and Founder 


We are writing at the rate of two millions a year and have a particu- 





larly attractive proposition for men with clean records who can 





deliver the goods—as General, State or District Agents. 





WILLARD E. KING, 


Vice-President and Mgr. of Agencies 











FRANKLIN A. BENSON, 
Sec’y and Supt. of Agents 


HOME OFFICE, Bay City, Michigan 
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NEWS ABOUT LIFE POLICIES 


q New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
G*Supplementing Policyholders’ Digest, 
Published Annually in May. Price, $2.56 











FIDELITY HAS NEW LIMITS 





Company Announces That It Has 
Made Changes Since Its War 
Clause Was Adopted 





The following are the new limits of the 
Fidelity Mutual Life, with the regular 
war clause: Ages 45 and under, registra- 
tion classes one and two, full rate plans, 
$1,000; term plans, none. Registration 
classes three, four and five full rate plans, 
$5,000; term plans, none; 46 to 65 inclu- 
sive, full rate plans, $5,000; term plans, 
none. The following are the company’s 
limits, including the special war clause, 
under which the insured practically as- 
sumes the war hazard himself: Ages 50 
and under, full rate plans, $50,000; term 
plans, $15,000. Ages 51 to 55 inclusive, 
full rate plans, $35,000; term plans, 
$10,000. Ages 56 to 60, inclusive, full rate 
plans, $25,000; term plan, $6,000. Ages 61 
to 65 inclusive, full rate plans, $10,000; 


term plans, none. No applicant over 65 


- or under 15 will be considered. Limit of 


insurance with disability benefits, $25,000. 
The following are the company’s limits 
on female lives with special war clauses: 
Ages 60 and under, full rate plans, 
$25,000; term plans, none. Ages 61 to 65 
inclusive, full rate plans, $10,000; term 
plans, none. 

The company states in a circular let- 
ter that the existing agreements under 
which it has been able to effect auto- 
matic reinsurances on amounts beyond 
the company’s limit will be terminated 
September 28, therefore any business 
offered in excess of the limit must be 
with the understanding that its accept- 
ance will depend upon the company’s 
ability to negotiate re-insurance or co- 
insurance. 





Missouri State Life 


The Missouri State Life announces 
that it will hereafter issue policies not 
in excess of $10,000 on the lives of 
males between ages 10 and 15 years at 
the premium rate applicable to age 
15 on any life or endowment form. 
Heretofore the youngest age at which 
the company has granted full insurance 
benefits was age 15. 

The Missouri State Life has already 
extended the double indemnity clause 
to women and will hereafter grant un- 
married women at not less than 25 or 
over 50 years of age who are engaged 
in business, a profession or some gain- 
ful occupation calling for a standard 
rating only the total and permanent 
disability benefit at a premium rate 
equivalent to a 50 percent increase in 
the published rates. The benefit will 
not be granted to females younger 
than age 25 nor to married women nor 
widows, 

The company announces that the 
double indemnity rider will be ex- 
tended to all male applicants whose 
ages at entry are not in excess of 55 
years. Prior to this the oldest age at 


which this benefit would be granted 
was 50. 





Franklin Life 


The Franklin Life has issued a com- 
plete line of policies at special reduced 
rates for young men from 15 to 20 
years inclusive. Young men at these 
ages are more widely employed in re- 
munerative work than ever before. 


There is a big field therefore among 
this class. 


What “Pep” Stands For 


lH. Garrigues, mathematician of 
the Penn Mutual, says: “In insurance 
work difficulties seen in advance are 
often apparently much greater than 
when they are approached: more 
Closely. ‘Pep’ is an expressive word 
and indicates what each successful man 
must have. Pep stands for pluck, en- 
thusiasm and perseverance. Every 


man in the business is largely on his 


Own initiative, and can mark out his 
Ow career.” 








Michigan in 1917. 





Over $4,000,000 new business paid for last year. 
HoME oFFICE DETROIT, MICHIGAN ™. . orien, President 


The Leading Home Company of Michigan 


DETROIT LIFE INSURANCE CO. 


for the third consecutive year led all Michigan Companies in new paid for business issued in 


Now has $12,000,000 in force. 
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Fourth Liberty Loan 
Subscriptions 





Subscriptions to the fourth issue of 
Liberty Loan bonds by some of the 
life companies in addition to those al- 
ready reported follow: 


Be re ere ree $ 165,000 
California State ........csees 40,000 
CONOME TO 6 cccecccscacnas 25,006 
Cotton States Life ........... 10,000 
pig i fC er rrren 50,000 
WR EMIS oe ccec ce cccesees 215,000 
Great American, Kan. ........ 5,006 
Inter-Southern ............... 50,000 
pI - e 15,000 
Wath Pidelity, Ia. ......ccscee 14,000 
Wath, Ziite, UO; So Ag .nk ec cccccss 400,000 
Northern States, Ind. ......... 15,000 
Northwestern Mutual ........ 7,000,000 
Northwestern Natl. Life ...... 150,000 
St. Joseph Life ....cccccccses 5,00 
Western Life, Ia. ............. 6,000 





Liberty Bonds Will Be 
Admitted at Face Value 





LITTLE ROCK, ARK., Oct. 15.— 
Bruce T. Bullion, state insurance com- 
missioner, has notified the Federal Re- 
serve Bank that he will permit all in- 
surance companies doing business in 
Arkansas to list government bonds, 
especially Liberty bonds, at par, and 
in no case will require the companies 
to check them among their assets at 
market value. 

Mr. Bullion says: “The bonds are 
as safe as the foundations of our Amer- 
ican civilization. They will be re- 
deemed at par by the government at 
the very instant of their maturity. 
There is no reason why any insurance 
company that has_ been patriotic 
enough to invest its money in govern- 
ment securities should not be credited 
with the full value of those securities. 
The bonds are better than any indus- 
trial securities, for behind them are the 
American people, the people of another 
generation with a greater ability to pay 
and with incalculably larger wealth 
with which to pay.” 


Liberty Loan Valuations 


NEW YORK, Oct. 16.—Jesse S. 
Phillips, superintendent of insurance of 
New York, announces that in auditing 
the annual statements of companies rep- 
resented in the state the policy of the 
department will be to value all Liberty 
bonds at par, provided same were pur- 
chased at par and that such valuations 
will rule for examination purposes. 
Mr. Phillips, further states his inten- 
tion to urge this practice upon the 
committee on valuation of securities of 
the National Convention of Insurance 
Commissioners of which he is chair- 
man at its meeting in New York City, 
Oct. 30. 


Blackburn in Washington 


OMAHA, NEB., Oct. 16—T. W. 
Blackburn, secretary of the American 
Life Convention, is in Washington, 
D. C., this week on business for the 





Convention. 














of America 
Organized 1907 





Pioneer Life Insurance Co. 


John W. Cooper, President 
EVERYTHING NEW BUT THE NAME 


KANSAS CITY, MO. 














Southland Life Insurance Co. 


DALLAS, TEXAS 


The Pregressive Company of the South 


HARRY L. SEAY, President 
L. LINZMEYER, Vice-President and Actuary 
A. S. DOERR, Vice-President 











The Masonic 





New Masonic Temple 


Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869. 
The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to high class representatives. For 
terms and territory, write to 


WM. MONTGOMERY, Sec’y and Gen. Mer. 


Mutual Life Association 


Washington, D. C. 











Opportunity for 


The Toledo Travelers Life Insurance Company 


SECOND NATIONAL BANK BUILDING, TOLEDO, OHIO 
Want Producing Agents for Ohio Territory 


On Agency Matters Address E. W. GAGE, Secretary 


Advancement 











of Ohio. 


A. 1. MORRISSETT, Vice-President and General Manager 


LIFE—HEALTH—ACCIDENT INSURANCE 


In addition to a full line of up-to-date life policies, we issue Health 
and Accident Insurance on the monthly plan; also a Farmers’ Special 
Policy in addition to our regular lines of Business Men’s and Commer- 
cial Policies. Now is the time to secure good territory in the state 


THE GEM CITY LIFE INSURANCE COMPANY 


DAYTON, OHIO 











THE PEOPLES LIFE 
INSURANCE CO. 


Now convert- 
| ing Industrial 
policies to 






portunities for 
i good men. 


oe 


ea : Address 
eee ELONA. NELSON 
President 
Home Office Building CHICAGO 


Chicago 














It’s a Whiz! 


We are issuing a 
Woman’s Policy 
framed to meet 
modern women’s 


needs. Most 
agents find ita 
winner. 


Gardlanite 


Madison, Wis. 
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Prospects are everywhere. You 
can’t interview them all. Do -you se- 
lect those only who will not waste 
your time? 

Those who can afford to insure. 

Those who need insurance. 

Those who are intelligent and can 
appreciate its value. 

Those who are satisfactory risks. 

* * * 

If an unmarried soldier needs $10,000, 
what does a man with a wife and three 
children need? 

tr x 

If the hearts of our people go out 
to the families of the soldiers who are 
killed, can they fail to respond to a 
sentimental appeal in behalf of their 
own dependents? 

* & & 

Go to those who are malsing money. 
They have already been told that they 
must save. Your work is simply to 
tell them what to do—and to do it at 
once. 

« & & 

Economy is now the fashion. Your 
goods are in the fashion, and the most 

p-to-date of any in the market. Even 
4 wealthy man is now ashamed to 
waste his resources, Show him how a 
policy will constrain him to save. 

* & * 

Just now those who are not wealthy 
cannot save in ordinary ways. Show 
these people how they can safeguard 
the future if they can manage to lay 
aside enough to pay a premium of a 
few dollars or a few hundred dollars. 

* * # 

Do you tell your prospects about the 
cases in your community where insur- 
ance has saved a family or a business 
organization, from disaster; and the 
cases where the lack of insurance has 
resulted in hardship and suffering? 

* * * 

Have you ever had so many new, 
strong, telling closing points as to- 
day? Of course you avoid disputes, 
but do you also avoid arguments? Ar- 
guments lead to discussion, rouse op- 
position, and waste time. 

* *k * 

State facts. Tell what a particular 
policy will do for the particular man 
‘you are talking to. Don’t tell a man 
why he should insure; tell him what he 


HINTS TO LIFE AGENTS 


FROM AGENCY ITEMS 








will gain by insuring—then he will 
want it. 
* * * 

Be direct, concise, earnest, clear, 
simple, convincing. One strong point 
that meets the case is better than 
twenty that are weak, or do not apply. 

* * & 

Are you adaptable? 
carded old methods? Are yon fresh, 
original, up-to-date? Do you try to as- 
similate the suggestions that come to 
you from others, so as to make them 
your own, and thus give them driving 
force? Don’t try to work with other 
people’s tools until you have learned 
how to use them. 

* *k * 


Do you cultivate your imagination? 
Can ‘you put yourself in the place of 
your prospect? Can you feel the anx- 
iety about his future that you know he 
feels? Can you feel with the widow 
the gratitude she will experience when 
she receives the company’s chéck? Do 
you value the jnsurance you offer as 
ay as you want your client to value 
it! 


Have you dis- 


$$ € * 

Bo you study character, and adapt 
your appeal to the characteristics of 
each ptospect? If you were selling 
overcoats, and a well set up young 
man came in, ‘you would empkasize 
style, cut, the smartness of the mate- 
rial, etc., but to a plain, economical old 
gentleman you would say, “I can rec- 
ommend this cloth. It is warm and 
durable. I’ve worn one of these coats 
myself. It’s well made, well lined, and 
will never wear out.” 

* * 


How many hours a day do you work? 
How many prospects a day do you see? 
How many of these are closing inter- 
views? Remember that the greater the 
number of your genuine interviews the 
higher will be your average of success- 
ful cases. 

+= * 

Are you working today more earn- 
estly, more diligently, more continu- 
ously than you have ever worked be- 
fore? If so you are to be congratu- 
lated, for thus you will prove that you 
are fully alive to your present oppor- 
tunities and your present responsibili- 
ties. 





Iowa Taxes Overpaid 


DES MOINES, Oct. 16.—A decision 
of importance to every stock insur- 
ance company in Iowa has been handed 
down by the Iowa supreme court, 
which has denied a rehearing in the 
case brought by the Great Western Ac- 
cident of Des Moines to compel the 
assessment of its stock as moneys and 
credits. This change in assessment 
carries one-half of one percent a year 
in lieu of all other taxes, very much 
less than the regular taxes collected 
on assessed valuations. The Great 
Western has now definitely and finally 
won out. The decision means that 
stock companies have been overpay- 
ing their taxes for a number of years 
and are entitled to recover. It is an- 
ticipated that practically everyone will 
commence action to that end. 


Definition of Time 

Time, #. The uninteresting interval 
between writing applications. Vari- 
ously spent, sometimes misspent, as in 
thinking about cases that have been 
written; in talking about them; in ex- 
cuses for not writing them; in telling 
hard luck stories. There are many 
kinds of time, but all sift down to either 
proper time or improper time, i. e., 
suitable or unsuitable, fitting or unfit- 
ting, appropriate or unappropriate to 
the business in hand. There’s a time 
to work and a time to play and it is 
important that these should not be con- 





fused or overlap each other. If a fet- 


son has an attractive. personality any 
number of other persons will help him 
to spend his time——Penn Mutual News 
Letter. 





Association Activities 











Chicago—The nominating committee 
of the Chicago Life Underwriters As- 
sociation will recommend Edwin C. 
Platter, an agent of the Massachusetts 
Mutual for the president of the Chicago 
association. J. F. Johantgen, New York 
Life, is named as vice-president. John 
R. McFee, manager of agents of the 
Penn Mutual, will be named for secre- 
tary-treasurer. The executive com- 
mittee as recommended will be the 
officers and Jules Girardin, Phoenix 
Mutual; Fred B. Mason, Aetna Life; 
R. W. Gibson, Mutual Benefit; I. B. 
Eberhardt, Northwestern Mutual; H. C. 
Hintzpeter, Mutual Life; Alfred Aus- 
trian, Northwestern Mutual J. H. Miles, 
Union Central; John M. Hart, Equitable 
of New York; R. W. Stevens, Illinois 
ie and Isaac Miller Hamilton, Federal 
Life. 


Connecticut—Lyman T. Rich of Water- 
bury, Conn., general agent for the Con- 
necticut General Life, has been elected 


president of the association. Since last 
October it has gain 71 new members, 
making a total now of 171. The other 


new officers are: First vice-president, 
George G. Mullings. Waterbury, Phoenix 
Mutual; second vice-president, John M. 
Moore, Bridgeport, Phoenix Mutual; sec- 
retary-treasurer, Max Harstall, Hartford, 
New York Life. 





Good Work at Chicago 


The life insurance section of the 
Liberty loan committee at Chicago 
leads all the other so-called trade com- 
mittees in meeting their quota. The 
life insurance men are more than 155 
percent of the quota assigned to them. 
This is a remarkable achievement and 
reflects great credit upon the life in- 
surance interests and\shows that some 
very excellent work has been done. 


The Knights and Ladies of Security, the 
big fraternal order in Topeka, is being 
examined by the examining committee of 
the national association of insurance 
commissioners. J. E. Jones and C. F. 
Hobbs are acting for Kansas; S. Henry 
for Mississippi and A. Sigtenhorst for 
Texas. 








Powell Calls Off Meeting 


LOUISVILLE, KY., Oct. 15.—The 
agents convention to have been held 
last week in Louisville by Manager 
Henry J. Powell of the Equitable has 
been ‘indefinitely postponed on account 
of the influenza epidemic. The state 
board of health has asked that all 
meetings be postponed. Manager 
Powell plans to hold the convention 
later in the year. 


The autumn agency meeting of the 
Western Life of Des Moines will be held 
at the home office Nov. 1. 


c. H. Breck, Oregon supervisor for the 
New World Life, has been forced to ab- 
sent himself from his field for some 
time owing to the illness of his wife. 








GEORGE E. IDE, President 


W. A. R. BRUEHL & SONS, General M 


CINCINNATI, OHLO 


HOME LIFE INSURANCE COMPANY 
(Now Purely Mutual) 

The fifty-eighth annual report shows insurance in force of $146,050,144, an in- 
crease during the year of $12,556,816 The Company paid the policyholders in 1917 
$3,467,823, of which $731,696 was in dividends or premuim refund. Its insurance 
reserve fund was increased by $1,688,199 and the Assets are now $34,542,304.08. 


Central and Southern Ohio and Northern Kentucky 
Rooms 601-606 The Fourth National Bank Building 


256 Broadway, NEW YORK 


HOYT W. GALE, General Managre 
Fer Northern Ohio 
229-232 Leader-News Building * 
CLEVELAND, OHIO 





Address: 


ECRET OF OUR 
UCCESS IS 
JERVICE 


One 


Cash Capital $200,000.00 


A Few 
Life General Agency Openings 


In the following states: 
Illinois, Indiana, Iowa, Michigan, Minnesota, 
Missouri, Ohio, Pennsylvania, Texas and Virginia. 


In making application give full information as 
to experience, age and general qualifications. 


AGENCY DEPARTMENT 


Continental Assurance Company 
910 Michigan Avenue, Chicago 


eee 


We have a contract for you under which your . 
income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY miaiichs 


mage een oe 


V. D. CLIFF, President 











All previous records broken during 1917. 
of the amount patd for. 


H. E. ALDRICH, 


Equitable Building - 





THE BIG FOUR 


AGE—STRENGTH—SERVICE—OPPORTUNITY 
A combination which makes a winner for the Agency Force of the 


Equitable Life of Iowa 


(Organized 1867) 
for insurance. Net gain in insurance in force during 1917, $21,764,972.88, or 72% 


MEN of CHARACTER can obtain further information 
as to the Company and Opportunities by addressing: 











The Company OF the People, BY the People, FOR the People 
The Metropolitan Life Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 


FIRST IN THE WORLD 


In gain in assets in 1917........0ccecsccscrccccscrceesescesoos 95,927.881.14 
In increase in income in 1917............ccccccccccccccccccess 
In amount of insurance in force.........ccccccccccccccscacecs 3,936.181.898.00 
In gain in insurance in force.........cceccccccccccscccceccees 4 

In amount of insurance placed in 1917............cceccccccess 


WAR SAVINGS STAMPS 
The Company, through its more than 15,000 agents, sold $65,000,000 worth 
of War Savings Stamps between February first and September first, 1918, and ex- 
pects to sell a total of at least $100,000,000 during the year. 


Substantial increase in assets and paid 


~ 


of Agents, 


Des Moines, Iowa 


Supt. 


40,648,595.67 


791,060,002.00 
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* W. S. Drewry 


RICHMOND, VA., Oct. 16—W. S. 
Drewry, Virginia state agent for the 
Mutual Benefit Life, has resigned. He 
had been connected with the company 
for the last sixteen years. II1 health, 
it is understood, was responsible for 
his resignation. 


Life Notes 


President Ralph H. Rice of the Na- 
tional Fidelity Life of Sioux City relates 
an unusual ng ae in the case of 
two brothers, L. J. and S. S. Sanders, who 
took out $2,500 policies in the Fidelity 
the same day three years ago. They 
enlisted for service the same day and 
both were killed by the boches the same 
day, Sept. 19. 


Dispatches from France last week told 
of an automobile accident in whic 
Edward D. Harris, comptroller of the Life 
Insurance Company of Virginia, had fig- 
ured. It was said that the machine went 
over an embankment, killing his com- 
panion and injuring him. Extent of his 
injuries were not stated. Mr. Harris went 
—— about a year ago as a Red Cross 


ACTUARIES 











CONSULTING 
ACTUARY 
26 West Monroe Streed 
Telephone Randolph 926 
CHICAGO, ILL. 


— 3. HAIGHT 


cOoN SULTING 
ACTUARY 





Hume Bidg. 
INDIANAPOLIS 


ULIAN C. HARVEY 
Consulting Actuary 


Chemical Building ST. LOUIS, MO 


T. J. McCOMB 

counentor AT LAW 

NSULTING ACTUARY 
Premiums, Reserves Surrender Values, etc., calcye 
lated. Valuations and Examinations made. i 
Policies and all life Insurance forms coe. 
The Law of Insurance a Speci 
Colcord Bldg. 


OKLAHOMA CITY 











J. H. NITCHIE 
ACTUARY 


1223 Association Buildin 
19 S. LaSalle St., CHICAG 


REDERIC S.WITHINGTON,F.A.LA 
CONSULTING ACTUARY AND EXAMINER 
804-306 Security Building 


DES MOINES, IOWA 


‘HOTEL WISCONSIN 
Big Hotel of Milwaukee 
. HEADQUARTERS for INSURANCE MEN 


500 Rooms—400 with Bath] 
A.E.COPELAND, - Manager 


Tiesiene 
Central 3462 
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| AN AFTER-THE-\AR 1 ROBLEM 





T HE probable coming of peace brings 
the question of what is to become 
of the government life insurance for 
the soldiers and sailors, and what ad- 
vice should be given by life insurance 
companies and agents to the soldiers 
and sailors about their carrying on this 
insurance after the war. 

The present policy is limited in 
scope. Unlike term insurance in regu- 
lar insurance companies, it is not pay- 
able to any but a select class of benefi- 
ciaries. If the insured has no benefi- 
ciary in this class, the insurance is not 
paid at all. 


THE advice to be given by agents de- 
pends upon the conditions of the 
policies that the United States govern- 
ment will issue in place of the present 
term policies. 

If these new policies have the vari- 
ous useful options contained in the 
modern life insurance policies, the ad- 
vice to be given to the holders of the 
present policies would be that they 
continue the policies as they are for 
the full amount and as soon as possible 
convert the policy, in part or in whole, 
to some life policy issued by the gov- 
ernment, 


T HIS is an important matter, as some 
three million of the young men of 
the country are insured under these 


BY L. BRACKETT BISHOP 





policies. Many will lapse their policies 

without asking the advice of the life 
insurance companies and agents must, 
therefore, give disinterested advice and 
be careful not to allow this govern- 
ment insurance to be disturbed by un- 
scrupulous agents. 


A QUICK close of the war also brings 
the thought that it is possible that 
the United States government might 
like to have the leading companies of 
the country make a proposition to take 
over all the government insurance, thus 
saving it the trouble of establish- 
ing a great insurance department, di- 
viding pro rata amongst the different 
companies. There has been, probably, 


r but slight impairment of the risks so 


far and should there be another war, 
instead of putting an extra war pre- 
mium upon the policies, the govern- 
ment can pay the excess mortality. 

If an arrangement like this could be 
carried out, I believe that the govern- 
ment would be glad of heing relieved 
of the great task of carrying on this 
government life insurance after the war 
and the three million of young men 
carrying an average of some $8,000 or 
$9,000 of insurance would be on the 
books of the regular companies, who 
have all the machinery and agents to 
change their policies as they desire to 
have them changed to other forms. 











War Time Argument 


That Gets Results 





There is one war argument that life 
men are not generally aware of, or at 
least if they are they are not making 
the proper use of it. Men on the fir- 
ing line find that a war argument must 
be a practical proposition. It is not 
sufficient to tell the prospect that con- 
ditions have changed and that prices 
are up, and that there are various and 
sundry reasons for taking additional 
life insurance, but when a canvass is 
made some direct and telling thoughts 
must be presented. This argument, 
that is being effectively used by one of 
the Chicago general agents is a good 
one and has been the means of secur- 
ing several substantial increases where 
life insurance in a good amount was 


already carried. 
* * 


It is to be used where the prospect 
has one or two sons of military age, 
one or both of whom have been called 
into the service. If it is an average 
American family, and the sons are be- 
tween 18 and 25, in most cases they 
have been contributing very little to 
the maintenance of the household. In 
the majority of cases boys of this age 
simply “pay their board,” the amount 





paid usually being very much under 
the actual cost to the family. This is 
a very general practice, however, and 
is the rule rather than the exception 
where the head of the house is earning 
a fairly good salary. 

* * * 


Thus when the life man approaches 
such a man for additional insurance be- 
cause of the fact that the son has en- 
tered military service he is usually met 
with the reply that the son merely 
paid his own way and his loss from 
a financial standpoint is not felt. Know- 
ing this to be true many life men have 
allowed themselves to be floored by 
the argument. feast 


The answer to it is just this. It may 
be entirely true that the son or sons 
contributed nothing to the general 
household funds, but while they were 
there their mother placed considerable 
reliance in them. She knew that in the 
event of her husband’s death she could 
call upon her sons for assistance and 
they would quickly | come to her aid. 
They were always “something to fall 
back on.” With the sons in military 
service and a strong possibility exist- 
ing that they may not return, the entire 
responsibility rests upon the father. 
If he dies without sufficient insurance 
the wife will actually be left in want. 
Had the sons remained at home he 
could have died with inadequate life 








Frankfort - - - - 


Assets - - - - 
Insurance in force 


Of course we want salesmen 


necessary, in order to succeed with 


ack of you. 


E. 0. BURGET, 
Secretary. 





Peoples Life Insurance Company 


Of course we will pay the right kind well. 
Nor do we consider former life insurance experience absolutely 


If you are loyal, enthusiastic and industrious we will stand 





Indiana 


$ 1,000,000 
10,000,000 


us. 


W. A. IRWIN, 
Supt. Agents. 





insurance and his widow would have 
been taken care of to a certain extent 
at least by the sons. The “new condi- 
tions” that some life agents vaguely. 
mention put the matter in an entirely 
new light, and any parent in a similar 
situation can be made to see the possi- 
bilities under the new order of things. 
Where the sons have gone into mili- 
tary service the father has an added re- 
sponsibility that he should not attempt 
to dodge. This thought, properly pre- 
sented, can be made to produce busi- 
ness. 


“A friend indeed” may be one who 
minds his own business. 


One live agent is worth a dozen “dead 
ones.” 





& 
HOTE 


ATLANTIC 


Se eee esee SS ee 





Clark St. sdaidiesghinon eee, 


Os AW Cere Ce (0) 











NATIONAL LIFE 
ASSOCIATION 


Des Moines, Ia. 


OUR POLICIES SELL 
WHEN OTHERS WILL NOT 


RATES PER $1,000 
Age 40........ $16.00 Age 45........ $17.50 


Agency Openings in Illinois, 
Indiana and Michigan t 














A 
FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 

has just issued a very interesting booklet 
‘“‘Suggestions for Increasing 
Your Income’’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 


Ohio, Illinois and Kentucky 











15,000 PEOPLE 


Wrote us last year, in answer to 
our advertising, for an illustra- 
Sag of the Fidelity “Income for 


oa Direct Lead Service 


FIDELITY. MUTUAL LIFE 
Insurance Co., Philadelphia 


Insurancein 7 Walter LeMar Talbot, 
over $142,000, President 
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Once an 
Illinois Life 
Man 
Always an 
Illinois Life 
Man 


GREATEST GREATEST 


{LLiNOIS ILLINOIS 


COM PANY COMPANY 


WANTS GOOD MEN WANTS GOOD MEN 
AND AND 
WILL PAY THEM WELL WILL PAY THEM WELL 





Gary National Life Insurance Company 


Gary Theatre Building 
Gary, Indiana 





CAPITAL, $100,000.00 





Located in the heart of Financial Solidity. 

Selling all forms of Participating and Non-Participating policies. 
Monthly Income and Guaranteed Settlement policies. 

Your opportunity to build a General Agency. 

Good Territory in Indiana. 


WILBUR WYNANT, President 





A Record of Thirty Years of Progress— 


W. J. WILLIAMS, President 


Ten-Year Periods 


Assets Insurance in Force Policies 
Issued 


sse! 

Dec. —— $ 104,307 889,073 Income ssui 
274,2:! 6,619,653 1888-1897... iy, 1,744,102 387,702 
1907. 2,916,339 503,485 1898-1907. . "10,551,857 1,139,235 


1917... 14,008,422 115,099,897 1908-1917.... 31,845,050 1,961,674 


The WESTERN and SOUTHERN 


Life Insurance Company 
CINCINNATI 


Organized February 23rd, 1888 





Attractive Opportunities 
Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 


Western Pennsylvania and Michigan 




















Seventy-Five Years Ago 


On the first of February, 1843, The Mutual Life of New York 
issued the first mathematical reserve policy ever written by an 
American company. 


Having completed its 75th fiscal year on the 31st of Decem- 
ber, 1917, the Company enters upon the new year with a justi- 
fiable pride in its impregnable strength, its unsurpassed policy 
contracts, its generous dividends, and its great body of well-satis- 
fied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU 


For terms to producing agents address 


The Mutual Life Insurance Company 
| OF NEW YORK 
34 NASSAU STREET, NEW YORK CITY 





Missouri State Life Policies 
RICH IN SELLING POINTS 


FACTS 
Over $156,000,000 of Insurance in Force. 
Over $27,000,000 of New Insurancs Gained in 1917. 
Average Interest Rate Earned in 1917, 6.6%. 
Policy Contracts New and Attractive. 
Non-Participating Policies Participating 
After End of Premium Paying Period, 
Operating in 38 States and the Territory of Hawaii. 


MISSOURI STATE LIFE INSURANCE COMPANY 


Fastest Growing Life Insurance Company in America 
Home Office: ST. LOUIS, MO. 


















The Minnesota Mutual Life 
INSURANCE COMPANY 


E. W. RANDALL, President T. A. PHILLIPS, Secretary-Actuary 


We have just entered 


THE STATE OF KANSAS 


We are looking for one or two capable General Agents 


A REAL OPPORTUNITY 


For Particulars Address 


| E. S. ALBRITTON, Supt. of Agencies, Saint Paul, Minnesota 



























Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio— West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 
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©) The OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT*x° MONTHLY INCOME INSURANCE. 


siddeecae LATEST POLICIES AND AGENCY CONTRACT att7:\ne 
Openings OHIO, IND., KY., MICH. and W.VA. Write Columbus 

















Central States 


Life Insurance Company 
St. Louis, Mo. 


$32,000,000.00 


Insurance in force 7 o 


JAMES A. McVOY 
Vice-President and General Manager 








oe 





nen 


= 


L 








_I | 





tuary 


asota 





—— 


The National Underwriter 


Formerly THE WESTERN UNDERWRITER 
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TWENTY-SECOND YEAR No. 42 


CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, OCTOBER 17, 1918 





$3.00 per Year, 15 Cents a Goepy 








MADE IN GERMANY | 
PRODUCTS NOT LIKED 


Much Opposition to the Compul- 
sory Health Insurance Plan 
Devised by Bismarck 


LABOR DOES NOT LIKE IT 


Unemployed, Lame, Halt and Blind 
Would Not Be Able to Secure 
Any Help 


Peter V. Ross takes a whack at the 
compulsory health insurance project, 
part of the discredited German pro- 
gram, which some extremists are en- 
deavoring to impose on California. 
The question comes up for vote at the 
November election. Mr. Ross says: 


Mr. Murphy is trying to induce the 
people of California to take on an addi- 
tional burden of $27,596,000 for compul- 
sory health insurance (experts say $45,- 
000,000), and, what is still more startling, 
he is striving to induce the wage earners 
of the state to accept this Prussian type 
of forced insurance as a substitute for 
adequate wages and a square deal. In 
other words, he is playing in California 
the role that Bismarck played in Ger- 
many, for it will be remembered that 
Bismarck trapped the German workers 
with this forced insurance, which has 
reduced them, as Ambasador Gerard says, 
practically to a condition of serfdom. 
Samuel Gompers, Warren S. Stone and 
other sagacious and loyal labor leaders 
are warning wage earners against this 
Prussian tyranny; Mr. Murphy is leading 
them into it. 


Not Friendly to Labor People 


It is well known that the expensive 
campaign for furthering this scheme was 
begun and has largely been carried on 
by peopvle and organizations unfriendly 
to the labor movement. This has natur- 
ally aroused suspicion, until at the June 
meeting of the American Federation of 
Labor, just held in St. Paul, and presided 
over by Samuel Gompers, resolutions 
were introduced to the effect that: 
Whereas, an intensive and costly cam- 
paign for social insurance has been car- 
ried on for years by those who have 
‘sought to disrupt and retard the cause 
of the workers; therefore, be it resolved 
that an immediate investigation of the 
matter be had to ascertain, among other 
things, “what are the financial resources 
of the persons and organizations promot- 
ing this scheme, and what relation they 
may have with those interests who are 
opposed to the best interests of the labor 
movement.” It looks as though there 
might be some embarrassment for the 
People back of the state social insurance 
propaganda when the results of this in- 
vestigation are made public. 


Advocates Are Not Sincere 


_ It is claimed by the advocates of, the 
msurance that it will relieve sickness 
and poverty. The absolute insincerity of 
this claim is revealed by the fact that 
Mr. Murphy’s commission plans to insure 
only the regularly employed, and to ig- 
nore the unemployed, the blind, the halt, 
and the lame. The dictates of humanity 
Would suggest that he recognize this help- 
less class, if not first, at least along with 
the strong and prosperous. 

Moreover, the constitution of the state 
Would compel him so to do, because the 


EXPLANATION IS MADE 


CARRIED ITS OWN INSURANCE 


Vice-President Cowles of the Travel- 
ers Tells About the Indemnity at 
Morgan, N. J. 


HARTFORD, CONN., Oct. 14.— 
Walter G. Cowles, vice-president of 
the Travelers, and chairman of the As- 
sociated Companies; said last night 
that the editorial in the New York 
Times, in which it was said that com- 
pensation insurance for the employees 
of the T. A. Gillespie Company’s shell 
loading plant at Morgan, N. J., had 
been refused by insurance companies 
on account of the great risk involved, 
was inaccurate and evidently based up- 
on misinformation. 


Said Rate Was Too High 


Mr. Cowles said that any munition 
plant in the United States may get 
compensation insurance at reasonable 
rates provided the plant is constructed 
to make the risk as small as possible. 
He said that the Gillespie plant and 
other munition concerns had been of- 
fered insurance for their employees, 
but had refused to take it because they 
considered the rate proposed by the 
Associated Companies too high. “The 
recent explosion may determine who 
was unreasonable,” said Mr. Cowles, 
“the munition makers or the insurance 
companies.” 


Tells of Fire Insurance 


Richard M. Bissell, president of the 
Hartford Fire, said that he had under- 
stood that the Gillespie company had re- 
fused to make improvements recom- 
mended by the insurance inspectors and 
for that reason were refused insurance 
on their employes. Mr. Bissell said that 
the editorial in the Times was misleading 
and untrue. 


Opens the Way for Damages 


Mr. Cowles said that he understood 
that the Gillespie employes were not in- 
sured by any company as to compensa- 
tion. This fact, Mr. Cowles pointed out, 
leaves the company liable to suits for 
damages in the courts with many of the 
old common law defenses swept away. 
Under the New Jersey law employers are 
liable for casualties in their plants, and 
this loss is expected to be carried by a 
compensation insurance company unless 
the cempany is obviously able to carry 
its own loss. If the loss is not covered 
by insurance the employes or their de- 
pendents have the option of instituting 
suit in the courts. 


Are Not Profiteers 


Mr. Cowles said that manufacturers 
often say they were refused compensa- 
tion insurance, so that they may not lose 
prestige with the public. ‘“Most of them 
are liars when they say anything of the 
kind,” said Mr. Cowles. 

“The insurance companies ere not try- 
ing to make undue profits out of this 
munition business, but we do fee) that 
the manufacturers should follow the rea- 
sonable recommendations of inspectors in 
making their plants as safe for their em- 
ployes as possible.” 

Despite the fact that the property losses 
by the fire and explosion at the plant of 
the Gillespie company are estimated at 
$20,000,000, insurance companies, it ap- 
pears, have escaped with but slight losses. 


IS AGAIN POSTPONED 


AGENTS MEET IN DECEMBER 


National Council of Federations Also 
Sets Later Dates as Result of 
Influenza Epidemic 


The National Association of Cas- 
ualty & Surety Agents has postponed 
its annual meeting from October 28-29, 
to some time in December. 

The change has been considered ad- 
visable because of the influenza epi- 
demic. 

No definite dates in the last month 
of the year have as yet been selected. 
The National Council of Insurance 
Federations will likewise postpone its 
meeting, which was to be held jointly 
with the National Association of Cas- 
ualty & Surety Agents. 





Iowa Decision Important 


DES MOINES, Oct. 15.—A decision of 
importance to every stock insurance 
company in Iowa has been handed down 
by the Iowa supreme court, which has 
denied a rehearing in the case brought 
by the Great Western Accident Insurance 
of Des Moines to compel the assessment 
of its stock as monies and credits. This 
change in assessment carries one-half of 
1 percent a year in lieu of all other 
taxes, very much less than the regular 
taxes collected on assessed valuations. 
The Great Western has now definitely 
and finally won out. The decision means 
that stock companies have been over- 
paying their taxes for a number of years 
and are entitled to recover. It is antici- 
pated that practically every one will 
commence action to that end. 





Two Companies Merged 
OKLAHOMA CITY, Oct. 15.— The 
Lincoln Health & Accident and the Okla- 
homa Health & Accident, both of Okla- 
homa City, have been consolidated under 
the name of the Lincoln Health & Ac- 
cident. Both were organized about four 
years ago and each has a very good 
business. The new merging company 
is one of the strongest in the industrial 
ranks in the southwest. R. K. Smith 
is president, John T. Acree, vice-presi- 
dent and D. Laffoon, secretary-treasurer 
of the new corporation. 





H. L. Fiske Resigns 


H. L. Fiske, superintendent of the 
plate glass department of the United 
States Fidelity & Guaranty, has resigned 
to go into the automobile business. His 
department will be looked after by Fred 
M. Sporrer, who was recently appointed 
manager of the burglary department. 





learned, was insured with the federal 


government. 
Carried Line for Contractor 


The Travelers carried the risk of the 
Gillespie company during the course of 
construction, as against fire on behalf 
of some of the construction contractors, 
and as regards the liability and work- 
men’s compensation hazard. When the 
plant was completed last April, however, 
the risk with the Travelers was can- 
celled by the Gillespie company. 

The dispatch, continuing, says there 
were rumors in the street that some large 
explosion policies were carried by the 
Gillespie company, but this could not be 
verified. There was, however, a $10,000 
explosion policy carried in the Continen- 
tal on the horses of Joseph F. Burke 
company in a stable 100 feet away from 
the shell plant and this will be a total 
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All of the property as far as can be 





DEPOSITORY BONDS 
ON PRIVATE CONCERNS 


Many Industrial Companies Are 
Taking Every Precaution to 
Protect Bank Deposits 


BUSINESS ON INCREASE 


Many Corporations Are Taking Meas- 
ures to Cover Their Funds in Va- 
rious Financial Institutions 


Surety companies report that there 
has been quite an increase in a number 
of depository bonds written for private 
accounts. For some time practically 
the only depository bond business ob- 
tained by the companies was that 
written on public officials handling 
state, county or city funds. Since the 
war has brought about rather unsettled 
financial conditions, it is interesting to 
observe that large concerns of various 
kinds, whose business is of such a 
nature that large bank deposits are 
necessary, are taking measures to pro- 
tect their accounts. 

Ford Motor’s Large Bond 


As an example, the Ford Motor Com- 
pany makes a practice of depositing its 
money, which runs into the millions, in 
banks in all states of the union. Even 
the surety companies have never 
learned the real reason for this, but it 
is undoubtedly done for the purpose of 
securing local influence, and apparently 
the company feels that it is a practice 
that pays. A schedule such as this is 
a choice piece of business for a surety 
company, and while this is probably 
the largest single line of this character 
written, there are many others that are 
now taking similar action. 


Life Companies Good Prospects 


The life insurance companies have 
long followed the practice of widely 
distributing their bank deposits, accept- 
ing certificates of deposits, protected 
by a depository bond. A life insurance 
company will appoint a banker-agent in 
a small town who does largely a note 
business. In order to encourage the 
banker, whose institution may be cap- 
italized for only $10,000 or $25,000, a 
certificate of deposit will be purchased 
upon which a depository bond is taken 
without the knowledge of the banker. 
An arrangement such as this is an ideal 
one for the life company, and certainly 
a profitable one for the surety company. 


Depository Bond Prospects 


Unsettled financial conditions, the 
uncertainty of the future, and the many 
possibilities for financial failure neces- 
sitate every precaution. A_ surety 
underwriter said the other day that in 
his opinion any concern having on de- 
posit regularly $10,000 or more could 
be induced to seriously consider a de- 
pository bond. The real field for this 
class of business, of course, lies with 





loss. 


CASUALTY AND SURETY SECTION 
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BANK CHECK FRAUDS 


ALTERATIONS ARE NUMEROUS 








Cases Are Cited to Show How the 
Work Is Done—Easy to 
Accomplish 





Serious bank check frauds are shown 
in National Surety data extending over 
the last 15 years. 

One professional check alterer, after 
swindling Philadelphia merchants out 
of $500,000 some years ago, cleaned up 
another $500,000 in other cities before 
arrest and conviction. Another raised 
and cashed the bank checks of 40 
business men in six months and eluded 
arrest for five ‘years. Working in part- 
nership, two others cleared $300,000 in 
two years by starting a succession of 
small stores in American and European 
cities, obtaining the checks of unsus- 
picious merchants through trifling busi- 
ness transactions, getting these small 
checks certified at the bank on which 
they were drawn, raising them to large 
amounts, depositing them at other 
banks, drawing heavily against those 
fictitious deposits, and disappearing be- 
fore the altered checks filtered back to 
its original signer. 

Belongs to Two Classes 

Check alterers belong to two dis- 
tinct classes: (1) previously respect- 
able business employes (bookkeepers, 
cashiers, clerks, etc.) who need money 
for some personal reason and succumb 
to the tempting ease with which their 
employer’s checks can be raised and 
cashed; (2) professional criminals who 
obtain the checks of reputable business 
men by mail thefts or through small 
business and subterfuges. Contrary to 
the popular notion that checks can only 
be altered by forgers, the swindle has 
sometimes been successfully operated 
by children fourteen or fifteen years 
old. 

Every check altering swindle con- 
sists of three successive steps (1) ob- 
taining the check; (2) altering it; (3) 
cashing it. 

Checks Easily Altered 

Any business man’s check can be 
obtained by selling him something, re- 
turning a purchase as unsatisfactory, 
etc. These checks are quickly altered 
by a few simple pen strokes or by ef- 
facing the words or figures with tar- 
taric acid. Small checks are usually 
certified: by bank cashiers on presenta- 
tion, and after being altered by the 
criminal are innocently accepted as de- 
posits by other banks on the strength 
of this certification. 

The courts tend to exonerate banks 
which cash altered checks, on the 
ground that their responsibility ends 
with recognizing the genuineness of 
the signature. 

The National Surety and United 
States Fidelity & Guaranty are now 
writing bonds to cover bank check 
frauds. 








Fourth Liberty Loan 
Subscriptions 




















_ Subscriptions made to the fourth 
issue of Liberty loan bonds, by some 
of the casualty companies in addition to 
those already reported, follow: 


American Indem., Texas...... 
Bankers Automobile ......... 6,000 





Employers Liability .......... 1,000,000 
Lincoln Accident, Neb. ....... 6,00 
Lumbermen’s Mut. Cas., Ill... 20,000 
Mitre, TAMDIICY, IN. Se. 5 o's a cs e's 250,000 
Michigan Live Stock ......... 10,000 
Nati. Accident, Neb. .......... 10,000 
Natl. Life, U. BAY hc a 400,000 
Time, 7 ee ere 5,000 
Western Acci. & Indem. ...... 10,000 


Many Influenza Claims 
The epidemic of influenza that is 
sweeping over the country is causing a 
multitude of health insurance claims to 
be made at various offices. Usually these 
claims are of short duration. A person 
either gets over influenza in a few days 

or it develops into pneumonia. 





LIVE STOCK CIRCLES 


NEW COMPANY FOR CHICAGO 








Illinois Live Stock Indemnity Being 
Organized With $100,000 Capital 
by E. H. Riddle of Des Moines 





A new live stock insurance company, 
the Illinois Live Stock Indemnity Com- 
pany, is being organized in Chicago. 
It is being promoted by E. H. Riddle, 
who organized the National Live Stock 
of Des Moines, Ia. Headquarters have 
been established at 305, 417 South 
Dearborn street. The company will 
have a capital stock of $100,000 which 
will be sold at two for one. While 
the company plans to write a general 
live stock business it will specialize 
upon the writing of hogs. A flat rate 
of $1 per head will be charged, and if 
a loss occurs the animal will be settled 
for on a basis of three-fourths of the 
value at the time of death. 

Wyman N. Lovejoy, one of the 
prominent hog raisers of the country 
is president of the company. H. W. 
Mahan, president of the South Side 
State Bank of Chicago is treasurer. L. 
E. Frost, editor and publisher of the 
Berkshire World and Duroc Bulletin 
is vice-president of the company. Dr. 
O. E. Dyson, well known as consulting 
veterinarian for various packing inter- 
ests, is veterinarian director of the 
company. During 1913 Dr. Dyson was 
Illinois state veterinarian and during 
his term of office the wide spread out- 
break of the foot and mouth disease 
was __ successfully combated.  E. 
Riddle, who is in active charge of the 
company’s affairs assisted in the pro- 
motion of the National Live Stock and 
the Farmers Live Stock, both of Des 
Moines. 


Plate Glass Meeting 


NEW YORK CITY, Oct. 15.—A speciai 
meeting was held here for the purpose 
of considering the proposition to amend 
the plate glass policy so as to specifically 
exclude losses occasioned by explosion, 
unless a rider is attached, extending the 
coverage to that hazard, for which an 
additional premium is to be charged. 
Practically all companies at the meet- 
ing agreed to adopt the proposition. 
After the meeting was held it was learned 
that one or two companies that were 
not represented opposed the restriction, 
contending that the explosiom hazard 
was one of the main reasons for a prop- 
erty owner to carry plate glass insur- 
ance. They intimated that they would 
continue the present form, notwithstand- 
ing the action of the majority of com- 
panies. 

The Chicago commission question was 
taken up, and it was finally decided to 
fix a uniform standard of commission 
rates in Chicago, 35 percent to be paid 
to general agents, 30 percent to class i 
agents of the Chicago Board and 20 
percent to other local agents and brokers. 





MADE IN GERMANY 
PRODUCTS NOT LIKED 


(CONTINUED FROM PAGE 1) 


constitution forbids favoritism, privilege, 
and class legislation; hence, he proposes 
to wreck so much of the constitution as 
guarantees personal liberty and protects 
the weak and downtrodden, thereby to 
make room for his Prussian system, for 
Prussianism cannot be established in 
America until our written constitutions 
are destroyed. 


Provision Is Now Sufficient 


No one opposes health insurance for 
wage earners or for anyone else. Such 
insurance is as legitimate and desirable 
as life or other forms of insurance. The 
law already provides for it, and the legis- 
lature has full power to make further 
provision as needed. The opposition is 
to the scheme to get power by constitu- 
tional amendment to ignore certain classes 
of people, such as the unemployed, the 
farm laborers, the independent workers 
or tradesmen, the down-and-outs, and 
in fact every class that the commission 
may desire to ignore. The people will 
have an opportunity to reject this un- 
American scheme by voting “no” on the 
proposed constitutional amendment at 
the November election. 












ChicagoBonding&InsuranceCo. 


LINES OF INSURANCE WRITTEN 








Bonds 


Fidelity 
Official 
Judicial 
Contract 
Depository 
Miscel- 


Insurance 








Accident 
Health 
Liability 
Automobile 
Plate Glass 











laneous Burglary 
Admitted Assets Capital Net Surplus 
$1,801,040.80 $500,000.00 $296,048.32 


O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 


Home Office:-—CHICAGO, ILL. 
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AGENTS WHO WRITE 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J.C. O. MORSE, President 
‘Conservative but Aggressive’’ WICHITA, KANSAS 
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THE HOOD AGENCY, Inc. 


Largest Insurance Agency in the N ae tune 
Specializing in Workmen’s Compensation, Casualty, 
Fire and Tornado and Surety Bonds 
GENERAL AGENTS 


THE OCEAN ACCIDENT & GUARANTEE CO., Ltd. 
Phoenix Building, MINNEAPOLIS, MINN. 
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COMPLETING TERM CONTRACTS 


Contractors Have Found Unforeseen 
War Conditions Have Imposed 
Onerous Burdens on Them 


The Fidelity & Deposit calls atten- 
tion to the fact that many contractors 
have been greatly embarrassed where 
they had long term contracts entered 
into prior to the time the United States 
declared war. Since then unprece- 
dented conditions have arisen which 
could not -have been foreseen. To 
carry out these contracts means seri- 
ous financial embarrassment to the 
contractors. The Fidelity & Deposit 
says that New York is the only state 
which has recognized that the terms 
of these contracts have become unjust 
and oppressive. A law was passed 
known as the Walters act, by which a 
contractor may obtain release. In ac- 
cordance with this law, a number of 
contracts which were proving very 
burdensome to the contractor have 
been cancelled and annulled. The con- 
tractor is allowed under the law to com- 
plete the contract for the actual and 
necessary cost and expense of the 
completion of the work without, of 
course, profit to the contractor. The 
conditions have become burdensome 
to almost all of these contractors, ow- 
ing to the much higher prices of labor 
and material. The parliament of Eng- 
land and the French government have 
granted release to contractors similar 
to that allowed by the recent New 
York law. 


Big Bond Signed 


CLEVELAND, Oct. 15—F. B. Owen, of 
Owen, Crowell, Laurenson & Co., Cleve- 
land, has just returned from the east, 
where he arranged the bond and various 
forms of insurance in connection with 
the $3,500,000 contract of John Gill & 
Sons, for the construction of the United 
States Naval Training Camp at Hampton 
Roads, Va. The bond is in the sum of 
$1,050,000, and was signed by the Fidelity 
& Deposit, as sole surety. It is estimated 
that the total premiums on this project 
will exceed $100,000. 


Plan of Defaulters 


A number of surety adjusters find that 
the defaulters within military age are 
taking advantage of the situation and en- 
listing at once with the hope of getting 
into service and therefore thwarting any 
attempt to prosecute them. One large 
city office states that it has had a dozen 
or more cases recently. It would require 
considerable red tape to bring a man 
back and prosecute him. The position of 
the company in the premises would be 
guided largely by the amount involved. 





Hard Roads Movement 


If the $60,000,000 state bond issue for 
hard roads meets with the approval of 
the people of Illinois at the November 
election this fall the surety premiums 
on the entire job will be something like 
$900,000. No taxes will be levied to pay 
for any part of this issue, as automobile 
license fees will pay the entire cost. The 
bill passed the last legislature and now 
goes to a referendum election. It pro- 
vides for a 4,800 mile road system. Noth- 
ing will be done towards selling the 
bonds until after the war. 


DEPOSITORY BONDS 
ON PRIVATE CONCERNS 


(CONTINUED FROM PAGE 1) 


the concern operating upon the branch 
office system. In many instances it is 
‘necessary to permit branch managers 
to have on hand at all times a sizable 
bank account. In many cases too much 
Tesponsibiliy is vested in the man in 
charge of the division office. It is un- 
fair to make a branch manager respon- 
sible for the solidity of a bank in which 
1s deposited, say, $50,000 or $60,000. 
With a depository bond costing only $5 
a thousand the security is certainly low- 
Priced. - 
Protection for Large Profits 


Many concerns are making unusual 
Profits just at this time. Dealers in every 
conceivable kind of farm implements and 
machinery are reaping handsome profits. 








ELMER H. DEARTH 


General Casualty & Surety Company 
114 WOODWARD AVENUE, DETROIT 
A Michigan Company for Michigan People 
Live Agents Can Secure 
Liberal Contracts Up-to-Date Policies 


WRITE US 


President 














Automobile companies, dealers in acces- 
sories and concerns of every kind en- 
gaged in filling government orders are 
able to show large figures on the right 
side of the ledger. At the same time 
they have no positive aSsurance of the 
future. The government is equipped 
with broad powers and with one fell 
swoop may curtail production 40 to 50 
percent. 


Bank Robberies Help 


Chicago agents who were alive to the 
Situation were able to make the bank 
holdups last winter count for real busi- 
ness. Several banks were robbed in a 
daring manner within a short period dur- 
ing the severe weather, serving to prove 
that a bank with a good sized surplus 
might have half of its reserve wiped out 
in a single night. A bank might be 
officered by unusually able men, finan- 
cial experts and having a long experience 
in banking circles, but all this is of no 
importance when a bank is robbed. 

There are many national organizations 
or eastern concerns maintaining branches 
throughout the west and south that for 
business reasons deposit their funds in 
the different cities in medium grade 
banks. Business arrangements are often 
made with the smaller banks that are 
very satisfactory to houses operating on 
the branch office system, but it is often 
the case that the banks selected are by 
no means the strongest in a town. In 
such cases depository bonds are an ac- 
tual necessity. 

It is interesting to observe that the 
Liberty loan campaigns have actually 
drained the resources of some of the 
smaller banks. In the first place, the 
money that is going into Liberty bonds 
has retarded the growth of the savings 
accounts, thus keeping from a bank the 
funds upon which the most interest is 
earned. The effect on some banks has 
been serious, and while it is still pos- 
sible to exhibit an apparently sound 
financial statement the condition of some 
banks is actually rather precarious. 





Chicago Plate Glass Conditions 


NEW YORK CITY, Oct. 14.—The offi- 
cials of the plate glass companies are 
working on the Chicago situation and 
feel that ultimately it will be solved to 
their satisfaction. The Cook County Plate 
Glass Exchange is now in the hands of 
the companies and they are undertaking 
to guide its activities. Companies here 
Say that an increase in premiums was 
imperative at Chicago, as the business 
there could not be written profitably at 
the great increases in price of glass. The 
companies feel that if some of the op- 
posing agents in Chicago had not blocked 
the original system it:could have been 
maintained without great protest from 
the assured. 

Some of the officials say that whether 
the companies are able to bring about a 
restriction in the number of general 
agents to one office at present, it is 
bound to come later on. If commissions 
to class one agents are to be restricted, 
a plate glass company, it is argued, 
should not have the privilege of appoint- 
ing more than one general agent, as the 
rule would be taken advantage of in 
order to pay another office excess com- 
missions by making it a general agent. 
New York has set a rule in principle and 
a similar rule is followed here so far as 
workmen’s compensation is concerned. 
The companies are handling this subject 
and declare it is one for them to work 
out on a broad program. 


Losses Not Heavy 


Comparative little damage was done to 
plate glass in New York and Brooklyn 


4through the destruction of the T. A. Gil- 


lespie great munition plant at Morgan, 
N. J. The explosions were not as bad as 
the memorable one at Black Tom and the 





plate glass companies have not suffered 
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GEORGIA CASUALTY COMPANY 


Macon - Georgia 


ADMITTED ASSETS............$1,874,232.97 


SURPLUS & RESERVES TO 
POLICY HOLDERS ........... 1,688,506.87 


PREMIUMS WRITTEN in 1917.. 1,941,876.26 
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Assets: Over $1,500,000.00. :: 


SEALY HUTCHINGS, President. 
GEO. SEALY, Secretary. 


and Collisicn. 
Fidelity and Surety Bonds. 


AMERICAN INDEMNITY COMPANY 


HOME OFFICE: GALVESTON, TEXAS 


Under Supervision United States Treasury Department 


Surplus as to Policy Holders: Over $900,000. 


(At the close of business June 30th, 1918) 
OFFICERS: 


We write the following lines: Automobile—Fire, Theft, Liability, Property Damage 
i Public, General and Elevator Liability. 


RESPONSIBLE AGENTS WANTED WHERE NOT REPRESENTED. 


L. A. ADOUE, Vice-President. 
J. F. SEINSHEIMER, General Manager. 
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Paid-in Capital $1,500,000. 


Business-Builders 
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Liability, Accident, Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 
Massachusetts Bonding & Insurance Company 


T. J. FALVEY, President 
Write for Territory. 




















Agents Wan‘ed: To sell an unrestricted Acci- 
dent and Health policy costing $9.00 quarterly. 
Covers every disease and every accident. Lib- 
eral commission paid to live producers. 


Central Business Men’s Association, 
Westminster Bldg., 
CHICAGO, ILL. 











nearly as much as through that one. Al- 
though undoubtedly much window glass 
was destroyed, the effects of the explo- 
sions did not reach the greater centers 
of plate glass. The exact loss to the com- 
panies cannot be known definitely for 
some little time, as apart from the com- 
putation of broken glass the question of 


on whom the responsibility for the loss 
will fall is yet yet a matter of conjecture. 
In the Black Tom case the question of the 
liability of the railroads was raised by 
the insurance companies and in the Mor- 
gan disaster it may well be that the final 
responsibility will fall upon the Federal 
Government. 
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SAFETY FIRST FOR SURETY AGENTS 








O not go about writing surety 
[) bonds with the idea that you 
have all the points of underwrit- 
ing in mind. You do not remember 
them all. You cannot remember them 
all. One of our most successful bonding 
agencies executed an administrator’s 
bond not long ago in which the appli- 
cation showed that the applicant was 
indebted to the estate in the sum of 
$3,000. This agent no doubt knew that 
on the failure of the applicant to pay 
that $3,000 we, as the surety, would 
have to pay it for him. But he forgot. 
He simply assumed that he could not 
make an error of this kind on any of 
the cardinal points of underwriting in 
this class—imagine his chagrin and em- 
barrassment upon having the rule 
called to his attention. And think of 
the blot on his record as an agent and 
the effect on his contingent commis- 
sion. 
Principal Causes of Loss 


What applies to judicial cases, also 
applies to the other lines, particularly 
to contract bonds. In this last-men- 
tioned class the principal causes of 
loss are: 

1. Absolute failure of the agent to 
verify financial statements. 

2. Failure to properly inquire into the 
nature of the work and into the con- 
tractor’s ability and experience in the 
particular line of contract to be bonded. 
(This indicates that the. agent had in- 
sufficient knowledge of the contract, its 
nature, and how payments were to be 
made, and relied solely on what appeared 
to be a good financial statement; fre- 
quently our records show one class of 
contract, and our loss attorney discovers 
that the work is of an entirely different 
kind when making the investigation.) 


Exact Description Needed 


3. Failure to set out on the financial 
statement the exact description or loca- 
tion of real estate. For instance, a less 
was paid by this company in a case where 
the financial statement contained the fol- 
lowing language, used by the agent: 

“Farm 180 acres—value $18,000.00.” 

When claim was made it became neces- 
sary to locate this real estate. The con- 
tractor was antagonistic, and after labor- 
ing for fully two months the property 
was located in a county in an adjoining 
state—too late to be of value in averting 
a loss. The contractor had. deeded the 
property to avoid execution and the four 
months’ period in bankruptcy had ex- 
pired during our search. , 


Vaguely Described 


In many other instances the real estate 
is vaguely described as follows: 

“18 lots” 

“House and lot” 

“Farm” 

“Section of land in County” 
and such other language, so indefinite as 
almost to suggest that the agent was 
in a conspiracy to keep the information 
from the company. We know this is not 
true, but nothing can justify an agent’s 
carelessness in thus reporting assets. 


Need to Be Written Plainly 


4. It should be unnecessary for us to 
call the attention of agents to the neces- 
city of filling out applications on the 
typewriter, or if that be not possible, 
then to write legibly. Cases ‘are fre- 
quently referred to the claim division so 
badly written as to require the services 
of an expert in deciphering. 

5. Copies of the contract and speci- 
fications should accompany the applica- 
tion. If the contract is one upwards of 
$10,000.00, it is absolutely essenial to 
proper underwriting that these docu- 
ments be available to the home office. If 
possible they should be identified both 
by the contractor and the obligee, so in 
case of claim we will have before us at 
once all of the necessary papers to prop- 
erly instruct attorneys and to make an 
intelligent check of changes, over-pay- 
ments and other increases of hazard to 
the company, as surety. 





Progress Reports 
6. Progress reports are required for 
the purpose of keeping the home office 
informed of the progress of the-work, 
and in order to determine the additional 
premium where the contract exceeds the 
original amount, Many agents feel, and 


BY E. L. Hoen Maryland Casualty 








the securing of these reports is unneces- 
sary. Yet they are relatively of even 
greater value to the company in case of 
claim, than copies of the contract or 
specifications. When a claim is made sin 
a case where wé have before us approxi- 
mately the status of the contract, much 
time is thereby saved, and our decisions, 
which in all cases are of necessity quick 
decisions are more accurate. 


Report May Be Important 


A report indicating delay may mean 
little if the contract is 90 percent com- 
pleted, but means a great deal if it is 
only 10 percent completed. We are also 
enabled to more quickly judge the haz- 
ard as to furnishers of material. When 
claim is made by materialmen it is most 
important that we immediately have the 
status of the work, to give us an indica- 
tion of what the actual conditions are 
with regard to the payment of labor and 
material, but most particularly as to the 
deliveries, and what has been said above 
regarding the percentage of completion 
applies with equal force here. 


Reports May Be Accurate 


The furnishing of these reports is of 
no value to us urless they are accurate; 
you should regard them as an absolutely 
necessary barometer of surety under- 
writing and claim handling. Wherever 
possible they should be signed by the 
contractor, excepting the last one, which 
should be secured from the owner and 
which should set out the amount of the 
contract, with additions, and the accept- 
ance of the work by the owner. Too 
many agents regard the securing of these 
reports as superfluous work, follow the 
line of least resistance, and get the re- 
ports from whoever is available. We 
are frequently stopped from asserting 
defense of lack of notice when the infor- 
mation is conveyed to us by the obligee 
by way of a progress report. Therefore 
progress reports should if possible al- 
ways be signed by the contractor. 

In judicial cases, probate bonds, attach- 
ment and replevin, or any form of bond 
which is filed in an action, the status of 
the case should be obtained from the 
books of the clerk of the court, and 
should be accurate. 


Banks Increase Insurance 


Many of the country banks within a 
distance of 250 miles of Chicago have 
been increasing their burglary insurance, 
largely on account of the fourth Liberty 
bonds that they will carry. Furthermore, 
the banks were dismayed by the recent 
jail delivery at Chicago, where desperate 
criminals were allowed to escape. The 
tendency of the times is for the banks 
in outlying districts and country towns 
to carry full protection. 


Montana Federation Meets 

The Montana Insurance Federation held 
its annual meeting at Hunters Hot 
Springs last week. There were 130 dele. 
gates present. T. M. Swindlehurst of 
Livingston was elected president, and 
Arthur Merkle of Butte, secretary. 

The convention passed a resolution by 
which its members pledged themselves to 
aid in every way the prosecution of the 
war, and to hold themselves ready to 
respond promptly to any demands made 
on them in the premises. 

They also passed a resolution binding 
the federation to uphold and advocate 
safe and sound legislation on insurance 
in this state, and mapped out a vigorous 
plan of campaign to secure membership. 


Insurance Federation Meeting 

Due to public health conditions and 
the embargo upon all public meetings as 
a preventive measure in the influenza 
epidemic now sweeping the country, the 
fourth annual convention and war con- 
ference of the National Council of Insur- 
ance Federations, which was scheduled 
to be held in Atlantic City, N. J., Oct. 
28-29, has been postponed. The meeting 
will be held at the Hotel Astor, New 
York, Dec. 2-3, at which time the origi- 
nal Atlantic City program will be pre- 
sented. 


Scott in New Quarters 

TOPEKA, KAN., Oct. 15—B. P. Scott, 
superintendent of agents for the North 
American Accident of Chicago, has se- 
cured offices in the New England build- 
ing, the home of most of the insurance 
companies operating in Topeka. The 
agency business of Nebraska, Kansas, 
Missouri, Oklahoma, Texas and Colorado, 
and possibly some other southwestern 
states, will be handled from the Topeka 
headquarters. Mr. Scott formerly lived 
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INSURANCE CO. OF NEW YORK 
Home Office: 47 Cedar St., New York City 
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WOMEN are rapidly re- 
placing men in almost all 
occupations. Our ‘‘Wage 
Earner’s Policy” and ‘‘Busi- 
ness Women’s Policy” offer 
protection to all classes of 
women. 

Agents, both Male and 
Female, wanted for desira- 
ble territory. 
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have often expressed the conviction, that 
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The American Credit-Indemnity Co. 


The American’s Unlimited Policy not only saciaiiel al absolute protection against abnormal loss on 
all outstanding covered accounts, but serves to prevent losses. 


If you are a manufacturer or jobber, write for the full particulars of this service. 
415 Locust St., St. Louis, Mo. 
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“FORREST’S PET” 


Some of the members of the HeEatrH } 


& ACCIDENT UNDERWRITERS CONFERENCE 


are beginning to refer to any agitation | 


for a new system of bookkeeping in the 
monthly payment business so that the 
companies will get some advantage 
from the first month’s premium as 
“Forrest’s pet.” As is known, Secre- 
tary ALFRED E. Forrest of the NortH 
AMERICAN ACCIDENT has been very dili- 
gent and outspoken in advocating the 
collection of the first month’s premium 
by the company and the return to the 
agent of his proper commission on this 
premium. At the present time a pol- 
icy fee is collected which includes the 
first month’s premium, all being re- 
tained by the agent. 


It costs between 20 and 25 cents to 
put a policy through the books. The 
company pays taxes on the first 
month’s premium and has claims on the 
initial month’s business. A company 
therefore must rely on subsequent pre- 
miums to recoup. 

There is much merit in Mr. Forrest’s 
plan. He is looking into the future 
and we believe that he sees accident 
insurance will be required to give a 
good account of itself under a search- 
ing light that will be turned on it. He 
feels, therefore, that preparation should 
be amply made. Mr. Forrest himself 
is consistent in that he has rearranged 
his agency contracts so that the com- 
pany gets a part of the first month’s 
premium. At the recent meeting of 
the HeattH & AccIDENT UNDERWRITERS 
CoNFERENCE Superintendent of Agents 
B. P. Scort, of the NortH AMERICAN, 
gave some of the results of this plan. 
He quoted figures and gave statistics, 
all of which went to show that the 
agency plant of the company is on a 
firmer basis and that the agents are 
satisfied. 

We feel that the disability companies 
must meet the question of acquisition 
cost in the future and must justify it 
or some drastic action will be taken. 
Accident officials must look beyond 
the conditions of this day. Tomorrow 
there will be a reckoning. All indus- 
tries, all activities, all lines of effort 
will be put to the acid test and they 
must justify themselves and give value 
received. 

Accident insurance has contributed 
greatly to the welfare and well being 
of mankind. It has been and is one 
of the great, beneficent businesses of 
the day. In the competitive strife for 
business, companies have gone too far 
in securing business and liberalizing 
policies. We should get back to.a safe 
and sane basis. 
be settled by the men in the business 
themselves. Accident and health in- 
surance is one of the necessary indem- 
Nities of today. It is necessary to re- 
duce and minimize the waste of life. 
It is time interruption indemnity. Be- 
ing what may be termed one of the 
essentials in human life standards will 
naturally be established and the busi- 
ness must be squared by them. The 
Sooner the officials and agents get to- 


These questions should, 


gether and do the squaring the better 
it will be. 





BURGLARY CLEARING HOUSE 


Is it not time for the burglary com- 
panies to establish a clearing house for 
information on burglary risks the same 
as the life companies have for rejected 
risks? The accident companies have 
a bureau where information is inter- 
changed. The burglary companies cer- 
tainly have a sufficient number of re- 
jected risks to make a good sized bu- 
reau. It is high time that the crooks 
should be unable to get burglary in- 
surance. 

Under the present practice an as- 
sured may defraud a company and be 
unable to get a further policy from 
that corporation. However, he can go 
to 12 or 15 other companies and get 
insurance. Thus we have the honest 
assured being taxed for the benefit of 
the dishonest. The companies owe it 
to the public to establish a clearing 
house where all rejected or suspicious 
claimants or applicants can be re- 
ported. There is no finer avenue for 
the crook to work than in burglary in- 
surance. It is time that suspicious as- 
sured or those known to be dishonest 
should be unable to get further insur- 
ance. This elimination can only be 
brought about through common knowl- 
edge communicated to all the compa- 
nies. The time has passed when bur- 
glary companies should underwrite on 
faith. Companies today that are mak- 
ing any money on burglary insurance 
are inspecting their risks and doing 
much selecting and rejecting. We be- 
lieve that the brakes should be set and 
the burglary companies should do 
everything in their power to make it 
impossible for dishonest assured to 
get further insurance. A burglary in- 
surance claim bureau is badly needed. 





Personal Glimpses of 
Casualty Men 





Merle X. Boyer, the 18-year-old and 
only son of C. Boyer, manager of 
the casualty department of the Na- 
tional Life, U. S. A., died of pneumonia 
last week. He was located at Car- 
thage College, at Carthage, Ill, and an 
instructor in the army training corps 
at that institution. He was removed to 
a hospital at Keokuk, Ia., and Mr. 
Boyer hurried to his bedside from 
Texas. 

Two western men led the entire or- 
ganization of the Travelers in the thrift 
campaign that the company carried on 
from January to June, inclusive. In 
the sale of war savings stamps the 
leader was Thomas F. McGee of Day- 
ton, Ohio, and in the contest for pre- 
miums the national leader was Harry 
T. Morgan of Springfield, Ill. The 
amount of new accident premiums 
written in the contest was approxi- 
mately $650,000, the amount paid for 
about $500,000. The company will 
make a special subscription for Lib- 
erty bonds equal to the gross amount 
of contest premiums paid for. Orders 
taken were equal to over 4,000,000 thrift 





stamps. Mr. McGee began with the 
company last February and Mr. Mor- 





gan has represented the Travelers 
since Oct. 18, 1905. That these men 
led the Travelers organization is proof 
positive of their high qualities of abil- 
ity and salesmenship. In contest pre- 
miums F. C. Neill, of Philadelphia was 
second; E. F. Tuck of Canton, Ohio, 
third; Ww. I. Tompkins of Massillon, 
Ohio, fourth and F. E. Bruce of Cleve- 
land fifth. Those who followed Mr. 
McGee in the sales were as follows: 
E. L. King, San Francisco, Cal.; B. J. 
Kloster, Sioux City, Ia.; J. M. Wheeler, 
Saginaw, Mich.; O. L’H. Britton, Bing- 
hamton, N. Y. 


The Employers’ “Indemnity Corpora- 
tion, Kansas City, buying heavily of 
Liberty Bonds of the fourth issue, also 
did a graceful thing for its employes. 
It bought a bond for each of the 35 
employes except the executive officers, 
and will deliver the bonds to the em- 
ployes who are still with the company 
on Sept. 1, 1919. The idea of this pur- 
chase sprang from the fact that a few 
employes were unable to purchase 
bonds and the corporation wished 
every member of the force to have 
one. 

Ernest R. Brown, owner of the 
Brown Hotel in Des Moines, has pur- 
chased an additional building, the Mel- 
rose, and will run it as an annex to 
the Brown. Mr. Brown is secretary 
and manager of the Interstate Busi- 
ness Men’s Accident Insurance Asso- 
ciation. 


Edwin W. DeLeon, former president 
of the Casualty Company of America, 
committed suicide the other day in the 
office of his lawyer in New York City. 
Financial troubles are given as the 
reason for the act. Mr. DeLeon was a 
gifted man in many ways. He was 
manager for the Travelers at Atlanta 
and afterwards went to New York, 
taking charge of the company’s office 
there. In 1898 he became manager of 
the New York branch office of the 
Maryland Casualty and five years later 
resigned to assist in the organization 
of the Casualty Company of America. 
He become its first vice-president and 
in 1909 was elected president. Since 


TO SEEK RESTRICTIONS 
AMENDMENTS 





ARE NEEDED 





Superintendent Potter of Illinois Will 
Doubtlessly Secure Changes in Law 
Regulating Interinsurers 





SPRINGFIELD, ILL., Oct. 16.—In 
view of the fact that the law in Illi- 
nois is vague and indefinite as to its 


meaning and does not provide for 
proper supervision either over in- 
terinsurers or Lloyds associations 


and no standard of solvency is fixed 
for either by the Illinois law, it is very 
probable that at the coming session of 
the Illinois legislature Superintendent 
F. W. Potter will ask for some needed 
amendments. 

The law of this state which was 
passed in 1911, as applicable to Lloyds, 
permits them to operate without prac- 
tically any funds and foreign Lloyds 
are not at the present time required 
to have any assets in the United 
States. The business of interinsur- 
ance is growing rapidly in Illinois. 
Persons who are operating reputable 
exchanges of this character are anx- 
ious that they shall be placed in such 
a position by legislation as will give 
them recognition by the insuring pub- 
lic as solvent concerns that will be 
able to carry out their contracts. No 
doubt all these parties will agree with 
Superintendent Potter upon some form 
of legislation to be presented at the 
coming session. 


Bar Committee Report 


Much interest is manifested in the re- 
port of the insurance committee of the 
American Bar Association, owing to the 
growth of interinsurance in the United 
States, as to what recommendations 
would be made by it regarding this class 
of insurance. The committee proposes a 
complete law for interinsurers and one 
which fixes a standard of solvency. Its 
proposed law provides for the writing of 
any kind of insurance that other com- 
panies may do except life. Before an in- 
terinsurance organization can receive a 
license it must have applications for not 
less than 75 separate risks and the appli- 
eations for insurance must aggregate 





the company retired from the field he 
has been in the insurance brokerage 
business. 


Samuel W. Wilkinson, well known as 
a surety underwriter, died last week at 
his home in Cranford, N. J., from pneu- 
monia. He started in the surety busi- 
ness at Cleveland with the old Bankers 
Surety and when the Maryland Casualty 
took over that company, he joined the 
Maryland as manager of the fidelity 
and surety department at the New York 
office. He then went with the New Eng- 
land Casualty of Boston as superintend- 
ent of agents. Later he was connected 
with the London & Lancashire Indem- 
nity and more recently with the Globe 
Indemnity. At the time of his death 
he was superintendent of the middle 
states contract department of the Na- 
tional Surety. 


Frederick Richardson, manager of 
the General Accident was elected presi- 
dent of the Insurance Institute of 
America at its annual meeting in Bal- 
timore this week. C. H. Holland, man- 
ager of the Royal Indemnity was made 
honorary vice-president. A full ac- 
count of the meeting can be found in 
part one of this issue. 





Entering Coast Field 
The Republic Casualty of Pittsburgh 
has been licensed by the California in- 
surance department. and is also enter- 
ing Utah, Oregon and Montana in the 
Pacific Coast field. 


B. J. Nietschmann, who has been in the 
Chicago office of the National Surety, has 
been appointed manager of the Milwau- 





kee office of the company. 


not less than $1,500,000, excepting only 
the business of employers’ liability and 
workmen’s compensation insurance, 
which requires a total annual payroll of 
$1,500,000. 


Other Requirements Made 


Before the organization can receive 
its license the attorney-in-fact or man- 
ager for the subscribers at the exchange 
must possess at least $50,000 of assets, 
and the standard of solvency requires 
that this amount of assets must be kept 
on hand at all times. In addition, the 
exchanges are required to maintain the 
same reserves as stock companies, being 
a reserve fund of 50 percent of the 
amount of advanced premiums or depos- 
its on contracts running one year or less, 
and prorata on contracts running more 
than one year. The exchange shall be 
subject at all times to supervision and 
inspection by the insurance department, 
and also be charged the same fees and 
taxes as stock companies, and their 
agents must be licensed by the insurance 
department. 


Provisions for Lloyds 


Similar requirements are provided in 
the law for the organization of Lloyds, 
which are designated as “underwriters.” 
However, no Lloyds is to be licensed that 
does not contain the names of at least 
25 .underwriters. The standard of sol- 
vency fixed for Lloyds is assets of $100,- 
000. They are required to maintain re- 
serves the same as are provided for stock 
companies doing similar business. They 
shall be at all times under the supervi- 
sion and inspection of the insurance 
superintendent and pay the same fees 
and taxes as are required of companies 
doing similar business. The limit of a 
single risk is placed at one-fifth of the 





amount of assets possessed by the Lloyds. 
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CHANGES MADE IN ITS RULES 





Industrial Commission of Wisconsin 
Announces Some Amendments to 
Its Regulations on Claims 





MADISON, WIS., Oct. 16.—The In- 
dustrial Commission today announced 
the adoption of amendments to its 
rules of practice in the administration 
of the compensation act, with refer- 
ence to the reports required from in- 
surance companies and_ self-insured 
employers. One amendment requires 
such companies and employers to file 
with the final report in each compensa- 
tion case in which there is any perma- 
nent disability, a copy of a report from 
a reputable physician showing the ex- 
tent of disability. Another amendment 
requires a physician’s report in all 
cases in which stipulations of facts are 
submitted by the parties to the com- 
mission to enter an award thereupon. 

Ninety-five percent of all compensa- 
tion cases in Wisconsin are settled atto- 
matically between the parties without 
requiring any formal hearings on the 
part of the industrial commission. The 
commission, however, checks all settle. 





ments made in these cases to make cer- 
tain that payments of compensation are 
made in accordance with law. It has 
been found difficult in many cases to 
determine whether this is being done, 
because the exact extent of the injury 
was not clearly stated. It is for this 
reason that the commission has adopted 
amendments to its rules of practice 
requiring the filing of doctors’ reports 
in all cases in which there is any per- 
manent partial disability. These doctors’ 
reports may be presented in any form, 
but should state clearly the extent of 
the permanent disability. 


H. M. Good 


H. M. Good, manager of the insurance 
department for the J. B. Streeter Corpor- 
ation, at Devils Lake, N. D., has resigned 
to become state agent in North Dakota 
for the health and accident department 
of the Continental Casualty. Mr. Good 
will make his headquarters at Devils 
Lake. 


H. K. Mansfield 


H. K. Mansfield, assistant manager of 
the Omaha branch office of the Fidelity & 
Deposit, has been appointed acting mana- 
ger during the absence of Harry S. Byrne, 
who is in the officers’ training camp at 
Jacksonville, Fla. 

















Boiler inspections are divided into 
two general classes, internal and ex- 
ternal. When an application for steam 
boiler insurance is received, the com- 
pany proceeds to arrange. for an in- 
ternal or, as sometimes called, a gen- 
eral inspection. Approval of the risk 
for insurance is based upon the condi- 
tion of the boilers as disclosed by the 
first inspection. Therefore, if a num- 
ber of boilers are to be covered, it is 
imperative that internal inspections be 
made on as many boilers as the as- 
sured can conveniently shut down. For 
such general inspections it is necessary 
that the manhole plate and all hand- 
hold plates be removed, the boilers cool 
and thoroughly cleaned out. In addi- 
tion to entering the boiler through the 
manhole, the inspector must also crawl 
into the firebox. A thorough examina- 
tion of the shell and tubes is made for 
signs of pitting or bagging, and the 
entire boiler and its fittings, such as 
blow-off valves, main steam pipes, etc., 
are given a hammer test. This test con- 
sists of tapping with a light hammer, 
the inspectors judging the thickness of 
the metal by the sound. Note is made 
of the pitch number and size of the 
rivets, number and size of the braces 
and other items that determine the 
strength of the boiler. The water col- 
umn is examined to determine whether 
it is set high enough on the boiler, the 
steam gauge is tested with one carried 
by the inspector to see if it is regis- 
tering correctly, and the safety valve 
must be examined to determine its con- 
dition. The internal or general inspec- 
tion which I have described to you is 
that of a horizontal tubular boiler, the 
most common type in use for power 
or high pressure purposes. On other 
boilers differing in type and construc- 
tion the same general procedure would 
be followed out. 


Hydrostatic Test 


Not all boilers are of such construction 
as to be actually entered by the inspec- 
tor. In such cases the internal condition 
is determined as well as can be, through 
the handholes, small openings provided 
for this purpose. A hydrostatic pressure 
is often applied to boilers of this type 
which consists of filling the boiler full 
of water, then by means of a pump forc- 
ing in additional water sufficient to run 
the pressure up to a point one and one- 
half times as great as the steam pressure 
desired. Boilers which have been moved 
to a new location or reset are usually 
subjected to this hydrostatic test in ad- 
dition to the hammer test. 

The inspector submits a complete re- 
port of this inspection to the company 
who in turn sends a detailed report to 


STEAM BOILER INSPECTION SERVICE 


BY HERBERT T. NORTH 

















the assured, making whatever recom- 
mendations it may deem necessary to put 
the boilers in a safe condition to oper- 
ate, or to improve working conditions. 
It often happens that a thorough in- 
spection such as described discloses some 
defect or weakness which requires im- 
mediate attention. Statistics show that 
one boiler in every one hundred and sev- 
enty is in such defective condition that 
it is unsafe to operate; that one boiler 
in every seven is found to possess dan- 
gerous defects, and that one boiler in 
every two is found to possess defects 
of a minor nature which, unless given 
prompt attention, might soon render the 
boiler unsafe to operate. 


Three Inspections a Year 


After a risk has been approved for cov- 
erage it is customary to make on boilers 
which are operated continuously the en- 
tire year three inspections a year, one 
internal and two external. The assured 
is notified when an internal inspection is 
to be made from a week to ten days 
previous, so arrangements can be made 
to have the boiler or boilers prepared as 
previously described. Usuaully no notice 
is sent when an external inspection is 
to be made, as in this way the inspector 
can obtain a better view of general oper- 
ating conditions than he could if he were 
expected by the engineer in charge. Boil- 
ers which are idle for a portion of the 
year, such as heating boilers, usually re- 
ceive one internal and one external in- 
spection a year. 

Internal Inspection 


The annual internal inspection of a 
heating boiler is of course made during 
the summer months, usually during July 
or not later than August, so that in case 
repairs are necessary the assured will 
have sufficient time to make them before 





the coming of cold weather. Special care 
is given to instructing the engineer or 
janitor in the correct and most economi- 
cal method of firing the boiler and the 
proper way in which it should be laid up 
during the summer months. The exter- 
nal inspection is made during the winter 
months when it can be seen in operation. 
These inspections, without question, in- 
crease the life of the boiler, reduce repair 
bills by discovering defects in time, cut 
down fuel bills by discovering faults of 
construction and operation, keep the 
owner in touch with actual conditions, 
help very effectually to prevent the boiler 
from giving out in the winter, when it is 
most needed and reduce the chances of 
explosion to a minimum. 

It is the custom of the companies to 
make two inspections annually of fly 
wheels, the first a complete static and 
running examination with a thorough 
hammer test and a careful inspection of 
the governing device, the second about 
six months later being a general running 
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The Masonic Mutual Accident 
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inspection and examination of,the gover- 
nor and at every inspection the general 
operating conditions are carefully ob- 
served. 


_ Casualty Notes 


The Hotaling-Jennings Company, of 
Butte, has been appointed general agent 
for Montana for the Royal Indemnity, 
succeeding R. B. Robertson, who has 
resigned to enter the army. 


The Texas Industrial Accident Board 
has completed its report for the fiscal 
year ending Aug. 31, last, showing a 
total of 52,725 accidents reported during 
the year, 223 of which were fatal. 

The Union Indemnity Exchange, an 
interinsurance concern organized among 
San Francisco jitney operators to write 
the latters’ jitney bonds, has been li- 
censed by the California insurance de- 
partment. 

M. W. Hardy, general agent for the 
New Amsterdam Casualty, a brother-in- 
law of McCombs, former Demo- 
cratic national chairman, has _ been 
elected a member of the board of direc- 
tors of the Union Trust Company of Lit- 
tle Rock. 
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Preferred Accident Insurance Company of New York 


The only Company confining its Accident and Health Business exclusively to “preferred” (non-hazardous) risks 


THAT’S WHY 


We offer larger benefits and better policies for the same premium than do companies insur- 
ing all occupations. If you write “preferred” business send for rates and sample policies. 


Get the Benefit Due Them as Superior Risks 


$12,000,000 Paid in Losses 


Net Surplus, $1,000,000 


80 Maiden Lane, New York 
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RODS ARE PATRIOTIC 


PROTECT FARM “ESSENTIALS” 





Much of the Millions in Food Values 
Still Stored in Unprotected 
Buildings 





Although winter is rapidly approach- 
ing, this is the best possible time for 
every farmer to consider protection of 
his buildings against lightning destruc- 
tion. He is being paid higher prices 
for his products than ever before and 
even though his tools and necessities 
are higher in price, they are not pro- 
portionately as costly to him now as 
10 years ago. In considering how he 
will invest this increased income, he 
owes it to the country to spend a part 
of it for the protection of his barn, 
house and efficiency against destruc- 
tion by lightning next spring and sum- 
mer. The United States Food Admin- 
istration urges lightning protection and 
his own interests demand it. 


Work in Off Season 


Last May the National Fire Protection 
Association held a convention in Chicago. 
Among the important problems to be con- 
sidered was the protection of automatic 
sprinkler systems against freezing haz- 
ards which would cripple or destroy effi- 
ciency of this protection. It was urged 
above everything else by members that 
ithe time to prevent freezing next winter 
was during the summer preceding, by 
impressing upon property owners their 
responsibility at this time for continuous 
production and by getting these prop- 
erty owners to install freezing preven- 
tion devices during hot weather. 

Likewise the time to prevent lightning 
losses next spring and summer is during 
the coming winter by impressing upon 
farmers their responsibility for farm 
efficiency and food conservation and by 
getting them to place lightning rods for 
service before they are needed to prevent 
loss. 

Reasons for Rodding 

These are the reasons the farmer will 
rod his property: 

A. To get security for himself. The 
Ontario department of agriculture 
says lightning rods are cheaper 
than insurance as a guard against 
monetary loss. Every one under- 
stands that insurance will not pro- 
tect property against loss; it is 
only an assurance of partial repay- 
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ment in currency if loss should oc- 
cur. 


B. To secure his efficiency as a farmer 


against interruption. Insurance 
money cannot immediately buy a 
barn and the tools and the animals 
it contains, in these days particu- 
larly. 

C. To safeguard the lives of himself 
and his family. The United States 
bureau of standards has recom- 
mended rodding of dwelling houses 
as a measure of life conservation. 

D. To aid his country win the war. 


Food Producing States 


The last named reason now takes 
precedence in importance. The farmer 
aids to win the war when he insures 
himself with lightning rods against in- 
terruption of his efficiency as a farmer, 
against loss of precious metals used in 
his barn and the tools it contains and 
against loss of food products. Almost all 
food consumed is under the farmer’s con- 
trol at one time or another. Ole O. Roe, 
state fire marshal of Iowa, says, “Take 
from the products of America what is 
raised in the two Dakotas, Nebraska and 
Kansas, Minnesota and Wisconsin, Illi- 





GETTING MY GOAT 


Every time I get mad it costs 
me money. Anger impairs my 
judgment, upsets my nerves, and 
actually ends in real regret. 

This does not mean that out on 
the rocks back of my cabin you 
will not find a goat. I have a 
goat, and every time I lose him 
the loss makes me sick. 

You can tell when my goat is 
lost. My face is ashen pale, my 
hands cold, my heart thumps, 
and somebody gets hell. 

Not long ago 2 man got my 
butting beast and got my whole 
system deranged for three days. 
I was morbid, nervous, sleepless 
—a physical wreck, a mental 
mutt. My services to myself 
were worth two dollars a day in 
counterfeit money.—Silent Part- 
ner. 











nois and Iowa, and Uncle Sam’s table 
would be scant indeed. The eight states 
named produced in the year 1917 more 
than 45 percent of the corn, more than 
41 percent of the wheat, more than 63 
percent of the oats, more than 63 percent 
of the barley, and more than 61 percent 
of the rye raised in the United States. 

“If to this be added the value of the 
cattle and hogs raised in these eight 
states, we find that with a population of 
less than 18 percent of that of the United 
States they produce in the aggregate 50 
percent of its staple foods.” Here in these 
eight states, all subject to severe light- 
ning dangers, is produced one-half the 
staple foods of the country. Have the 
farmers in these states recognized their 
full responsibility to the world at this 
time unless all reasonable precautions 
have been undertaken to safeguard this 
enormous life-giving wealth? 

It is a high grade of patriotism that 
seeks to save and produce more food. 
Lightning rods are instruments of home 
war efficiency. Lack of them may lead 
to the destruction of that which the gov- 
ernment wishes to buy with the money 
received for bonds and stamps. 
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OKLAHOMA LIVE STOCK 


INSURANCE COMPANY =: :: 


Licensed by the Oklahoma Insurance Department 


@ We are now ready to receive applications for agencies. { An Oklahoma Company owned and managed by Okla- 
homa people. You Oklahoma Insurance Agents, look up ‘the value of the Live Stock owned in Oklahoma. Live 
Stock Insurance is the most profitable to agents of any branch of Insurance, all annual business, high rate and good 
commissions to good producing agents. For Agency Contracts and Territory, address Home Office. 
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HE address of President A. D. 
[Baker of the Western Insurance 

Sureau at its semi-annual meeting 
last week was not only masterful but 
prophetic. He sees the necessity for 
clearing out the underbrush in fire in- 
surance so that there can be a clear 
view. It must be more responsive to 
the public, less sequestered and more 
cordial. Mr. Baker said in part: 


W E are going to be called upon by 
a more intelligent public  senti- 
ment to give a higher degree of service 
to the public in the future than we 
have in the past. In the past the 
theory has, to a certain extent, pre- 
vailed that we as insurance men are 
only to perform the duties of tax col- 
lectors; that whatever fire waste is, we 
are simply to collect from the public 
the necessary cost. 


ECHNICALLY the reduction of 

the fire waste is a public service 
and benefits the public in general 
rather than the insurance companies in 
particular. The public and the govern- 
ment, however, are beginning to re- 
quire of all great businesses that they 
not only make a satisfactory return to 
their stockholders, but that they satis- 
factorily serve the public. In the fu- 
ture, the. ability to perform what may 
be called unselfish public service is 
likely to be a condition precedent to 
the public support or public toleration 
of any institution or business. 


HE functions of the insurance busi- 

_ ness have made us the best authori- 
ties on how to prevent and reduce the 
fire waste. We must accept more seri- 
ously our portion of the burden of 
serving the general good, and must 
perform that service acceptably. I 
believe that the safety and the per- 
manence of the fire insurance business 
for the future will depend to a large 
extent upon our ability to serve the 
public in the reduction of fire waste. 
There is no question but that we can 
do it in the future to a much greater 
extent than we have in the past. Take 
as an illustration the business of 
steam boiler insurance. We know that 
the expense ratio may run as high as 
50 percent or 60 percent without public 
criticism, so Iong as the loss ratio is, by 
the use of that expense, proportionately 
reduced. We know that the mutual 
companies spend more freely than we 
do in the inspection and supervision 
of their risks, and with excellent re- 
sults to their members. 


[N connection with the subject of pub- 

lic service, I want to call attention 
to a few specific instances of our pres- 
ent activities along the line in the con- 
servation movement, the Underwriters 
Association and suppression of organ- 
ized arson. 

We have heretofore spoken of our 
efforts toward the elimination of the 
crime of arson only in whispers, for 
fear that we would be exceeding our 
rights in inviting legal difficulties. I 
believe that the time for this: sort of 
squeamishness is past, and that we 
should declare open war upon the 
crime of arson to the full extent of our 
ability, and receive from the public the 
commendation to which our efforts 
justly entitle us. We cannot and do 
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not wish to arrogate to. ourselves the 
functions of public prosecutors or state 
fire marshals or other legal officials, 
but we can render to those officials the 
experienced help without which. they 
have in the past been unable to effect- 
ively cope with this crime. 


iN confirmation of the view which I 
have expressed on the subject of 
public service, I wish to quote ver- 
batim a short paragraph from the ad- 
dress of Assistant Secretary of the 
Treasury Thomas B. Love, read in Chi- 
cago, Sept. 18, before the American 
Life Convention. It will be remem- 
bered that Mr. Love has, in certain 
quarters, been considered as leaning 
very strongly toward government in- 
surance, and I believe that his clear 
and explicit statement may be consid- 
ered by us as expressing the present 
idea of the administration in Washing- 
ton. 


R. LOVE says: “I have heard no 
tangible suggestion at Washing- 
ton concerning the government going 
into any branch of the insurance busi- 
ness. Nothing that the government 
has done can be construed to mean that 
such action is contemplated. The ad- 
ministration is entirely occupied with 
the affairs it has on hand at the pres- 
ent time. But I have no doubt that if 
it is necessary to. win the war to take 
over any business temporarily, such 
action would receive the warm ap- 
proval of the nation. 

“When the war has passed there 
will be great economic problems up for 
consideration. I thoroughly believe in 
insurance and want to see it preserved, 
because of its infinite aid to the human 
race. What will happen to it after 
the war will depend very largely upon 
the degree to which the insurance 
business renders service to the nation 
while the war is on.” 

This confirms in the plainest lan- 
guage the plea which I am making for 
public service. 


T HIS brings us naturally to the con- 
-4 sideration of the question of the 
tendency toward government insur- 
ance, which many of us have viewed 
with uneasiness, especially in view of 
the reports in the press of government 
activities in this direction. As_ set 
forth in Mr. Love’s succinct statement, 
its activities have arisen only as neces- 
sary accompaniments of the war. 
While it is impossible for any of us 
to determine definitely what the final 
outcome will be, with such mighty 
world forces in action, I believe that 
we have every reason to look forward 
with confidence to the final outcome. 


HE American spirit, while pro- 

gressive and in sympathy with the 
idea of progress abroad in the world 
today, has at bottom a hard common 
sense, which will not permit it to throw 
away that which has served it well until 
it is proven that it has something bet- 
ter. I believe that the insurance men 
of this country should put behind them 
all fear and suspicion of the gover-- 
ment at Washington in its relation to 
the insurance business, and realize that 
our government now expresses and 
will continue to express only the high- 





est ideals and best qualities of this 
nation. 


EGARDLESS of what cranks and 

visionaries, in Congress or out of 
it, may say, the American people are 
not socialistic, but democratic, and 
when the present war exigencies are 
past, this country will tolerate no un- 
necessary interference with business, 
nor with the inalienable rights to “life, 
liberty and the pursuit of happiness.” 
We must remember that our govern- 
ment is not something that is imposed 
upon us, but is an expression of the 
will of the people,—the most intelligent 
and fair people on earth. 


HE fire insurance business will un- 

doubtedly have to meet criticism 
and the attacks of ignorance in the 
future as it has in the past—that is al- 
ways to be expected. But any fear or 
suspicion on our part as to the attitude 
of the government toward us, or doubt 
as to the fair and just treatment which 
we will ultimately receive, to my mind 
smacks of disloyalty not only to our 
government but to the American peo- 
ple, and such an attitude on our part 
will tend to invite the very conditions 
which we wish to avoid. 


HAT the conditions which face us 

carry issues of grave moment is 
not, however, for a moment to be 
doubted, but the way to meet them is 
not by jealous resentment of either 
state or government inquiry or criti- 
cism, but by turning our attention and 
efforts toward better public service to 
such an extent that we will be above 
criticism, and it is thus that the seem- 
ing call for undue government inter- 
ference will be eliminated. 


NOTHER subject which is some- 
+ what allied to this is our relations 
with state insurance commissioners 
and departments. It seems to me that 
considerable improvement is possible 
in this respect. Someone has said that 
modern history began in 1914, inferring 
that everything before the war is an- 
cient history. Well, back in the days 
of ancient history, there existed be- 
tween some insurance company off- 
cials and some state insurance depart- 
ments a latent feeling of hostility and 
distrust. The companies felt that in- 
surance commissioners were, in some 
instances, politicians whose principal 
aim was to acquire political notoriety. 
While on the part of the insurance 
commissioners there was a feeling that 
some insurance company officials were 
selfish and insincere in their dealings 
with the department and the public.” 


B OTH of these conditions are happily, 
largely ancient history at the’ pres- 
ent time. The insurance commission- 
ers, in the interests of public service, 
are today reaching out friendly hands 
of cooperation to us. If we do not 
intelligently and systematically meet 
them, we will not only lose an oppor- 
tunity to serve both the public and 
ourselves, but will tend to create for 
ourselves unnecessary criticism. 

Thus far in the agitation for govern- 
mental insurance, the state insurance 
commissioners have stood effectively 
against it. They know the insurance 
situation and they have spoken sin- 





cerely and fearlessly for what they be- 
lieve to be the interests of all parties 
concerned. 


ANY of the more progressive 
insurance commissioners are 
greatly interested in questions of fire 
protection and fire prevention, in laws 
requiring better construction of build- 
ings, greater powers to the fire mar- 
shals, more careful loss adjustments, 
and some have gone so far as to advo- 
cate laws fixing the responsibility for 
fires upon careless owners. 

The fact that insurance is our busi- 
ness and that we have a more intimate 
and longer experience, will enable us 
to be of invaluable help to these men 
in serving the public interests and our 
own interests at the same time. We 
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will hold their confidence and the pro- 
tection which goes with it, if we in- 
telligently and systematically cooper- 
ate with them; while if we attempt to 
avoid the issues, and through our sus- 
piciom or fear of interference with our 
business fail to cooperate with them, 
we shall lose their confidence and the 
support which may be much needed in 
the coming years. 


] BELIEVE, therefore that we have 
before us both an opportunity and 
a danger, and we can choose which we 
will take. In this connection, I sug- 
gest that our dealings with the de- 
partments be not left to hired attor- 
neys, however excellent as attorneys 
such men may be, but that the insur- 
ance managers in some manner estab- 
lish between themselves and the com- 
missioners a closer cooperation and 
better understanding along the con- 
structive lines of fire prevention and 
public service. It must be admitted by 
all of us that the fire marshals and 
those entrusted with the enforcement 
of laws against arson and gross care- 
lessness have not only been faithful 
in the performance of their duties, but 
have surprised us with their enthusiasm 
and intelligence. 
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CHAPTER TWO 
The Standard Form 


ITH but a few exceptions fire insurance companies use a State standard 
W form policy made mandatory by the state in which they operate. The 

New York standard form of policy is the one generally used as it em- 
braces nearly all that is contained in other forms. One familiar with its require- 
ments can readily understand the amendments that any state makes. 

The earlier insurance contracts had their faults. Each company endeavored 
to make its contract as attractive as possible. Rates were not uniform. The 
operation of swindlers, together with the confusion in adjustments caused by 
different contracts on the same loss, created an intolerable condition. This was 
remedied by state supervision and a standard form of contract. 

The New York standard form is the best example. The fact that it has 
stood the test for years is evidence that it is equitable to the policyholder and 
to the insurance company. 


HE standard form is so drawn that it becomes void if certain necessdry 

facts and conditions vital to the risk are withheld or misrepresented. If the 
contract was not based upon certain conditional facts, the underwriters would 
be at the mercy of the unscrupulous. 

Therefore, one finds the standard form of policy conditional upon restric- 
tions, which will render the policy void unless waived by the insurance company. 





Chapters two and three, published herewith, are the second installment 
of a manuscript prepared for business men by John J. Thomas of the Lloyd- 
Thomas Company of Chicago. The first chapter appeared in THE NATIONAL 
apa of Aug. 8, 1918, and additional chapters will follow in the near 

uture. 











The function of the rider form (the form attached to the policy) is to 
describe and locate the particular property and to outline the necessary permits. 
These permits amend the limitations of the standard form so as to adapt the 
contract to the particular risk. Jt should be kept in mind that there are no permits 


necessary to a safe operation of a business that the insurance companies refuse to 
give, ts 


[7 has been our experience that the layman can better understand the require- 
ments of the standard forms by considering it from four standpoints. 
The business man should know the essential facts relating to 
(a) Title. 
(b) Ownership. 
(c) Operation. 
(d) Coverage. 


T LE—It is essential that the correct and complete name of the policy 

holder be written in the policy. 
In case the assured is a partnership give the full name of each partner. 
If the assured title or interest is other than sole and unconditional owner- 
ship, whether leasehold or otherwise, it must appear in the rider form. 


OWNERSHIP—Property covered by mortgages, trust deeds and out- 
Standing issue of bonds, is insured only when the permission of the insurer is 
obtained. The rider form must show the nature of the conditional ownership. 
This applies to all property—real and personal. 

Those who assign their policies as collateral security and those who use 
warehouse receipts for security, should look to these points. 

If any change in the title, interest or possession of property occurs after 
the policies are written, the policies should be amended to fit the facts. 

Frequently the owner waives his right to subrogate a claim for fire loss 
he may have against a common-catrier in a lease, sidetrack or other agreement 
with the railroad company. In the standard contract the owner has agreed to 
subrogate any of his claims to the insurance company after they have paid for 
the loss. If through some agreenient with the railroad company he cannot 
a his claim it is essential that the insurance company be advised of 
the fact. 


OPERATION—There is some variance in the laws of different states 
On the length of periods that the owner can operate or cease to operate. The 
usiness man will find this in his policy. 
If the subject of insurance be a manufacturing establishment, under the 
New York standard form, a permit is necessary: 
(a) To operate the plant later than 10 o’clock at night. 
(b) To cease operations for more than ten consecutive days. 
(c) If the hazard is increased by means within the control or knowledge 
of the assured. 
(d) If workmen are repairing or altering the building for more than fifteen 
days at any one time. 
(e) If illuminating gas or vapor be generated in the building (or adjacent 


Automatic Fire Sprinklers 


(PARTICIPATING PLAN) 


The Phillips Company 


108 South La Salle St. - Franklin 4572 


Chicago » 














PITTSBURG UNDERWRITERS 


Commonwealth Bl P ; 
GEO. R. DAVIES, Manager UNDERWRITTEN BY¥ we idg., Pittebusg, Pa. 


Netionsl Hen Fra Freakin Insurance Co elias ne. 
Combined Capital, $1,700,000 Assets, $8,989,607 Surplus to Policyholders, 3,645,418 


W. E. Volbrecht, Columbus, Ohio, Special Agent for Ohio 
Eliel & Loeb Company, Indianapolis, Ind., General Agents for Illinois and Indiana 
New Agents Solicited. Fish & Schulkamp, M: Wis., General Agents for Wisesnsia 


The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 








ASSETS . - - - 
SURPLUS TO POLICYHOLDERS - - - 


$1,643,174.45 
1,235,960.65 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, lowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 
Tennessee and Kansas 


A Reliable, Progressive Agency Company Representatives solicited 














JONES, LAUNT & BARRETT, Inc. 
BOSTON NEW ca coe cee BALTIMORE! 


We are strictly an Agency office, and 
can offer service and facilities in Penn- 
Great Eastern Casualty Company sylvania, New Jersey and Delaware 
Thames & Mersey Marine Ins. Co. through our head Office. 


HEAD OFFICES: 411-13 Walnut Street, Philadelphia 


Capital Fire Insurance Company 
Chicago Bonding & Ins. Co. 








Detroit National Fire Busurance Co. 
PAUL TURNER, President DETROIT M. O. ROWLAND, Secretary 


Join the forces of a live, active, growing, strongly backed western company, progres« 
sive, yet operating along sound ig Licensed in New York, New Jersey, Connec- 
ticut, Massachusetts, land, Indiana, Pennsylvania, Vj-ginia, Minnesota, 
Michigan, Rhode Island, Iowa, Illinois, Colorado and California. 
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INSURANCE COMPANY 
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Insure Against Death From Accident or Disease 
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WM. CROWNOVER, President GEO. W. GUTH, Secretary 
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| MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 


ASSETS SURPLUS 
January 1, 1914........ $ 920,961.16 $181,374.66 
may 4, 1903.....:... 935,693.93 200,120.21 
January 1, 1916........ 1,020,369.41 211,057.76 
January |, 1717........ 1,178,606.00 212,243.00 
January 1, 1918........ 1,364,674.29 212,756.82 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 














C. A. PALMER, President 


C. O. DAVIS, Vice-Pres. 
S. D. ANDRUS, V.-Pres. & Man’g Underwriter 


W. A. ELDRIDGE, Secy. 
F. H. ALDRICH, Counsel H. R. VERNOR, Asst. Secy. 
L. K. HENNES, Treasurer 


THE INTER-STATE FIRE INSURANCE CO. 


OF DETROIT, MICHIGAN (Organized 1913) 
Capital fully paid $259,159.00 Assets $591,109.81 


Surplus to policy holders $310,064.33 
406-412 DIME BANK BUILDING 


INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


United States Branch RICHARD D. HARVEY 
92 William Street, New York United States Manager 


Sa -: & Dm 42S Et 


Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


This Company has had 34 years of successful business experience, and is now doing 
(psiness in Iowa, Hlinois, Wisconsin, Ohio and Indiana. Itis a good company for the 
agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents iin the above states, and would appreciate hear- 
ing from agents desiring to represent us. 











GEO. A. MOWRY W. A. GORDON WM. WALSH 
President Secretary Ass’t Secretary 


Twin City Fire Insurance Company 
MINNEAPOLIS 


Capital $500,000 











GEORGE E. FEENEY, President 
EDWARD T. LYONS, Secretary-Treasurer A. M. WAGNER, Supt. of Agencies 


Che Columbian Husurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


Remeis... ss s+ 4s «ss See 
Surplus to Policyholders . 344,529.00 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


The CONCORDIAFIRE ORIENT 


INSURANCE COMPANY © INSURANCE 
OF MILWAUKEE, WIS. COMPANY 

















Total Assets, Jan. 1, 1918. . .$3,115,504.64 | OF HARTFORD, CONN. 
PUREE SOBER oo ica ee sees 750,000.00 A.G. McILWAINE a i 
MN Oo cal 1,664,365.49 ; aie. “ee 
Surplus to Policyholders. 1,106,374.34 pinenTe 

CHARLES E. DOXx, Manager 

Writing WESTERN DEPARTMENT 
Sprinkler Leakage ee 

Rents Use and Occupancy ‘ SAN FRANCISCO 















(f) If gasoline, naphtha, ether, benzine, benzole, dynamite, fireworks, Greek 
fire, nitro-glycerine or other explosives be kept in the plant. 

(g) If more than twenty-five pounds of gunpowder, five barrels of kerosene 
oil (under restrictions) and phosphorus be kept on the premises. 


(h) If the building be or become vacant or unoccupied and so remain for 
ten days. 


_. COVERAGE—Under no circumstances does the company assume 
liability for loss to accounts, bills, currency, deeds, evidences of debt, money, notes 
or securities. 
_ Mention in the rider form must be made to insure any of the following 
items: 

(a) Awnings, signs and office and store furniture or fixtures. 

(b) Implements, tools, patterns and dies. 

(c) Models, casts and scientific apparatus. 

(d) Drawings, pictures and manuscripts. 

(e) Property held in storage or for repair. 

(f) Bullion, curiosities and sculpture. 

It is necessary to have a permit for other insurance where taking out more 
than one policy. 

These are the basic facts that the business man should know regarding the 
portions of the standard form as they apply to insurance placing. 


CHAPTER THREE 
The Rider Form 


i. HE Rider form directly applies the insurance to fit the facts and conditions 
of the particular risk. It also amends the standard form, which is not 
a contract until completed by descriptions and amendments. The rider form 
should give the correct name of the assured and should correctly describe the 
property insured. 

The drafting of rider forms is standardized to a large extent. 
in some lines of industry require broader permits than others. 
advantage to have any broader permits than the business requires. 


Concerns 
It is no 


N° one is better qualified than the informed agent or broker to draft a form 

that fully protects the owner against loss. The agent is thoroughly 
familiar with the risk offered and he is in position to know what permits fit 
the condition. While he is the “agent for the company” his business success 
depends upon how well he serves the owner. Many agents and brokers have 
their own inspectors, who give the owner much service in addition to that of 
inspecting bureaus. 

The agent knows that to secure a client for all time he must suggest 
changes to lower the rates. The best and largest agencies have been built up 
on that kind of service, the popular belief to the contrary notwithstanding. 


RIDER forms can be classified as specific forms, general forms and the 
blanket forms. 
The specific form covers under one item a certain class of property. Thus: 
$1,000.00 on lumber. 
The general form covers in two or more items different kinds of prop- 
erty: 
$1,000.00 on building. 
$2,000.00 on equipment. 
$2,000.00 on stock. 
The blanket form covers the different classes of property under one item: 
$10,000.00 on buildings and contents (equipment and stock). 
Each form has its own proper use. The specific form is used mostly on 
stocks in one location. The use of either the general form or the blanket form 
depends upon the nature of the risk, and the proportion of the values that are 
to be insured. The agent who is familiar with the conditions of the risk can 
best inform the owner where the blanket form can be used. One of the most 
prolific sources of trouble that insurance auditing concerns make the agent 1s 
when they advise the use of a blanket form when the risk fails to qualify for 
this privilege. 


{t always pays to be frank with your agent or broker. When he asks about 
some point relating to the plant and its operation, he is not trying to pry 
into phases of the business that do not concern him. The more informa- 
tion given the agent, the more he can accomplish for the owner. The policy- 
holder should know what information the agent should have. : 

The rider form shows the value carried and how the insurance is dis- 
tributed. The agent must depend upon the owner for this information. Cases 
have been known where the amount of insurance did not follow the values, 
for the reason that the owner thought it economy to carry more insurance 
under an item taking a lower rate and less where the higher rate applied. 
This is not good business. On the contrary the owner is simply fooling him- 
self. He learns this to his sorrow when the time comes to adjust the loss. | 

The safe way is for the owner to know the actual cash value of each item 
of property. With this knowledge and with a proper rider form, insurance 
_ be carried intelligently and adjustment will be made promptly and equtt- 
ably. 


‘T HERE is a provision which cares for the insurance of stock and material 
that are constantly changing from one locality to another. Where this 
location changes in different parts of a territory it can be insured under 4 
“floater policy.” Where stock changes its location in a factory the underwriters 
have a provision to meet this condition. 

This clause is known as the average distribution or pro rata clause, and 
it distributes the insurance automatically as the stock values shift. This pro 
vision obviates the necessity of keeping close account of values of stock in eac 
location. The owner must know the total value of the property thus insured. 
Care should be exercised not to insure specifically a certain amount of this 
stock in any one locality. Instances have occurred where the owner has 
specifically insured the stock in a warehouse when it was already insure 
under the average distribution or pro rata clause. By so doing he was catty 
ing double insurance. ith 

The average distribution or pro rata clause must not be confused wit 
the coinsurance clause. 


All other clauses in the rider form are easily understood. Most of thes 
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Maneging Underwriter _ 
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President 
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OHIO AGENTS WANTED! 




















F.R.Ormsby, Pres. G.F.Hutchings,Secy. Joseph Winum, Treas. & Asst. Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 
Capital $300,000 Surplus to Policyholders $330,600 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 


















A. C. CUMMINS, President 


Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 

TOTAL ASSETS - - - - - - $2,486,445.48 
BUSINESS CONFINED TO OHIO R. SMITH, Secretary 





















MINSTER MUTUAL FIRE 


INSURANCE CO. Inc. 1849 MINSTER, OHIO 


J. B. RATERMAN, President JOS. E. SCHMIEDER, Secretary 
VERNON B. ARNOLD, Special Agent, Lima, Ohio 

















Retail Merchants Association Mutual Fire Insurance Co. 
Incorporated 1911 FARGO, N. D. 
J. T. NELSON, President W. D. AUSTIN, Secretary 






















E. J. Forney, Pres. J, M. Cook, Sec’y 
- Incorporated 1873 
Dayton Mutual Fire THE 
DAYTON 
Insurance Co., "oxo" | eT Contay 
B. C. COLEMAN, Secy. OF MANSFIELD, OHIO 
Conservative and Careful pestis eam 
Management Insurance - $7,807,184.00 
AGENTS WANTED Total Assets 412,915.16 
Address Home Office. <a 
\An Agency Company 



























“* Fire Insurance as You Would Write It’’ 
The Merchants Fire Insurance Co. of Indiana 


ee, |. Ss Company) f 
The Indiana Retail Merchants Mutual Fire Ins. Co. 
(A Mutual Company) 
Both Companies under same management in the same office. 
Home Office: Suite 804 Merchants Bank Ralph B. Clark, 
Indianapolis Secretary & Mgr. 


are mandatory by reason of state laws and usually the standard printed clause 


appearing at the end of the rider form. 


the insurance companies. 
every point. 


free of charge. 
to accept any that contain ambiguities. 


him. 


LOCAL AGENT 


HERE is a well established custom 
in the insurance business, that of sub- 
mitting: policies to the assured for ap- 
proval, and it has never been termed 
a crime to mark policies “not taken” 
and return them to headquarters. How- 
ever, due to scarcity of paper, and in 
the interests of present day economy, 
this practice is now looked upon with 
disfavor, together with that other paper 
and labor waster, the duplication of 
policies. 

This brings us up to the subject— 
is the average local agent a sales- 
man? 


GENTS not infrequently are stop- 
ped on the street and asked to 
write up a specific amount of insurance 
on specific property. They hasten to 
office in high glee or high gear to 
carry out instructions. Upon delivery 
of policy, often by mail, assured finds 
he has changed his mind and the policy 
is either returned or re-written. 
Now booking and fulfilling an order 
is not salesmanship. 


MAXY average agents are consid- 
ered “successful,” but this does 
not imply that they are salesmen. 
Much of their success may have been 
obtained by good generalship or in 
other lines of endeavor. 

But we are talking now about the 
average agent. Does he not too read- 
ily acquiesce in favor of his custom- 
ers? Does he always get as “good” an 
order as he might have gotten? Does 
he play “every hand” (sale) to get the 
most out of it as he would if he were 
playing the national game, with which 
so many of him are familiar? (Golf.) 


OES he not assume the average 
customer knows how much insur- 
ance he wants to carry when the 
amount named by friend C. is more 
apt to be based on the amount of pre- 
mium? 
In other words does not the average 


by the cost of it, and not by the neces- 
sity for it? 
get a definite order? 


little more time to each sale? 














they always 
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URTHER, does Mr. Agent always 


Would it not be well to devote a 
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Rentschler Building 


Low Rates on Automobile Insurance 


While Manufacturers of Automobiles are increasing 
their prices, our rates remain the same. 


Standard fire and theft floaters 
Broad Policy and Liberal Commissions 
An Attractive Proposition for Indiana and Ohio Agents 


UNION MUTUAL INSURANCE COMPANY 


HAMILTON, OHIO 





MBIGUOUS wording in the rider form has given much concernment to 
They want their policies clear and straight on 
In order to secure that end, policy inspection bureaus have been 
established by the underwriters, which render to the business man this service 
Their business is to carefully read all rider forms and refuse 


The owner does not need to expend 


money to have a form drawn in order to avoid points of ambiguity. 
_It will be noted that in all respects the underwriters have provided the 
policyholder with Services that protects his interest—all without. expense to 


IS THE AVERAGE 


A SALESMAN? 


BY A FIELD MAN 


before re-writing? No, they do not. 
Agents have been known to mail 
renewals, fearing full well they would 
not be accepted. They, however, lack 
the courage to find out before hand. 
In the course of six months, if the 
policy has not been returned, they do 
get up courage to “mail” a bill. Then 
the five words! Policyholder says he 
returned it or that he didn’t order it 
and don’t want it. Next, comes to 
company request for “flat cancella- 
tion.” Such cases are not extreme. 
An order phoned in or given on the 
street is not a sale, in the meaning un- 
der discussion. And such a transac- 
tion places Mr. Agent under more or 
less obligations to customer, while if 
the case were properly handled the 
obligation would be reversed. 


T HE average agent does not realize 
his value to society. He does not 
“assume the proper attitude.” He is 
too much of a beggar and not enough 
of a prince. His business is of great 
importance and value to the common- 
wealth. He it is who saves from finan- 
cial disaster the heedless neighbor, the 
indifferent merchant and the wiseacres 
on the various boards—including 
church, school and lodge trustees. 
The average agent to succeed should 
be a salesman in every sense of the 
word. He has something to sell, viz.: 
indemnity, protection. 


THE trained life insurance agent is 

not satisfied to sell a $2,500 policy to 
a man who can afford one for $5,000. 
Neither is the average shoe, plow or 
cigar salesman satisfied to let his cus- 
tomers dictate the quantity of mer- 
chandise they shall buy. These sales- 
men satisfy themselves as to condi- 
tions and sell accordingly. Average 
agent should follow like methods. He 
should make a sale but not be satis- 
fied with any old order. In the event 
of a catastrophe, the A. A.’s knowl- 
edge that he took good care of the as- 
sured’s interest is gratifying and in- 
creases his business not alone with 
this particular customer but with all 
of his customers. Naturally A. A. re- 
grets that any company represented by 
him should meet with a loss, but on 
the other hand that is the business of 
the company. 


O make a sale the A. A. should 

properly protect his customers by 
giving them indemnity sufficient for 
their needs. In the last decade and 
before the war, little was heard 0 
overinsurance and that bug-a-boo has 
long since gone “the way of all 
things.” 

Be a dominating force and sell ’em 
what they need and not what they 
think they need. 

Be a 12 o’clock agent in your own 
9 o’clock town. 


A CERTAIN well-known and suc 
cessful local agent in the middle 
west, delivers in person every policy 
written in his office and he writes 4 














large business, too. He finds no mat- 
ter how insignificant the transaction 
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may be he is always repaid for doing 
this work. : 

The delivery of a small household 
furniture policy, involving a $2 pre- 
mium may in the course of the con- 
versation, give him a lead on another 
one, which still may lead to something 
greater. Anyway, as he says it keeps 
his acquaintanceship renewed and con- 
stantly increased. The little friendly 
call and personal attention, all be- 
stowed sincerely, hold his customers 
to him year in and year out. 


H E is tough competition for his more 
easy going rivals. A portion of 
his day is spent in calling on the big- 
ger business interests. He is a live 








man in his community and is interested 


Automobile 


HERE are many changes these 
Tavs in the automobile insurance 

situation Owing to the abnormal 
conditions. T. T. North, of Chicago, 
the well known automobile adjuster, 
remarked the other day, for example, 
that he had but few incendiary fire 
losses in recent months so far as au- 
tomobiles are concerned, whereas a 
year and more ago they were very nu- 
merous at this time of the year. Mr. 
North said that he has not found an 
overinsured automobile in months. 
Before the war conditions prevailed 
this situation was not unusual. As a 
matter of fact most automobiles are 
underinsured, as the policyholders have 
not been solicited to increase their in- 
surance since higher values prevail. 
Mr. North aeserts that today an auto- 
mobile owner is more anxious to have 
his car repaired than before. Hereto- 
fore he would demand a replacement 
of the car and was indifferent as to the 
disposal of his old one. 


R. NORTH estimates that the cost 

of labor has just doubled in the 
last two years. Formerly repair peo- 
ple charged 60 cents an hour, but now 
$1.20 is usually paid. It is very diffi- 
cult to get parts of automobiles and 
hence there are numerous delays. Mr. 
North states that he has had cases re- 
cently where automobiles have been 
stolen in order to get certain parts for 
another car. No dealer is today carry- 
ing a full list of all parts. 

Automobile dealers have gone on 
strictly a cash basis and even old pa- 
trons are required to pay the money in 
case they want any parts or service. 
In other words, there are no charge 
accounts. It is much more difficult to 
get repairs made owing to the lack of 
help and insufficiency of materials. 
Certain kinds of tires are no longer in 
the market, as the government has com- 
mandeered them. The prices on tires 
have gone up several percent. Thieves 
now find it well worth their while to 
make a specialty of stealing tires. 


[% commenting on the gadsless Sun- 

days, Mr. North said that the result 
had, as far as he was concerned, made 
a decided reduction in theft, collision 
and property damage claims. Every 
Monday prior to the inauguration of 





in numerous business enterprises as 
well as being a leader in civic affairs. 
And he started out 25 years ago mak- 
ing a house to house canvass for small 
premiums. 

It is unusual for him to return a 
policy marked “not taken” unless he 
rewrites it for a larger amount. This 
man is a successful salesman. His 
collections are made promptly. He 
remits promptly. He has amassed a 
comfortable fortune by close attention 
to the wants of his customers. 

Be a salesman. It pays. Get a defi- 
nite order. 

Get your policies to stick. 

Save the paper. 

Win the war. Subscribe for THE 
NATIONAL UNDERWRITER. 


Conditions 


the gasless Sunday program brought in 
numerous claims from automobile own- 
ers. 

Mr. North stated that if the gasless 
Sunday program is continued and the 
fuel administration decides that it is 
necessary to maintain it, the moral 
hazard will increase greatly, as many 
people own cars for Sunday use almost 
exclusively. If they are to be deprived 
of the use of these cars on Sundays 
their value greatly diminishes. 


PEAKING of property damage 

_ losses, Mr. North deprecates hasty 
adjustments. He says that in 90 per- 
cent of the property damage cases, the 
driver is responsible. He becomes 
careless and often deliberately causes 
damage to someone else’s property. 
Mr. North feels that a hasty adjust- 
ment causes such a policyholder to 
continue his careless attitude. He be- 
lieves that such a man should have a 
proper lesson taught him. Mr. North 
declares that brokers and agents make 
a big mistake in insisting that their 
customers who are careless and indit- 
ferent have their claims settled imme- 
diately and generously when it comes 
to property damage. Mr. North holds 
that almost all property damage losses 
are preventable. He says a man will 
take out a property damage policy and 
then decide he can go his own sweet 
way regardless of the property and 
rights of others. Such a man, Mr. 
North feels, should be forced to meet 
some trouble and annoyance in order 
that he may exercise more care in the 
future. 


THE necessity for a man owning an 

automobile carrying insurance is in- 
tensified several times these days be- 
cause of the higher prices and extraor- 
dinary conditions. The insurance 
companies are able to get parts and 
have repairs made if it is possible to 
do so. An individual may have great 
trouble in getting his repairs or work 
done unless he has a special “pull.” 
Conditions will become more abnormal 
and the necessity for-insurance all the 
greater. 

Automobiles that are ready to be 





junked have some value owing to the 
parts that can be used. 





OLD JOKER STILL BEING USED 


—— 











S PEAKING about interinsurance ex- 
_ Changes, John Ankenbauer of 
Cincinnati called attention to the fact 
some of the wiles of the old wildcatters 
of days gone by are still being em- 
ployed, 
“A careful reading of the policy con- 
tract and power-of-attorney, which 


your client is asked to sign,” he says, 
may disclose, as did one which came 
under my notice some time ago, that it 
contained a provision which although 
the assured had a policy which pur- 
Ported to indemnity him to an amount 
Not exceeding $2,000, yet because of the 


clause (an innocent little joker) the as- 
sured could recover but $1,500. 

“I do not recall the exact wording of 
the clause, but the effect of it was that 
if the rate paid for the interinsurance 
exchange contract was less than that 
paid for the highest rate paid for a 
stock fire insurance policy, on the risk, 
then this policy as to the amount of 
indemnity was to be reduced in propor- 
tion as the rate paid was less than the 
rate paid a stock company. 

“Only yesterday an agent advised 





which he bought for half the stock 
company rate, but found to his sur- 
prise and sorrow when the fire came, 
that cheap insurance wasn’t always 
cheap insurance, as, because of the 
joker in the contract, he recovered but 
$15,000; the rate paid by him for the 
inter-insurance policy being 50 percent 
of the highest rate paid a stock com- |! 





pany.” { 








A LiTTLe egotism is an asset. A little 


more is a liability. 





“Learn to know others by studying 
yourself.” 





AVE a motive—then start your mo- 
tor.” 





No such word as “no” should go. 





| 





It is the Age of the Specialist. 


To Ohio Agents: Give us 


The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN, OHIO 


Our Specialty is Automobile Insurance. 
Organized under and supervised by the Ohio Insurance Department 


Agents wanted where not represented 


your Automobile business! 














Mr. Agent 





Recommend the Cheapest and 
the Best of the Approved 
Automobile Locks— 


NEUTRALOCK 








PHONE CALUMET 4492 








Inquire about our Protected Commission arrangement. 
It’s for your benefit. 


Holloway Sales Company 
2101 Michigan Avenue, CHICAGO 
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me that one of his clients had a $30,000 
policy in another of these exchanges 


Phoenix, Conn. 
Resident Agents ji & Lon. & Globe, Eng. 
Caledonian, Scot. 


CINCINNATI, OHIO 


DWARD E. SHIPLEY 
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Nonessential Industries 


published a list of nonessential 

industries, Certain activities were 
named as unnecessary to the successful 
prosecution of the war and the produc- 
tion of goods in these lines either ma- 
terially curtailed or abolished entirely. 
This order appears to have had an 
adverse effect upon the underwriting of 
use and occupancy business. Those 
who are passing on U. & O. lines, seem 
to be adhering a little too closely to 
the ruling made by the government 
and in some cases exercising their 
imagination too freely. Because one 
industry has been ruled nonessential 
some underwriters are reaching the 
conclusion that an affiliated activity is 
shortly to be unfavorably ruled upon 
by the government and therefore de- 
cline to accept a line of business from 
such a concern. In other words, a note 
of pessimism has crept into the under- 
writing of use and occupancy business 
that is not justified. 

For instance, the other day a line 
of use and occupancy business on a 
chewing gum factory was offered to a 
company. The underwriter for this 
company looked with disfavor upon 
the line, feeling that the manufacture 
of chewing gum must be looked upon 
by the government in much the same 
light that the production of candy is 
at this time. After going more thor- 
oughly into the case, however, it was 
discovered that the government is sup- 
plying chewing gum as a part of the 
rations to the soldiers. The produc- 
tion of chewing gum is therefore an 
essential business and one that is pa- 
tronized by the government itself. 


A SHORT time ago the government 


[N another case a company was of- 
fered a use and occupancy line on a 
perfume manufacturing importing con- 
cern located in New York City. This 
was at once regarded as undersirable 
business, as it was felt that a manufac- 


turer or distributor of perfume must be’ 


nonessential. The question has been 
recently asked several underwriters 
and all immediately replied that, in 
their estimation, perfume was on the 
nonessential list. But it is not, and in 
this particular case some interesting 
facts were discovered. 


[N considering what action it was to 
take concerning perfume, the gov- 
ernment discovered that the perfume 
industry is one of the major activities 
in France. The various branches of 
the industry employ thousands of peo- 
ple, and it is a very important busi- 
ness in France. To refuse to allow 
perfume to be imported would, in 
the government’s estimation, be strik- 
ing a blow at the business of France 
and it is just as imporant when viewing 
the thing from the broad aspect that 
the business of France be kept going 
as it is that the business of this coun- 
try be not allowed to suffer. 


S O instead of curtailing the importa- 
tion of perfume the government 
allowed the perfume exporters of 
France a certain amount of bottom 
space on all ships leaving that country 
for America and the business goes on 
unhampered. The high prices of per- 
fume are accounted for largely by the 
fact that there are not sufficient ships 
to take care of the product exported 
from France, and as it is coming into 
this country slowly the demands ex- 
ceed the supply. But there has been 
no reduction in the supply, merely in 
the shipping facilities. It has always 
been the custom to manufacture a cer- 
tain amount of perfume in this coun- 
try. Many exporters simply have 
shipped to them the essence and do 
their own mixing and manufacturing 
here. This product is. worth from $50 
to $100 per fluid pound. 








T HE company to which this perfume 
line was submitted wrote the busi- 
ness. However, many underwriters 
would simply have turned the line 
down without making a further inves- 
tigation. Some underwriters claim that 
too much use and occupancy business 
is being turned down in just this man- 
ner. There is no necessity for playing 
the game fast and loose, and accepting 
all the offerings that are presented, but 
a need does now exist for a more care- 
ful examination into the business, as it 
comes in, rather than to accept or turn 
down quickly. For instance, a local 
agent sends in a line of use and occu- 
pancy business on a machine shop. 
This conveys nothing to the under- 
writer unless he knows what kind of 
product the machine is manufacturing. 


N considering whether a concern is 

manufacturing an essential or non- 
essential product, some thought should 
be given to the present and probable 
future demand for the article manu- 
factured: As an example, there may 
be cited the case of the Anheuser- 
Busch Brewing Association at St. 
Louis, which recently put into opera- 
tion its $10,000,000 plant for the pro- 
duction of Bevo, its new nonalcoholic 
drink. Owing to a recent government 
ruling and because cereals were used 
in the manufacturing of this drink, it 
is necessary to cease producing it for 
the period of the war or until the re- 
cently passed statute is repealed. With 
such a plant there would be no neces- 
sity for alarm. A high grade concern, 
with a high commercial rating, is not 
going to burn out to the insurance 
companies. In this instance the An- 
heuser-Busch people say that their 
plant will be closed until it can be 
again opened for the production of 
Bevo. 


OWEVER, there are hundreds of 

plants which might readily be con- 
verted into the manufacture of some 
essential product. In underwriting use 
and occupancy business this feature 
should be considered. The construc- 
tion of the plant, the nature of the ma- 
chinery used, and the general make-up 
of the risk should be considered, with 
a view to determining whether it might, 
without any great delay, be turned over 
to the production of some essential ar- 
ticle. Business institutions which have 
spent 50 or 60 years in building up a 
good name are not going to sacrifice 
the work of a lifetime by adopting un- 
scrupulous methods just because their 
product is temporarily regarded as 
nonessential by the government. This 
condition will exist for only a ‘year or 
two at the most, and then normal busi- 
ness will resume. No well established 
and properly conducted business house 
will jeopardize its reputation by unfair 
business methods at this time, and fire 
insurance underwriters can count up- 
on them to conduct their business in 
the regular way, even though there is 
some disturbance just now. 


NE of the chief things for use and 

occupancy underwriters to con- 
sider at this time is the possibility of 
nonessential industries being unable 
to secure the proper amount of coal 
this winter. Not only is this true of 
nonessential industries, but there are 
certain manufacturing concerns that 
seem to find it difficult to get coal from 
the government. Some feel that al- 
though the government does not defi- 
nitely rule some activities nonessential, 
they nevertheless make it very difficult 
for them to get coal, and by thus ham- 
pering them accomplish the desired re- 
sult—a reduced output. Industries un- 
able to get an adequate supply of coal 
will, of course, endanger their sprinkler 
equipments, which will either have to 








be drained or will freeze. In passing 
upon U. & O. business, therefore, in- 
quiry is being made into the ability to 
secure coal. 


|? is found that many agents are still 
submitting unacceptable forms, either 
innocently or with malice aforethought. 
One of the chief offenders in this con- 
nection is the agent who submits a 
form on a plant receiving its heat and 
power from a central power plant 
where the form stipulates that the 
company is liable, if the plant is de- 
stroyed or disabled by fire. The words, 
“occurring on the premises” are not 
included and where they are omitted 
and a fire occurs to the central heat- 
ing plant, thus interfering with the 
production of all the concerns to which 
power and heat are supplied, the com- 
pany carrying the use and occupancy 
risk is liable for the reason that the 
plant which it has insured is “disabled” 
by reason of the fire occurring at the 
central heating plant. 


NDERWRITERS who have not al- 

ready supplied themselves with the 
list of industries recently declared non- 
essential, or specifically ruled upon by 
the government, will find the following, 
which is a copy of the only govern- 
ment edict on this question, of interest: 


Passenger automobiles—For the last 
six months of 1918 curtailed to 25 percent 
of 1917 production, provided the manu- 
facturer will limit his purchases of ma- 
terials, equipment and supplies to such 
as are absolutely necessary to match up 
stocks on hand. 


Pianos, piano players and parts—For 
the last four months of 1918 curtailed 
to one-third the production of the last 
four months of 1917. 


Cutlery—For the last four months of 
1918 curtailed to 70 percent of the pro- 
duction of the last four months of 1917, 
which 70 percent shall include govern- 
ment orders. 


Stoves—For the last four months of 
1918 curtailed to 50 per cent of the pro- 
duction of the last four months of 1917, 
which 50 per cent shall include govern- 
ment orders. 


Black galvanized and enameled ware— 
For the last four months of 1918 curtailed 
to 50 percent of the produtcion for the 
last four months of 1917, which 50 per- 
cent shall include government orders. 


Burial goods—Curtailed to 2,200 tons 
of the iron and steel for the twelve 
months’ schedule. 


Clothes wringers—For the last four 
months of 1918 curtailed to two-thirds of 
the production for the last four months 
of 1917. 


Corsets—For the last four months of 
1918 curtailed to 40 percent of the pro- 
duction for the last four months of 1917. 


Metal beds—For the last four months 
of 1918 curtailed to 50 percent of the 
production of the last four months of 
1917, which 5Q percent shall include gov- 
ernment and allies’ orders and that no 
brass beds be built except from stock 
now on hand, no brass or brass scrap be 
purchased. 


Boilers and radiators—For the last four 
months of 1918 curtailed to 40 percent 
of the production for the last four months 
of 1917, and all production and sales 
shall be under license from the war in- 
dustries board or for government build- 
ings. 


Breweries—A1ll brewery products cease 
on and after Dec. 1, 1918. 


Baby buggies — For the last four 
months of 1918 curtailed 50 per cent of 
the production for the last four months 
of 1917, and that they be given a class 
C rating for enough metal to match up 
stocks now on hand, provided discard 
steel only shall be used. 


Composite roofing—Manufacturers re- 
stricted to production and sale to build- 





ings built by the government and the 
allies or under license from the war in- 
dustries board. 


Sporting goods—For the last four 
months of 1918 curtailed, as compared 
with the production for the last four 
months of 1917, as follows: Tennis balls, 
40 percent; footballs and equipment, 60 
percent; baseballs, bats and equipment, 
60 percent; golf balls and golf clubs, 40 
percent; no athletic clothing manufac- 
tured after the stocks on hand have been 
used up. 


Gas stoves and gas appliances—For the 
last four months of 1918 curtailed to 50 
percent of the production for the last 
four months of 1917, all copper elimi- 
nated, except that on hand, which should 
be conserved for repairs to existing in- 
Stallation. 


Automobile pneumatic tires—War in- 
dustries board will deal with rubber in- 
Gustry as a controlled industry. Using 
as a basis the production for the eighteen 
months ending June 30, 1918, the maxi- 
mum production of each manufacturer 
for the last four months of 1918 is fixed 
at 50 percent of the average four months’ 
period production during the eighteen 
months’ period. 


Tin plate—For the last three months 
of 1918 curtailed the use of steel 30 per- 
cent for consumption of the last three 
months of 1917, an estimated saving of 
approximately 150,000 tons of steel. 


Soft drinks and mineral waters—Effec- 
tive Nov. 1, the production of nonalco- 
holic beverages (other than near beers, 
which have been prohibited after Dec. 1), 
including the manufacture of fruit juices, 
water, concentrated extracts, sirups and 
carbonic acid gas, curtailed on the basis 
of 50 percent per annum based on the 
production for the calendar year of 1917 
—that is, no month’s production shall ex- 
ceed 50 percent of the production of the 
corresponding month of the _ previous 
year. Grape juice, cider and loganberry 
juice products of this year’s harvest may 
be produced, but the restriction must ap- 
ply to the year 1919. 


Talking machine—For the last four 
months of 1918 curtailed 40 percent of 
the production of the last four months of 
1917 in units and on a tonnage basis, with 
recommendation the industry secure war 
work before Jan. 1, 1919. 


Agricultural implements and farm trac- 
tors—Effective Oct. 1 on a twelve months’ 
schedule curtailed in use of iron and steel 
25 percent from consumption for calendar 
year ending Sept. 30, 1918. 


Bicycles—For the last four months of 
1918 curtailed 25 percent in iron and steel 
of the consumption for the last four 
months of 1917, with elimination of bi- 
cycles for children and for racing pur- 
poses. 


Refrigerators — For the last four 
months of 1918 curtailed 33% percent in 
iron and steel of the consumption for the 
last four months of 1917, with order for 
substitution of zinc plate where possible. 





Live Steam Proves 
Worth in Smothering Fire 


——— 


THE advantage of steam protection 

for throwing a wet blanket on burn- 
ing oils or highly inflammable materials 
was shown at the plant of the Louts- 
ville Varnish Company recently, when 
fire broke out in the reducing room, 
which is a fireproof room, and properly 
cut off from the rest of the plant. The 
sprinkler system did practically 1° 
good in this case, although it has 
stopped fires in the same department 
in previous cases. However, live steam 
inserted brought the fire under check, 
as it smothered out the blaze where 
water did no good. The fire looked 8? 
dangerous and gained such headway | 
in the start that three alarms were 
tumbled in in a hurry, but were ut 
necessary except as a matter of pre 
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caution, as the plant is located on the 
railroad, and adjacent to elevators and 
large buildings. Most of the contents 
of the room were entirely destroyed or 
so badly damaged as to be worthless, 
but the building was not damaged, and 
the loss was small. An officer of the 
company stated that outside of having 
to clean up the room no real damage 
was done, and that the department 
would be operating by the next day. 
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Editorial 


HOW AGENTS CAN HELP 

THE war conditions are drawing heav- 
ily on all offices. It will be necessary for 
those left behind to do much of the work 
of those called into the service. A number 
of inexperienced young people are being 
brought into insurance work, but it will 
take a long time to get them seasoned. 
We can all help out by reducing corre- 
spondence as much as possible. 

In this connection local agents can add 
greatly to the cause by being very diligent 
and efficient in the discharge of their 
duties with respect to their companies. If 
they are prompt and reasonably correct 
in making reports, answering correspond- 
ence and meeting demands, it will mean 
much less work at headquarters. One 
manager estimates that at least 75 percent 
of the agency letters could be eliminated 
if the agents would exercise a little more 
care in handling the details of their work 
and be prompt and accurate in their du- 
ties so far as company relations are con- 
cerned. 

There are certain details that all com- 
panies require in the transmission of daily 
reports, the handling of accounts, loss 
notices and so on. These should be at- 
tended to without delay, all questions 
should be answered that are desired and 
proper information given. In other words, 
when a daily report goes to the office it 
should be so complete and clear that it 
can pass through the office without fur- 
ther inquiry from the management. Here 
is an opportunity for agents to contribute 
much to the business during these perplex- 
ing and trying times. 





GETTING PATRONS TO PAY 


Many agents have educated their cli- 
ents to long extensions of credits. In 
soliciting the business they have cas- 
ually said: “Pay this when you get 
around to it.” They haven’t kept after 
their accounts. They’ve been too busy 
soliciting to keep up collections and 
they haven’t had assistants who could 
do it. 

Those agents should start a cam- 
Paign of “uneducation.” 

This campaign must include careful 
attention to getting out statements and 
Personal follow-up of those who do not 
come in and pay or remit by mail. 
Statements sent out late, after all 
other business men have gotten in 





Comment 


their “requests” for liquidation, are 
pretty apt to be held over “till later.” 

The campaign must include queries 
like this at the time orders or applica- 
tions are taken: “Do you want to pay 
for this now, or shall I look for your 
check on the first of the month?” 

Some business houses are speeding 
up their collections with a patriotic 
appeal. It is succeeding. These ap- 
peals take on varied forms. One of the 
most popular is a slip that is attached 
to or sent with each statement, printed 
in red on a color of paper differing 
from that on which the statement is 
printed. The appeal reads about like 
this: 

“EVERY time it is necessary to send 
out a bill it makes more work for Uncle 
Sam, who is over-worked now. 

“Won’t YOU send your check at 
once and make another bill unneces- 
sary?” 








GOOD WILL 


“GooD. WILL” may not be recognized 
by an insurance department as an asset, 
but it is one nevertheless. Good will 
of agents towards companies saved sev- 
eral of them when the San Francisco 
disaster threw onto them claims that 
exceeded the portion of “admitted as- 
sets” which insurance departments and 
accounting machines figured were avail- 
able for losses. 

Good will of agents toward compa- 
nies brings to such companies a better 
classification of business. The better 
the classification submitted the fewer 
the cancellations. The less canceling 
necessary the less is a company’s good 
will endangered. 

Good -will brings to a company a 
better volume. The larger the volume 
the greater the opportunity to get that 
desirable average from which under- 
writing profit is secured. 

Good will can be strengthened, can 
be solidified and enlarged by the proper 
sort of advertising in insurance papers 
that actually reach agents. THE Na- 
TIONAL UNDERWRITER reaches agents. 
State and special agents can verify this 
statement, 








In a world where death is there’s no 
time for hate. 











ANTHONY MATRE 
President 






BENRY REIS, M. D. 


Vice-President 


THOMAS E, GALLAGHER 
JAMES F. HOULEHAN 
DR. FELIX GAUDIN 


HENRY J. WOESSNER Man. Underwriter 


JOSEPH BERNING NAPOLEON PICKARD 
ice-President Secy-Treas. 
DIRECTORS 
HENRY REIS, M. D. 
JOSEPH BERNING 
HUGH O'NEILL 


NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


A good company for good agents 


MARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 


INSURANCE EXCHANGE 
CHICAGO 











65th ANNUAL STATEMENT 


: Capital - - - - - - $1.900,983.0u 
Assets (to protect policy holders) - 600,000.00 
Swourauce Compamy = Net Surplusto policyholders = = 5,574,008.60 
of WatartouncN.Y: Net surplus to stockholders - - 2,650,983.02 
STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, Gen’l Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and West Va., Columbus 


F.G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O..Box 225, Chicago 


H.F. WATERMAN, State Agent, Missouri, Kansasand Oklahoma, Kansas City, Mo. 


E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 











The Leading Mutual Fire Insurance Company on the Pacific Coast 


Northwestern Mutual 
Fire Association 


F. J. MARTIN, Pres. 


H. K. DENT, V. Pres. 
Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building 


M. D. L. RHODES, Seey. 


& 





MAIN OFFICES, CENTRAL BUILDING, SEATTLE, WASH. 











STRICTLY FIREPROOF 








NEW HOTEL 


BREVOORT 


Chicago, Illinois 
On Madison St., near LaSalle 


One minute from the 
Insurance District 


The Patronage of Ind 
surance Men is . 


Solicited 


Laurence R. Adams, Sec'y and Mgal 





RELIABLE 


FireInsuranceCo. 
of Dayton, Ohio 
INCORPORATED 1865 


Cash Assets, - - - - = -  $1,091,990.00 
Net Surplus over capital and all liabilities, 687,535.00 


J. LINXWEILER, Jr.;Pres. WM. F. KRAMER, Sec. 
EDWARD J. WEISS, Special Agent.' 
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Capital and Surplus, $350,000.00 







St. Louis, Mo. 











hinn-Fla 





(Formerly known as National Flat Cable) 


The Indemnity Co. of America 


AUTOMOBILE INSURANCE In All Its Branches 


— is the most up-to-date Lightning Conductor, scientifically, that has 
devised. {J It is recognized by the highest scientific 
the | ideal form for a Lightning Conductor. ith has greater 
more effective in controlling an electrical 
Manufactured and 
Distributed only by 


authorities as 
strength and is much 
because of its greater conducting surface. 


te W. C. Shinn Mfg. Co., 1633 Monadnock Bldg., Chicagg 


LIABILITY 
PROPERTY DAMAGE 
COLLISION 
FIRE 
THEFT 


FULL COVERAGE 





ROLLINS BURDICK HUNTER CO., General Agents, Chicago 





ONE POLICY 


















THE NATIONAL UNDERWRITER 





October 17, 1918 
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“If you owe exemption from practical confiscation of your business of fire underwiting to any one element 
more than another, it is on account of the character of the service rendered through the various agencies of your 
business in a most superior and efficient way; and if you are to be permitted to continue the operation of the 
business, your salvation must, in my humble judgment, be found in the continuation of that highest form of 
service, convincing national representatives and all of those you serve so well, of the superiority, and especially 
of the entire sufficiency of the service you render.” 


From the address of C. J. Doyle, Associate General Counsel, National Board of Fire Underwriters, before the Fire 
Underwriters Association of the Northwest. 


What are these agencies? 

1. Each individual company doing its individual part. 

2. Each individual employe doing his individual part. 

3. Each individual local representative doing his individual part. 

4. All of the companies co-operatively doing their part through the National Board, the Underwriters Laboratories, 
the recently organized “grain pool,” the associations for handling certain types of risks that are doing war work, etc. 

5. Organizations of employes that are doing food conservation work, organizations that are rapidly educating new 
employes to maintain the efficiency threatened by draft depletions in ranks, organizations that are being utilized in various 
kinds of war work. 

6. Organizations of local agents that are employing in civilian war activities not only the organizations which they 
had functioning smoothly when war came but also the talents which the insurance business has developed in the individual 


members. 


The insurance publishers are proud of the part they have had in providing some of the working tools and ladders 
by which this efficiency has been attained. Standing out prominently among the various types of educational and 
reference books, directories, statistical charts agd other forms of publications is the big information gathering and dispen. 
sing weekly newspaper of insurance, The National Underwriter. It gets for and delivers to insurance men not only 
all of the worthwhile insurance news of the nation, but also the best insurance thought on the big problems that are 
always many in the intricate and ramified business of insurance. 


By supplying this service at six cents a week The National Underwriter has made it possible for even 
the smallest individual units of the great agency of insurance to increase their efficiency. It has endeavored to its utmost 
to induce all to avail themselves of it. Today it is serving more units than any other weekly insurance publication. 


THE NATIONAL UNDERWRITER 


Lincoln Inn Court Building Insurance Exchange 95 William Street Wulsin Building 
CINCINNATI CHICAGO NEW YORK INDIANAPOLIS 
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